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Dental Observation 
in Reference to 


GUM-GRIPPED 
TEETH 


Every dentist knows the importance of 
strong, healthy supporting tissues in the 
mouth. One of their outstanding func- 
tions is to protect the health and align- 
ment of the teeth. In true health they 
hug the teeth closely, preventing the 
impaction of food and the entrance of 
infection into the gingival crevice. 

To keep these supporting tissues in a 
condition in which the teeth are gum- 
gripped is one of dentistry’s constructive 
duties. The free margin of the gingivae 
is Nature’s first line of defense. Help her 
to maintain it by prescribing PYRO- 
ZIDE POWDER. 


PYROZIDE POWDER for the home 
use of the patient and DENTINOL for 
use at the chair makes an ideal combina- 
tion for the treatment of sore, spongy, 
bleeding gums and is extremely effec- 
tive in keeping the mouth in a clean, 
healthy condition. 


The Dentinol & Pyrozide Co. 


Incorporated 
SOLE DISTRIBUTORS 
1480 Broadway New York, N. Y. 








Copyright, 1931, by 
Merwin B. Massol 
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By FRANK A. DUNN, D.D.S. 
Pinch-hitting for Mass 


[During October, Dr. Ted Christian and I attended the 
banquet of the Cleveland Dental Society, listening to 
splendid spiels by Dr. George Wood Clapp and Dr. Frank 
A. Dunn. They didn’t ask us to make speeches, which was 
a comfort; we just stood up, with flaming faces, and took 
bows. After the banquet, Frank Dunn invited us to his 
bachelor apartment, along with Doctors Bill Beutel, Fred 
Beutel, Herb Hoppe, and Paul Aufderheide, president of 
the Ohio State Dental Society. Somebody mentioned the 
Corner and as usual I complained that Corners are difficult 
to write. “Shucks,” said Frank Dunn, “I'll write one for 
you!” and he did. And here it is. Oh happy day !—Mass] 


HAT is a gentleman? That’s a question upon which 

many scholars have pondered. Macaulay, who could talk 

eloquently and learnedly upon almost any subject, passed 
it up; John Henry Newman’s definition of a gentleman has been 
widely quoted; and Mark Twain answered it with his beautiful 
biographic note on Patrick McAleer, his coachman. 
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And shout the glory of the wise young woman who answered 
it with, ““He’s a man you don’t know very well.” 
But getting down to a professional slant on the matter— 


The finest man I’ve ever known? 
That question is a fair one, 

And I am glad and proud to own 
I have in mind a rare one: 

A gentleman from head to foot, 
Well mannered and well spoken; 

A porcelain jacket I’d just put 
Upon a tooth he’d broken. 


“How much ?”’ said he, 
Said I, “ ’Twill be r 
I named a good sized figure, 
But it was fair, 
‘The work was there; 
I might have made it bigger. 





He looked into the mirror and 
He smiled at his reflection ; 
“The tooth,” said he with outstretched hand, 
“Is absolute perfection.” 


That gentleman indeed was what 
I’d surely call a winner, 

He thanked and paid me on the spot 
And took me out to dinner. 





“What is the matter with meetings?” asked Dr. Rea Proctor 
McGee in OrAL HYGIENE for September. 


Considering all kinds of meetings, from labor unions to direc- 
tors’ conferences, one answer is, “Wind.” Five hundred words 
are used for remarks that could be said better in fifty words; and 
frequently the fifty would be better unsaid. 

“Mr. President!’ called one of those talkaphobiacs at a meet- 
ing when the presiding officer came to the rule For the Good of 
the Order, “Mr. President!’’ A voice from the end of the hall, 
“Sit down! didn’t you hear him say for the good of the order?” 

And that humorous bit is not made up but actually happened. 





Dr. Ted Christian, Assistant Publisher of O. H., recently gave 
a dinner to a number of his business associates and representative 
dental supply dealers. 
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ed Miss Connally of OraAL HYGIENE owned a gold watch of which 
she was proud and she thoughtlessly showed it to the person sit- 
ting beside her. Being a group of publishers and dental supply 
dealers, obviously when she asked for her watch nobody seemed to 
have it. Dr. Christian rose to action with diplomatic splendor. 
He announced with a smile that someone, for a joke, was retain- 
ing Miss Connally’s valuable gold watch. 

“Now,” he said with firmness, “this joke has gone far enough 
and I want it stopped. I shall have all the lights in this room 
turned off.for one minute and whoever has that watch will put it 
in this gold and silver bowl on the table.” And he pointed to a 
gold and silver bowl. 

The lights were turned off for one minute and when they were 
turned on, the gold and silver bowl was gone. 





There was an item in OrAL HYGIENE some time ago to the 
effect that a publisher had had difficulty in getting manuscript 
from Emerson because Emerson was so careful of his words that 
he found it necessary to write them again and again. 

A dentist found great comfort in that item. He had written 
a paper, and parts of it he had to write two or three times. That 
made him think he was dumb. It comforted him to find that he 
and Emerson were alike. 





Schoolrooms are fertile ground for actual humorous happenings 
far funnier than those made up. A teacher listening to a pupil 
reading aloud from Scott’s Robin Hood was startled to hear him 
say, ““His comrades shouted applesauce.” 

“It was optical illusion,” said the teacher, telling the story. ‘I 
called him to my desk and he showed me the line, ‘His comrades 
shouted applause.’ You see, the word looked like ‘applesauce’ to 
him.” 

The kid undoubtedly slipped one over on teacher. Still he 
wasn't far wrong in finding a marked similarity between applause 
and applesauce. 





Do you listen to the “Devils, Drugs and Doctors” broadcast 
by Dr. Howard W. Haggard on Sunday nights? If not, you are 
missing a post-graduate course in culture and dental economics. 
Better still, read the book Devils, Drugs and Doctors. Give it to 
your wife for a birthday or anniversary present. 








Books and reading have been glowingly written about by hosts 
of wise men. Andrew Carnegie who was guided in his reading, 
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when a young man, by a Colonel Anderson, said this: “To him 
I owe a taste for literature which I would not exchange for all 
the millions ever amassed by man; life would be quite intolerable 
without it.” 

There is wealth in books, literally twenty dollar bills scattered 
among their pages. Would twenty dollars or a hundred time 
twenty dollars buy the enjoyment that a lover of Burns or Words. 
worth or Browning has found in his favorite? By the whiskers 
of Zeus, no/ 

But these are poets, and possibly you don’t care for poets. Why 
not books on hunting? You may not find twenty dollar bills in 
them but the right ones will give you an abundance of thrills. 
Every public library should have books by Frederick Selous on 
hunting elephants and lions in Africa. Find the shelf that holds 
Selous’ books and you will undoubtedly find dozens of others on 
the same shelf. 

Maybe you prefer fishing. Theodore Roosevelt said that a 
harpooned whale made a wounded tiger look like a purring pussy 
cat, or words to that effect. The Cruise of the Cachalot, by Frank 
Bullen is old, but his experiences while catching whales will give 
you some quick breaths. 

You will undoubtedly find it in your public library with dozens 
of similarly stirring books on the same shelf. 

If you are skeptical about twenty dollar bills in books, listen 
to this: 

A young man was going on a long journey, and his grand- 
mother wanted to make sure that he would keep his feet on the 
straight path. She bought a Bible for him. 

“William,” she said, “here is a Bible—you will be away for a 
year—promise your old grandmother that you will read a page 
of this Bible every day.” ~ 

William smilingly took the Bible and promised her that he 
would read a page of it every day. 

He returned at the end of a year, and after an affectionate greet- 
ing the grandmother asked, “William, have you the Bible, and did 
you read a page of it every day?” 

“You bet,” said William, “here it is.” And he reached into his 
bag and drew out the Bible and handed it to his grandmother. 

“That’s the good boy,” said the grandmother, and she opened 
the Bible and took out the twenty dollar bill she had put between 
. the covers. 





‘> 








A translucent, non-discoloring cementing and 
filling material that wins the admiration 


of every dentist who uses it 


That you too will like it is without question, for who 
is the dentist who has not longed for a cement that pos- 
sesses positive germicidal activity, non-discoloration, great 
strength, stable volume, resistance to masticatory stress 
and the disintegrating attacks of oral fluids. 


It fills many needs in the dental office. It may be used 
under porcelain facings, crowns, inlays, without fear of 
discoloration. Gold inlays, crowns, bridges, etc., stay put 
when cemented with it. It is unquestionably good for 
filling broken down areas, food retentive and fissured 
grooves in deciduous teeth and for the cementing of or- 
thodontic bands. 


GERMICIDAL KRYPTEX 


One, Three and Six Color Packages 
$3.00, $7.50 and $15.00 Respectively 


For Sale by Dealers 


A Product of The S. S. White Dental Mfg. Co. 
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“Go ahead, young feller, do everything you can 
think of, and charge me the limit—I’m Santa 
Claus himself!” 
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What You Can 


Do for Dentistry 
—and Yourself 


By L. W. Dunuam, D.D.S. 





Editorial Note 
While the proof of 


this article was _ being 
read, the November issue 
of The Journal of the 
American Dental Associa- 
tion arrived, carrying Dr. 
C. N. Johnson’s splendid 
editorial, ““Ihe Possible 
Solution of a Double 
Problem.” Dr. Johnson 
presents an almost identi- 
cal idea. So it must be 
good! 











E are informed that 
one of the serious pur- 
poses of a forthcoming 
dental society celebration is to 
create a foundation for the re- 
lief of any need or distress that 
may occur among the members. 
This movement, which is en- 
tirely laudable, deserves, and 
should receive, the whole-heart- 
ed support and co-operation of 
every member. 
While the need for such a 
foundation is entirely natural, 
it should arouse us to a serious 


study of the underlying eco- 
nomic phases of the problem. 

With the whole world suf- 
fering economic depression, it 
is not to be expected that den- 
tistry could escape, especially 
since we have been inoculated 
with the virus of high-pressure 
salesmanship, over - expansion, 
over-inflation and all the other 
commercial diseases. that have 
destroyed the common sense 
judgment of most of the so- 
called “giants” of industry, with 
the resulting destruction of busi- 
ness. ‘They are learning their 
lesson, and now let us learn 
ours. 

First, we should make it a 
part of our innermost beliefs 
that we should not try to ape 
business while we are members 
of a profession. 

Patients are not customers, 
and the sooner our attitude to- 
ward them becomes professional, 
the sooner we shall enjoy a re- 
turn of the confidence and re- 
spect that professional men 
should have—yes, must have, if 
we are to do our best for them 
as well as for ourselves. 

Second, we must learn that 
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Patients are not customers and the sooner our attitude 





toward them becomes professional, the sooner we shall 
enjoy a return of the confidence and respect that pro- 
fessional men should have. 


the most umhappy and resentful 
soul that lives is the patiént who 
has been “‘over-sold”’! The “‘big 
jobs’ that we have all longed 
tor have kept more patients 
away from our offices than any 
other one factor. When a pa- 
tient has been sold some dental 
jewelry which he cannot afford 
he expects perfection; and if he 
doesn’t get it (and who does?), 
his attitude reflects not only on 
the successful (?) salesman, but 
on the entire profession. His 
friends are treated to lurid ac- 
counts that help to break down 
confidence, and when they are 
driven to a dentist their resist- 
ance and antagonism are appar- 
ent. What should be a consul- 
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tation and meeting of minds be- 
comes a battle with more sales- 
manship and more eager reach- 
ing out for the “big job.” 

If you who read this have not © 
had such experiences, you are to 
be congratulated, but if you 
complain that you do not have 
a chance because you do not 
have enough patients, you can 
thank the high-powered breth- 
ren for a lot of that trouble. 

Third, let us once and for all 
realize that there is no money 
in dentistry! You know what I 
mean. If it’s money you're 
after, get into something else 
where your talents can have full 
sway. 

There is a comfortable living 
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for the man who will approach 
his work in the right spirit and 
who is satisfied to live simply, 
and such a man may even afford 
enough life insurance to protect 
his family and provide a modest 
retirement fund late in life. 
This is all, except for the for- 
tunate exceptions who can at- 
tract patients from the higher 
financial circles. They are not 
for you. 

If you are a true professional 
man, there are, however, com- 
pensations from dentistry that 
transcend the joys (and sor- 
rows) of the. moneyed class. 
There is a reasonably. happy life, 
full of satisfactions of an endur- 
ing kind for the man who loves 
dentistry and practices it as a 
means of service and a means of 
livelihood and not as a means 
of making money. 

Fourth, among the lessons we 
should learn, but one of the 
most difficult ones of all to ac- 
cept, is the absolute necessity 
to refrain from any professional 
movement to educate the public 
‘ through printed matter, radio 
addresses and other means of 
“advertising dentistry to the 
public’’! 

Of all the schemes this is the 
most pernicious, the most 
fraught with dangers, and the 
most subversive of all that 
stands for the normal develop- 
ment of dentistry as an inde- 
pendent profession. Mark my 


words well. When organized 
dentistry goes into the paid 
propaganda field (aping big 
business again), it will be the 
most colossal blunder in her 
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long and more or less honorable 
history. It will hasten the break. 


up. It will call into action 
forces which the dental profes. 
sion is in no position to combat, 
and it will put into power indi- 
viduals and interests whose 
principal aims are selfish, how- 
ever short-sighted. 

For every earnest and sincere 
dentist who seeks only to save 
the public from the ravages of 
dental disease through educa- 
tion there are a hundred who 
are interested primarily in get- 
ting the money or in acquiring 
power through the forces which 
dental advertising will set free. 

Put me down as an alarmist, 
if you please, or say that I am 
so steeped in traditionalism that 
I am ignorant of the ways of 
progress, but let there be no 
blinking at the facts when this 
thing called “dental education 
of the public” gets out in the 
open. And it will surely get 
there unless a good many tra- 
ditionalists and professional men 
learn this lesson quickly. 

Opinions to the contrary not- 
withstanding, it is generally be- 
lieved that the majority of the 
people who can afford and who 
of course need good dentistry 
are thoroughly aware of the ex- 
istence of dentists. Most of 
these people visit some dentist 
when they think they need some 
dental work, but a great many 
of them do not get good dentts- 
try at fair fees when they do go 
to a dentist, and I don’t mean 
those who go to advertising 
dentists! 

The only source from which 














ble you can recruit any consider- 
ak. able number of dental patients 
on through advertising is that 90 
es- per cent of our families whose 
at, incomes are under $2500 a year! 
di- If you want this group den- 
se fe tally conscious and clamoring 
w- for fees they can aftord to pay, 

: you will have to change your 
re ideas about work and what you 
ve get for it. The old slogan, 
of “Large sales and small profits 
a- are the secret to success,” that 
10 fy is, ““Many patients and small 
tf fees,’ may be the secret of den- 
gf tal success, and, to a certain ex- 
hfe tent I believe it is, but mot as 


many patients nor as small fees 
as this education is apt to bring 
n you. 


t If you want to keep the trend 
f of the profession under your 
0 control, you will do well to 
sf avoid arousing any considerable 
! number of that 90 per cent. Far 
: better for dentistry to adopt pro- 
fessional readjustment—educa- 


tion of the profession to an ap- 
preciation of better dentistry 
and a more liberal attitude to- 
ward the public. 

The best way to educate the 
public is at the chair. See that 
your patients are told a /ittle of 
what dentistry can do for them, 
and see that the service you 
render is good and the fee you 
charge is fair. That’s the kind 
of education the public needs, 
and it’s what dentistry needs 
but neither is getting nearly 
enough. 

Instead of crowding in all the 
work that can be done for a pa- 
tient at the highest fees the 
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traffic will bear, you might find 
it more profitable in the long 
run to do what is necessary at 
a fair fee, gain the patient’s con- 
fidence, encourage three or four 
visits a year, and in the long 
run do more work for more pa- 
tients for less money per patient 
but for more money in the ag- 
gregate. 

A safe and sane adjustment 
of this kind will build and hold 
a family practice. But it will 
never be popular. Most of you 
would rather make one restora- 
tion for $500, with the chances 
even that your patient won't 
think the “job” was worth it, 
than to work for fifty patients 
at an average fee of $10 per 
patient and have about thirty 
families singing your praises as 
a fine dentist, reasonable in your 
fees. Many dentists are so 
afraid that they'll never see the 
patient again that they try to 
sell him everything but the sign 
at the first visit. 

Many dentists have entirely 
misinterpreted the sound teach- 
ings of dental economics, and 
many so-called “teachers” have 
applied big business methods to 
a struggling profession and have 
only succeeded in making mat- 
ters worse. Unfortunately, 
there is no magic formula for 
undoing the damage and putting 
the rank and file of the profes- 
sion back on a sane footing. 

There are a few homely re- 
forms and unspectacular pro- 
cesses that must gain ground be 
fore the average dental practice 
can arrive at a normal expec- 
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tancy after twenty years’ ex- 
istence: 

A heartfelt reaffirmation of 
professional principles. 

A true understanding and ac- 
ceptance of the meaning of 
service. 

The application of a few sim- 
ple rules of economics, which 
you all know. 

The development of a reason- 
able consideration for the pa- 
tient as a human being who is 
struggling for a living just as 
you are, and a realization of 
the fact that fair dealing will 
do more to hold patients than 
high pressure. 

In short, let us try to keep the 
business of the office in its place 
and give to the professional at- 
titude toward the patient and 
toward the work our undiluted 
allegiance and loyalty. Then 
and only then can we expect any 
degree of satisfaction or con- 
tentment. 

If dentistry hopes to rise in 
the estimation of the public to 
the full stature of a profession, 
there must be a widespread ac- 
ceptance of responsibility for 
public service. Dentistry is woe- 
fully lacking in that respect. 

The advocates of dental edu- 
cation for the public are very 

solicitous of the welfare of the 
dear laity, but they are more 
interested in a chance to treat 
them at so much an hour than 
in assuming any part of the re- 
sponsibility for alleviating the 
condition of the poor, as the 
medical profession has done for 
generations. 

We hear much about den- 
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tists’ idle hours, and many cer- 
tainly have time on their hands, 
As a partial solution of the 
need for public service, and in- 
cidentally some other needs as 
well, suppose every dentist in 
this country should agree to de- 
vote one hour a week in his of- 
fice to the care of the teeth of 
poor children and adults. 


Dentists in the various cities 
could apply to recognized chari- 
table institutions, while dentists 
in the small towns and hamlets 
could request school superin- 
tendents, county visiting nurses, 
and other agents in touch with 
conditions, to furnish them with 
patients whom they would serve 
free during that one hour each 
week. 


Even if a single patient was 
served, about sixty-five thousand 
worthy poor could be treated 
each week at a trifling cost to 
each individual dentist! Think 
what that would mean in serv- 
ice in a year. Think of how the 
public estimation for dentistry 
would rise. Think of the per- 
fectly proper, ethical publicity 
that would result. Think of the 
personal satisfaction that would 
come to every mother’s son of 
you in the knowledge that you 
were doing something for your 
fellow man and for your pro- 
fession that no amount of money 
could ever buy! And while 
you re thinking, do not overlook 
the possibilities for actual profit 
in such an altruistic scheme. 
All poor people, especially poor 
children, do not remain poor al- 
ways. Some of your charity 
people may develop into paying 
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patients some day. But forget 
that ! 
. & You may ask, ‘“‘What will this 
; grand scheme cost ?”’ Not much. 
You have your office. You have 
your time and might better be 
serving your profession and the 
public for that hour a week 
than reading the well-known 
“S.E.P.” The only items left are 
materials. I doubt if you could 
possibly use more than a dollar’s 
worth of cement or amalgam or 
other materials for that type of 
work in an hour. Even a den- 
tist struggling to make ends 
meet could afford that! 

Now don’t say, “It won't 
work,” because J know it will 
because it has worked! It calls 
for no red tape, no organization, 
nothing but the individual will 
to work and help. 

With all the dental maga- 
zines arousing the profession to 
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this opportunity to serve, it will 
go over. 

You do your hour a week and 
your neighbor will get in line, 
but whether he does or not is 
up to him. You do yours! Will 
it do any good? How can it 
possibly fail to do good? It will 
furnish literally overnight sixty- 
five thousand clinics free for one 
hour a week for an average of 
fifty weeks a year or three mil- 
lion two hundred and fifty 
thousand dental hours a year 
for the poor children and needy 
adults. At an average of three 
dollars an hour dentistry’s con- 
tribution in service would be ap- 
proximately $9,750,000 a year 
to public service. 

Forget big business for a 
while and remember that the 
methods of the tradesman have 
never made for permanent suc- 
cess in any profession. 
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Dr. L. W. Yates and his son, of Waukegan, Iil., have combined 
two interesting hobbies in producing the statuettes shown above— 
a life-long interest in horses and in modeling..The original was 
made of plasticene and will be cast in bronze. 


















By 
T. N. CuristTian, D. D.S. 
Assistant Publisher 


of an all-star dental pro- 

gram! That is the way 
the Seventy-third Annual Ses- 
sion of the American Dental 
Association would have been an- 
nounced over the radio. 

To some twenty-five hundred 
A.D.A. members it was a com- 
bined postgraduate course and 
vacation. There were dentists 
from every state in the Union 
and from several foreign coun- 
tries. 

It was a splendid meeting, in 
spite of the fact that the at- 
tendance was not all that was 
hoped for. Perhaps we can 
blame it on “Old Man Repres- 


sion’ who seems to have been 


A COAST-to-coast hook-up 


oe 
By 


Memphis 


making a nuisance of himself 
around dental reception rooms. 


Stamulus 


It was, however, more or less 
the same crowd one sees at all 
dental meetings, so it would ap- 
pear that attending conventions 
must be a stimulus to their prac- 
tices or they wouldn’t be able to 
keep on going. 

At any rate, there were just 
about as many at the meeting 
as facilities would 
have cared 





—awe* - 


~- F- Oe Bee SlCr SUC 






















Pree “ o 
aw 


“ 25, 
iG 


: a we #, 3 


ws $e 
2 & : ws , 
; cStae ee ; 
a 


we 
42 


King Cotton 


DeEcEMBER, 1931 


ma ed 
Sa % 


é 


x 
Ft ’ 
SO A 
eS Pe 
be j 






for; all had a good time and 
came away with something to 
help them in their practices. 
Memphis lived up to her repu- 
tation and made everyone feel 
the warmth of her southern hos- 
pitality. ‘The weather was per- 
fect and made it possible for 
most of the visitors to see the 
many places of beauty and in- 
terest in and around Memphis. 


ee 


Highlights 


In addition to the scientific 
program, which was better than 
ever this year, the highlights of 
the meeting were centered in 
legislative and administrative 
problems. 

There were some stormy ses- 
sions over various economic 





Memories 


_ on various activities and grants 
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questions, but everyone seemed 
happy over the final results and 
the administrative machinery is 
in good order for the coming 
year. 


Economy 


One of the first problems 
facing the officers and delegates 










was the matter of economizing 





in. order to keep within the 
budget of $250,000 for the com- 
ing year. There will be no im- 
portant curtailment of activi- 
ties, but the necessity of econ- 
omy in every phase of the Asso- 
ciation’s work will be empha- 
sized. 

The expenses of the Associa- 


‘tion have mounted considerably 


during recent years because of 
added research grants. An in- 
crease in membership is_ the 


logical solution to this problem. 
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Ethical Advertising 


To advertise or not to adver- 
tise, that was the question. Dr. 
Martin Dewey, the incoming 
president, has favored some 
form of ethical publicity for the 
dental profession and was for- 
tified in his contention by a let- 
ter he had received from Presi- 
dent Hoover, expressing inter- 
est in the plan. Mr. Hoover’s 
letter was as follows: 


“My dear Dr. Dewey: 


“Please convey my cordial 
greetings to the delegates to the 
annual convention of the Amer- 
ican Dental Association. 


“T am interested to learn that 
the Association is considering a 
national educational campaign 
in the interest of dental health, 
particularly for children. The 
children’s charter adopted by 
the recent White House Con- 
ference on Child Health and 
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Left—Dr. J. D. Jordan of Lit- 
tle Rock, Arkansas, who testi- 
fied to the beneficial effects of 
the ethical advertising campaign 
which has been carried on for 
many months in his home town 
and surrounding territory. 


Protection included regular den- 
tal examination and care of the 
teeth as one of the rights of all 
children. 

“I wish you success in your 
effort to improve the public 


health of both children and 


~ adults. 


Yours faithfully, 
(Signed) HERBERT Hoover” 


The Association has agreed 
to investigate the possibilities of 
such a plan of national adver- 
tising and has placed the matter 
in the hands of a Committee on 
Dental Economics to work out 
a plan. This committee will not 
only have charge of the prep- 
aration of advertising but will 
also administer the plan. It is 
very probable that national mag- 
azines and the radio will be 
employed. This committee will 
work with the publicity com- 
mittees of the various local so- 
cieties in an effort to expand the 
advertising to newspapers in the 
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diferent cities and towns 
throughout the country. 

Ethical publicity and adver- 
tising has been tested quite thor- 
oughly in at least two districts 
—Little Rock, Arkansas, and 
Scranton, Pennsylvania—and it 
is claimed that beneficial results 
have been noted. 

The theme of the publicity 
will be prevention and educa- 
tion along the lines of proper 
mouth care, diet, and the ad- 
vancement of general hygiene. 
It will in no sense be commer- 
cial, will not be localized to any 
section, group, or individual, 
and will be directed only to- 
ward the promulgation of bet- 
ter health through better teeth. 

This plan has had and will 
continue to have its critics. It 
is to be hoped, however, that it 
will be given ample time in 
which to prove its worth or fal- 
lacy. It cannot be worked out 
in one year; and now that the 
Association has committed itself 
to the plan it should receive 
loyal support from every mem- 
ber and local society for at least 
two or three years, or until its 
value is ascertained. 


Plan for Increasing 
Membership 


A very novel plan for increas- 
ing and maintaining the mem- 
bership in the A.D.A. was in- 
troduced to the House of Dele- 
gates. It consisted of an en- 


graved certificate, properly en- 
dorsed, indicating membership 
in the national, state, and local 
dental societies. The suggestion 
was to issue a certificate to each 
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member of the A.D.A. in order 
that the member might keep it 
in a prominent place in his of- 
fice and retain it as long as he 
is in good standing. Such a cer- 
tificate would maintain interest 
in the Association and would 
serve as a guide to the public 
in choosing ethical practitioners. 
The plan was suggested and 
demonstrated by Dr. Edward 
Reyer, of Scranton, Pennsyl- 
vania. 


Message to Hoover 


During the meeting a vote of 
confidence and appreciation of 
President Hoover’s efforts in 
child health work was passed by 
the House of Delegates and the 
following telegram sent to him: 


“His Excellency the President, 


White House, 
Washington, D. C. 

“The following resolution 
was presented by Dr. Homer C. 
Brown, of Columbus, Ohio, and 
unanimously adopted by a ris- 
ing vote of the House of Dele- 
gates: 

“ “Resolved, That the Amer- 
ican Dental Association in its 
Seventy-third Annual Session at 
Memphis, Tennessee, October 
19, 1931, most heartily com- 
mends President Hoover for his 
inauguration of the White 
House Conference on Child 
Health and Protection and ex- 
tends to him our congratulations 
on its splendid achievements and 
be it 

“ ‘Resolved, That we approve 
his recent financial program for 
stimulating an improvement in 
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our economic conditions, and be 
it further 
“ ‘Resolved, That we wish to 
assure the President of our de- 
sire to co-operate in construc- 
tive policies which he may rec- 
ommend with the view of has- 
tening return of confidence with 
associated relief in our general 
conditions.’ 
“Robert Todd Oliver, 
President 
Harry B. Pinney, 
Secretary 
American Dental Association” 


Scientific Sections 


It would be impossible in a 
report of this kind to go into 
detailed explanation of the many 
fine papers and lectures that 
were given during the meeting. 
One thing that was particularly 
noticeable was the splendid at- 
tendance at practically every 
lecture. 

Ellis Auditorium provided ex- 
cellent facilities for all meetings 
and it was not uncommon to 
find every seat occupied in the 
spacious rooms devoted to this 
purpose. The trend in scientific 
lectures has turned to visual 
education and a majority of the 
papers read were _ illustrated 
with lantern slides, moving pic- 
tures, or charts. 


Scientific Exhibits 


One spacious room was given 
over to the scientific and health 
exhibits of about twenty-five 
dental colleges, clinics, associa- 
tions, and other institutions. A 
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great deal of time, and money, 
and effort is expended on this 
phase .and it is a valuable con- 
tribution to the educational as- 
pect of the meeting. 


General Clinics 


The general clinics held on 
Thursday afternoon and all day 
Friday never fail to draw and 
hold large audiences. They are 
always so practical and so appli- 
cable to the members’ own prac- 
tices that they serve as a means 
of retaining interest in the meet: 
ing to the very last. 

It would be unfair to report 
the general clinics without say- 
ing a word about the group 
clinic presented by the Bureau 
of Standards staff, Research 
Commission of the A.D.A., and 
the members of the dental pro- 
fession who co-operated with 
the Bureau of Standards in a 
study of materials and _ tech- 
niques used in inlay casting pro- 
cedure. 

Every step in gold inlay cast- 
ing was touched on by a large 
group of clinicians and it was 
one of the most complete and 
impressive table clinics ever 
given at any meeting. 


Associated Activities 


In addition to the strictly 
A.D.A. activities there was a 
great deal of interest in groups 


associated with the A.D.A. 


These groups include the dental 
assistants, dental hygienists, den- 
tal fraternities, and various so- 
cial and honor societies. ‘The 














first day of the meeting was de- 
voted to fraternity meetings, 
golf, and trap shooting. 


Dental Assistants 


This was the Seventh Annual 
Meeting of the American Den- 
tal Assistants’ Association. Spe- 
cial features of the meeting in- 
cluded a District Luncheon, 
Conference Luncheon, a special 
session devoted to parliamentary 
procedure, a professional forum, 
and a banquet. The Health 
Exhibit and a half-day of clin- 
ics were presented at the audi- 
torium. 

Trophy awards were made at 
the banquet: The Henry W. 
Fowler trophy went to the Los 
Angeles Dental Assistants’ As- 
sociation for the best poster in 
the Health Exhibit; the Juliette 
A. Southard trophy was perma- 
nently awarded to the Chicago 
Dental Assistants’ Association 
for the best clinic presentation, 
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They had the best dental assistants’ clinic 








and the new OrAL HYGIENE 
trophy was awarded to the Pitts- 
burgh Dental Assistants’ Asso- 
ciation for the greatest per- 
centage of increase in member- 
ship. 

The Angelo Chiavaro Loyal- 
ty trophy was awarded to Miss 
Clara Phillips, of Long Branch, 
New Jersey, since she presented 
credentials showing the longest 
period of service in the office of 
one employer, among the mem- 
bers present at the meeting. 

On the occasion of the ban- 
quet, the Juliette A. Southard 
Scholarship Fund was increased 
through the gift of one hundred 
dollars from Dr. Wallace O. 
Hulick, of Cincinnati, and by 
a similar gift from Oral Hygi- 
ene Publications. 

Miss Ruth Rogers, of Chi- 
cago, was chosen to head the As- 
sociation for the coming year. 
The object of the American 
Dental Assistants’ Association, 
as quoted by its founder and 
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past-president, Juliette A. South- 
ard, is to raise the standard of 
the dental assistant’s service to 
the dentist and his patients 
through greater education in 
their work and a greater knowl- 
edge of their responsibilities. 


Dental Hygienists 


The American Dental Hygi- 
enists’ Association held its 


Eighth Annual Convention in. 


Memphis. The week was taken 
up with administrative and so- 
cial duties. In a survey of pub- 
lic school conditions made by 
this association it was recom- 
mended that the curricula of 
schools be changed so that teach- 
ers in hygiene become dental hy- 
gienists in order to be able to 
teach this subject properly. 

The Orat HyGIeNneE trophy 
was awarded the New York 
Dental Hygienists’ Association, 
as its members attending the 
convention traveled the greatest 
number of miles—a total of 
5,050. 

The Hygienists’ Association 
was addressed by many promi- 
nent members of the profession 
and its meeting was educational 
and constructive in every way. 
Miss Evelyn M. Gunnarson, of 
New York City, is the president 
of the Association for the next 
year. 


Golf 
The American Dental Golf 


Association held its tournament 
on Monday. It was a perfect 
day for golf and there was a 


good turnout. Dr. W. H. John- 
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Miss Helen Wasser headed the 
prize-winning group from 
Pittsburgh 


son, of Memphis, won the cham- 
pionship by turning in a medal 
score of 156 for 36 holes. Dr. 
William Weichselbaum, Jr., of 
Savannah, Georgia, was runner- 
up with a score of 161. It was 
a great day for the South. Dr. 
Frank M. Casto, of Cleveland, 


is president of the Association. 


Trap Shooters 


Breaking 93 clays out of a 
possible 100 won the honors for 
Dr. C. W. Miller, of Chilli- 
cothe, Ohio, in the A.D.A. trap 
shoot, on Monday afternoon. 
Dr. D. F. Rucks, of Birming- 
ham; Dr. G. H. Elliott, of 
Nashville; and Dr. F. A. Hen- 
nessey, of Memphis, tied for the 
runner-up position with 92-100. 

Dr. William H. Jordan was 
elected secretary of the club and 
is planning to work out a sys- 
tem of handicaps similar to that 
used in golf. This will give 
everyone an even chance and 
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should increase the interest in 
this sport. Dr. Jordan would 
like to have those interested 
write to him, at the Lathrop 
Building, Kansas City, »:Mis- 


souri. 


Insurance Commtttee. 
Makes Fine Report 


The Insurance Committee, of 
which Dr. Fred A. Richmond 
is secretary, reported that ap- 
proximately 10,000 members of 
the A.D.A. have availed them- 
selves of the opportunity to 
carry this group insurance. 
Splendid work has been done 
along this line and a total of 
$266,000 has already been paid 
out on 108 claims. 

This insurance has been a 
godsend to the families of some 
of the deceased members and 
there is no doubt but that it will 
increase in popularity as time 
goes on. If you do not have this 
insurance you should write to 
Dr. Richmond for particulars. 
His address is the Federal Re- 
serve Life Building, Kansas 
City, Kansas. 


The President-Elect 


Dr. G. Walter Dittmar, of 
Chicago, was chosen president- 
elect of the A.D.A., to take of- 
fice in 1932. The Association 
is to be commended on its excel- 
lent choice, as Dr. Dittmar is a 
man of sterling ability and judg- 
ment and should carry off his 
duties with honor to the Asso- 
ciation and to hunself. 

Dr. Dittmar is a fellow of 
the American College of Den- 
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tists, a past-president of the IIli- 
nois State Dental Society, and 
of the Chicago Dental Society, 
He has been a member of den- 
tal college faculties for over 
thirty years and is now profes- 
sor of Prosthetic Dentistry at 
the University of Illinois, a po- 
sition he has occupied for nearly 
twenty years. He is prominent 
in fraternal activities and is 
well-known and popular with 
dentists everywhere. 


Trustees Re-elected 


The following trustees of the 
A.D.A., whose terms expired 
this year, were re-elected for 
another term: Doctors C. E. 
Rudolph, of Minneapolis; John 
F. Stephan, of Cleveland; and 
George B. Winter, of St. Louis. 
Dr. William Albert Crosby, of 
New Haven, was the new trus- 
tee elected to replace Dr. Frank 
T. Taylor, of Boston. 


An Important Year 


The coming year will be an 
important one to _ dentistry. 
Dental economic conditions and 
general business conditions are 
in a state of flux at the present 
time and there never was a 
greater need for straight think- 
ing and courageous leadership. 

We have able men at the 
head of organized dentistry and 
they need the support of every 
member of the profession. This 
support can be given through in- 
terest in your local, state, and 
national societies. 

And I'll see you in Buffalo 


next September. 
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ARKANSAS DENTISTRY 


in the FORTIES 


By W. J. Cate, D.D.S. 


Foreword: Fort Smith, Arkansas, 
is a beautiful little city of thirty- 
five thousand people, situated on the 
banks of the Arkansas and Poteau 
Rivers. The early French Jesuit ex- 
plorers called the place “La Belle 
Point.” We have all the modern 
improvements, including Tom 
Thumb Golf, and, it is whispered, 
even a speak-easy. 


When I came here forty-three 
years ago it was a small town 
which had grown around a fort 
built over a hundred years ago to 
protect the whites from Indians— 
a wide-open border town, with sa- 
loons on every business corner, and 
gambling halls wide open, but with- 
al a pretty peaceful place. Our 
Territory visitors would park their 
forty-fives at the nearest saloon, as 
it wasn’t quite the thing to tote 
guns here—it could bring on trouble, 
as the police chief had _ several 
notches on his own gun. 

Many of the old families were 
delightful, cultured people. I shall 
never forget their friendliness when, 
as a stranger, I knocked at their 
gates. 

But it was as the trading center of 
a country hundreds of miles in area 
that the place was most interesting. 
Cotton plantations with hundreds of 
black and white renters; across the 
river the Great Indian Territory 
with its civilized tribes, blanket In- 
dians; many outlaws, with their 
Stetson hats trimmed with little os- 
trich feathers, high-heeled boots, 
and bandanna handkerchiefs around 
their necks; occasionally a man 
from the Sante Fe Trail with his 
sombrero, his pack train of burros 
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trailing along tandem—all, sooner 
or later, headed for the Fort. 

A passing show, with the cur- 
tain rung down these many years— 
today only a memory with a few 
old stagers. 


SY AY, Doc! When are you 


going to open your shop? 
I’ve got my old woman 
here to be fitted to a pair of 
teeth,’ was the greeting I re- 
ceived one morning forty years 
ago on Garrison Avenue. He 


. had indeed got his old woman 


here. ‘They had come over one 
hundred miles in a two-mule 
wagon, camping wherever night 
overtook them, putting up in a 
wagon yard, and camping there, 
while I fitted the “pair of teeth.” 
The wagon yard of those days 
was an interesting place—a big 
square enclosed on all sides by 
a covered shed, except the en- 
trance. The mules and wagons 
were parked there. In the center 
of the yard was the pump, a 
watering trough, and a place for 
the campers to cook their meals. 
In the fall these yards would be 
crowded with campers who had 
brought their cotton to town to 


sell. 


This was my busy time. The 
people for whom I had extract- 
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ed teeth would wait until they 
sold their cotton, then have their 
plates made. 


Forty-three years ago there 
were only a few itinerant den- 
tists in the Indian Country, and 
the physicians, with never more 
than one pair of forceps, would 
extract, and some of their ef- 
forts were pitiful. One evening 
I had a call to go to my office. 
A woman wanted a tooth pulled. 
I went and found her walking 
the floor in agony. TI'wo coun- 
try doctors had tried to extract 
the tooth and failed. Her hus- 
pand had brought her nearly sev- 
enty miles in a wagon, over the 
roughest kind of a road for over 
three days and nights. Luck 
was with me, and the tooth 
came easily. The last I saw of 
the poor old soul was in the 
drug store, drinking a schooner 
of beer her old man_ had 
bought her. 

For years there was a belief 
among the whites and negroes 
that a tooth should never be 
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pulled when “the signs were in 
the haid.” If it was done then, 
the results were sure to be dis- 
astrous. Where they got this 
much of the Zodiac, I never 
could find out, but they had it 
all right. For toothache they 
used bluestone; it would kill the 
nerve, but it turned the tooth 


blue-black. 


Another never-failing remedy 
was to rub warm rabbit’s brains 
on a baby’s gums to make them 
teethe easily. We had a baby 
that was just erupting its first 
tooth, and also an old negro 
mammy nurse. Mrs. Cate asked 
me if the rabbit brains really 
did good. I assured her it was 
just a negro superstition, but a 
few days after that we had fried 
rabbit for dinner, and I re- 
called the conversation. When 
I saw the triumphant look on 
Mammy’s black face I knew my 
baby would never have any 
trouble with its teeth ‘comin’ 
through.” 


One day Mammy rushed in 
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with ““Iurn yo’ pockets inside 
out,’ which I did, of course. 
“Didn’t yo’ heah dat hoot owl? 
Whenevah dey hoot neah a 
house some one am sho to die. 
Turnin’ yo’ pockets inside out 
makes dem stop.” It did. Some 
of you readers may doubt the 
value of these remedies. “They 
are not copyrighted, and you are 
at liberty to try them in your 
practice. 

I had an army surgeon for a 
patient. The first time I saw 
him I noticed something pe- 
culiar about one of his centrals. 
He had been stationed on the 
plains two hundred miles from 
the nearest railroad. He had 
broken a central crown entirely 
off. With a file he smoothed 
the root. From the end of the 
handle of a toothbrush he 
carved a crown, drilled a hole, 
drove a hardwood pin in it, and 
the root canal. The major had 
worn that for two years when 
I replaced it. 


Among many interesting char- 
acters | met. in those days was 
an Indian introduced to me by 
Mike, an old Custer scout, who, 
by the way, saved his scalp by 
being home on a furlough at 
the time of the Custer Massa- 
cre. This Indian was said to 
be the party of the second part 
to the only treaty made by the 
United States with one man. A 
survey for a railroad was being 
made. He told the outfit to 
keep off his land. They didn’t, 
and he promptly killed one man. 
They came back and he killed 
another. —The marshal couldn’t 
catch him. After killing several 
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men, Mike, acting as go-be- 
tween and interpreter, got the 
treaty signed for the govern- 
ment: the Indian to kill no 
more white men, and they to 
stay off his reservation. The 
scout told this story, as all I 
could get out of the Indian was 
“How” when he raised his glass 
to drink with us. 


Some of the customs of the 
Indian women would hardly go 
today. I had a friend who lived 
with a tribe of Blanket Indians 
for two years. One day Quanah 
Parker, the Chief, and he were 
sitting on the bank of a creek 
when a woman passed them. 
Quanah said “Watch Squaw, 
white man may never see like 
again.” “The woman crossed the 
creek, went up in the woods, 
and was gone about an hour. 
When she came out she went 
to the creek, took something out 
of her apron—a new-born baby: 
—and gave it its first bath in 
that cold stream. 

By treaty, the Indians had 
their own tribal courts. If an 
Indian was found guilty of mur- 
der, he was freed for a stated 
time and allowed to settle his 
affairs, and then voluntarily 
came back, sat on his coffin and 
was shot. I knew of a young 
full-blood who was sentenced to 
be shot in six months. All that 
summer he played semi-profes- 
sional ball, and when his time 
was up went back to his execu- 
tion. 

Yes! Everything is changed 
—even customs of squaws and 
braves. 
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F eeling 
Dentistry’ s Pulse 


By 


DIAGNOSTICIAN 


The Tragedy of 


Doctor X 
OCTOR X was a suc- 


cessful dentist in a small 

city in the Middle-west. 
He owned a home, an automo- 
bile, had money in the bank, 
belonged to the country club, 
and in general lived the even 
and unspectacular life of a suc- 
cessful man. He had been in 
practice for fifteen years. He 
was married and the father of 
two children. None of the wor- 
ries and stresses of financial 
dependency beset him. The fu- 
ture dawned rosy ahead; his 
practice was steadily gaining; 
the money was rolling in. He 
was spending most of it. ““There 
is plenty of time to save.” “Have 


your fun while you can enjoy 
it’: these were his mottoes. 

A banker had tried to interest 
Doctor X in a program of in- 
vestment. “A little later,” was 
his answer. Life insurance sales- 
men had tried to show him the 
advantages of insurance. ‘Come 
back next week, when I’m not 
so busy.”’ But he was always too 
busy to get down to the job of 
signing an application form. 
Dental colleagues had urged 
him to join the dental societies. 
He would laugh derisively and 
ask, “Why should I join the 
dental associations? What can 
they do for me?” The dental 
colleagues would tell him as 
best they could the advantages 
to be gained from membership 
in the professional societies. But 
Doctor X went about his busi- 
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ness, year after year, outside the 
society. The men no _ longer 
called on him, inviting him to 
become a member. By his own 
choosing he wished to be let 
alone. He was. 

Doctor X was on the border- 
line of forty. He was slowing 
up a bit. He had frequent head- 
aches and occasional dizziness. 
A physician friend took his 
blood pressure and suggested 


that he take things a little easier.- 


The physician suggested a diet 
and a rest program. For a time 
Doctor X followed the advice 
meticulously, then he _ slipped 
back into his old habits: work- 
ing long hours at the chair; 
eating anything, hastily and in 
generous portions; cutting out 
vacations and occasional week- 
end holidays. ‘‘While business is 
good I’m going to be on the job 
to take care of it,’ he told his 
physician. 

It was in the winter. Doctor 
X had been having the head- 
aches again. They were more 
frequent and more severe. He 
kept on working. He com- 
plained that he wasn’t sleeping 
so well at night. Then one 
night it came. Something 
snapped, something gave way 
somewhere: he was paralyzed. 

The months passed. The sav- 
ings in the bank were exhausted. 
The family mortgaged their 
home; the office equipment was 
sold. Mrs. X did odd jobs for 
the neighbors: sewing for the 
Jenkins’ family; taking care of 
the Hunt babies while their 


parents went to the movies; 
dressing Grandmother Spillers’ 
hair. But with all her heroic 
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efforts the debts kept mounting. 
They struggled along for a few 
months, anxiously awaiting the 
improvement that never came. 
Doctor X lay partly paralyzed. 
His earning power was gone. 
For ‘a time, laboriously and 
with effort, he called his dental 
friends on the telephone and 
solicited them for magazine sub- 
scriptions. A few _ responded 
quickly and with generosity, 
but most of them remained 
coldly indifferent. Finally, in 
despair, he gave up even this 
feeble attempt to eke out a live- 
lihood. Life had beaten him. 

Mrs. X and the children 
went to live with relatives; 
Doctor X went over the hill to 
the county farm. There he sits 
now, in the bleakness of pauper- 
ism, awaiting the occasional 
visits from his family and the 
few friends who have not for- 
gotten. They come on Sundays 
or holidays, bringing smoking 
tobacco, a magazine, and some 
little cheer. But in the long in- 
tervals between the visits he sits 
crippled and alone, in the chill 
of the almshouse, awaiting the 
release that only death will 
bring. 

Some pompous asses in the 
dental profession, in the heydey 
of their prosperity and success, 
sneer at the activities of the 
A.D.A. to relieve the suffering 
of indigent members. At about 
this time of the year when the 
Relief Committee sends out the 
Christmas seals it might be well 
for each one of us to ponder the 
tragedy of Doctor X_ before 
tossing the seals in the waste- 
basket. The voluntary subscrip- 
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tions that come from the sale 
of the Christmas seals are wise- 
ly and honestly used by the Re- 
lief Committee to relieve the 
stark suffering of unfortunate 
members such as Doctor X. 

And for those of us who are 
blessed with health and a meas- 
ure of success it might be well to 
recall that the A.D.A. is doing 
a splendid work to prevent, in 
some measure, tragedies similar 
to that of Doctor X. The group 
life insurance plan of the asso- 
Clation gives every member an 
opportunity to buy a modest 
amount of life insurance at a 
reasonable rate. Almost ten 
thousand members have already 
subscribed for this insurance. 
Those who have not should 
write Topay to Doctor F. A. 
Richmond, Secretary of the 
A.D.A. Insurance Committee, 
Federal Reserve Life Building, 
Kansas City, Kansas. 


Help Wanted! 


Diagnostician and many of 
his doubting-Thomas friends 
would like to see a clinical case 
such as Sherman L. (Diet) 
Davis is reputed to have ob- 
served and for which he gained 
the distinction of being quoted 
in the eminent Literary Digest. 


A case of the filling of a 
cavity in a tooth without me- 
chanical assistance in Wash- 
ington was described. At least 
a dozen similar cases were said 
to have been reported by den- 
tists in various parts of the 
country, and it was held to 
have been demonstrated that 
decay of the teeth almost al- 
ways can be prevented, and in 
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many cases assisted after it has 
made progress, through dietary 
treatment. 


The miracle of self-restora- 
tion occurred to a Washington 
(a place where most anything 
bizarre may be expected) man, 
aged 48, race and condition of 
servitude unknown. On Feb- 
ruary 1, 1930, before the occult 
visitation he “was found to have 
18 cavities, of which 6 were 
new, and the others had ap- 
peared around good fillings, 
One was left open for observa- 
tion purposes, and a special diet 
worked out by Dr. Davis was 
prescribed. 

This cavity was reported 
smaller when examined October 
4, and had entirely filled up 
naturally on June 2, when the 
patient was last treated. 

One commentator, a surgeon 
for a steel corporation, present 
at the meeting, was so overcome 
by these manifestations of mir- 
aculous healing that he is quoted 
as confiding that the accomplish- 
ment of Davis is “one that bids 
fair to rank with that of Louis 
Pasteur.”” Davis, blushingly, 
took a bow. | 

It appears that those wishing 
to align themselves with the 
Davis cult should buy the fol- 
lowing preparations (or, that 
is, have their patients pay good 
money for them): syrup of al- 
femine, caperoid tablets, vico- 
dol, vicaperol capsules. Then, 
dosing with these remedies, one 
may expect forever after to es- 
cape the pangs and torments of 
the dental experience. Enamel, 
sound and pearly white, will 
grow luxuriant amidst the black 
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débris of carious cavities; hyper- 
sensitive teeth will return to 
their adolescent days of non- 
sensitivity; teeth, wobbling in 


é the breezes, will become firm 
. and tight. And, presto, the mir- 
8 acle has come to pass! 

I Now let us prepare ourselves 
for the dismal disillusionment. 


Turning to The Journal of the 
‘ A.D.A., September, 1930, issue, 
; we find the Council on Dental 
Therapeutics presenting an ela- 
borate report on the merits of 
the “Sherman L. Davis Treat- 
ment.” The agnostic Council 
reports, in part: ‘““IThe Sherman 
L. Davis preparations are ex- 
ploited in a crude manner, be- 
fore the necessary scientific data 
were made available to the pro- 
fession, and even on invitation 
to submit information, it is 
withheld . .. When Dr. Davis 
will submit the necessary scien- 
tific data to the profession, his 
claims may be more scientifically 
considered . . . The Council 
wishes to remind readers that 
sound therapeutic knowledge 
originates in the laboratory and 
clinic and not on the lecture 
platform.” 


ORAL HYGIENE 





2643 


So hearing, those gathered 
about the rostrum of the seer, 
withdrew wailing and gnashing 
their teeth (some loose and 
others carious) to await the 
Day of Release from the drudg- 
ery of dental practice. They 
visioned the Millenium thus: 
recumbent in a comfortable 
position, with pipe or cigarette 
in mouth, passing out to the 
long line of dental sufferers who 
passed the throne—bottles, vials, 
capsules of the Elixir of Dental 
Restoratives. They would col- 
lect a comfortable fee from 
each. Rust would grow on the 
dental equipment; the strong 
box would be full; there would 
be no dental suffering in the 
universe. All talk of dental 
technology and science would 
be obsolete—pre-Davis. And at 
last, dental conventions would 
take their rightful place in the 
sun: they would be frankly golf 
tournaments and the gathering 
place of the politicos. 

HELP WANTED—To find 


the unknown Washingtonian of 
the self-restored tooth. 


DO 


When the opinions of a person are in harmony with yours you 
applaud, become elated and boastful, and prone to conclude that he 
is sensible, wise, and perhaps brilliant; but you are also prone to 
ignore the possibility that he may be as totally ignorant or biased, 
and his conclusions and assertions as unfounded and remote from 
facts as yours are apt to be.—ArTHUR Corso, D.D.S. 










The BEGINNING 





of 
WISDOM 


By Atonzo Mitton Noping, 


D.D.S. (N. Y. Univ.), L.D.S.R.C.S. (Eng.), 
L.R.C.P. (Eng.), M.R.C.S. (Eng.) 


“But they knew what they did 
not want, and that is the begin- 
ning of all practical wisdom.” 


HE Chicago Dental So- 

ciety did not want to try 

the experiment of the pay 
clinic, as proposed by the Rosen- 
wald Foundation and sponsored 
by some national dental person- 
alities. 

Evidently the quality of the 
mental support given to this 
proposal by the national dental 
personalities was not agreeable 
to the members of the Chicago 
Dental Society. 

It is also not unreasonable to 
think that among those who 
were not in favor of this pro- 
posal there were some who see 
as far and as clearly and per- 
haps farther than those in favor 
of it. 

It is a common observation 
of those who do not possess the 
requisite amount of awe for so- 
called “national dental person- 
alities,” alleged “dental lead- 
ers,’ and claimed “outstanding 





figures,” that these are often 
found to be not leaders, but de- 
coys. 

After reading Dr. Michael 
Peyser’s excellent article* in the 
August issue of OraAL Hy- 
GIENE it is clear that dentists do 
not want the Owre plan, state 
dentistry, and panel dentistry. 
These may be very fine things 
for those who would organize, 
control, and supervise these 
projects, but they do not look 
so good to the men who would 
be employed to operate them, 
or to those who would have to 
compete with them. 

It is not very apparent “that 
the social responsibility of the 
dental profession is to care for 
persons unable to pay the fees 
of high-grade, private practi- 
tioners.””’ 

Is it the social responsibility 
of the automobile industry, or 
the radio industry, or the Ar- 
chitectural League, to supply 
automobiles, radios, or house 


*OraL Hyciene, August, 1931, p. 1753. 
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Those individuals who buy expensive radios, expensive 
furniture, and automobiles in preference to paying the 





interest on their homes, are not going to invest in a less 
stimulating display, such as dental care. 


plans for those unable to pay 
the price or fee for high-grade 
Cars, instruments, or plans? 

Is it not the experience of 
dentists that many persons who 
own automobiles declare that 
they can not afford to have 
needful dental attention, even 
at fees lower than those of so- 
called “high-grade, private prac- 
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titioners’? Perhaps they can 
not afford to have this dental 
attention because they prefer au- 
tomobiles to sound teeth and 
sound health. 

If in a community of fifty- 
three households there are fifty- 
two automobiles, and if more 
than one quarter of all the com- 
munity’s income is spent on the 
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upkeep of these automobiles, as 
stated in ‘“Motormania’ in 
Forum for May, 1931, wherein 
does it become the dental pro- 
fession’s responsibility to pro- 
vide dental care for such indi- 
viduals? 

In the writer’s opinion, the 
apparent reason for  people’s 
preferring automobiles to sound 
teeth and sound health, or bath 
tubs, electric lights, and books, 
is that they have a false stand- 
ard of values or that they are 
unable to appraise relative val- 
ues. Those individuals who buy 
expensive radios, expensive fur- 
niture, and automobiles in pref- 
erence to paying the interest on 
the mortgages on their homes, 
are not going to invest in a less 
stimulating display, such as 
dental care. At the same time, 
they are being told that clean 
teeth don’t decay, that dead 
teeth are not dead so long as 
they are attached to something; 
that tooth pastes, tooth powders 
and mouth washes prevent tooth 
decay and prevent and cure py- 
orrhea, and a number of other 
dental fictions. 

If that celebrated 80 to 90 
per cent of the people in this 
country is not receiving adequate 
dental care, it does not take an 
intellectual giant to discover 
why they are not receiving this 
care. One reason is that that 
much heard about high standard 
of living of the population of 
these United States is not so 
high as a lot of morons repeat- 
edly attempt to tell us it is. If 
anyone wants to find out how 
low this so-called high standard 
is, visit the mountains of North 
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Carolina, South Carolina, Ken. 
tucky, Tennessee, and Arkan. 
sas; or visit some of the minp- 
ing towns and mill towns, and 
the slums of our cities. 

Why does the dental profes. 
sion have a social responsibility 
to supply dental care to persons 
who possess automobiles and 
radios and yet have the colossal 
audacity to come to dental clin- 
ics for treatment? And what is 
still more audacious is the fact 
that they are knowingly per- 
mitted to receive this treatment 
from those who are either giv- 
ing their services free to such 
clinics or who are being paid 
but a small salary for their 
services. In other words, such 
patients are receiving charity, 
dental gifts, or dental doles. 
But this is only part of the 
story. 

Let us turn our attention to 
what appears to be an additional 
explanation of the cause of the 
dental care problem and a num- 
ber of other problems and phe- 
nomena in this country. The 
index of intelligence of the aver- 
age male adult in the United 
States is that of a child twelve 
years old! How, in the name 
of common sense, is the ability 
to discriminate between relative 
values to be given to such intel- 
lects? The answer is: it can 
not be given. An_ individual 
either has or has not intelli- 
gence. An individual is either 
born with it or born without it. 

Going back to the example of 
the automobile, for this is but 
one of many examples, why is it 
that these individuals can and 
do buv automobiles which are 
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931 












DeceMBER, 1931 







not essential to their owners’ 
pursuit of a living and entail 
the denial of actual necessities? 

Has not the automobile ad- 
vertising man developed a high 
powered technic of such a na- 
ture that the repetition of his 
advertisements has so played on 
the vanity, sense of display, so- 
cial competition, and _ limited 
ideas of these individuals—of 
these twelve-year-old intellects 
—that their moronic discrimi- 
nation and judgment chooses, 
not the more substantial and en- 
during, but the automobile and 
they mortgage their futures, in 
many instances, to pay for them. 
The same thing holds true for 
the movies and the radios. The 
movies and talkies are manufac- 
tured for and graded to the in- 
telligence of the average person, 
the intelligence of the child of 
twelve. This may also be said 
of the radio programs. 

In the dental profession we 
have the advertising dentist who 
has developed advertising that 
appeals to the average person. 
Hence, his success. When the 
advertising dentist with his big 
signs, big gold tooth and wild 
claims is forced to end this kind 
of advertising, the patients who 
are attracted by this advertising 
will be lost. At the present 
time relatively little has been 
developed in respect to dentistry 
that will attract these possible 
patients. 

Among the possible ways that 
have been suggested to impose 
dental care on the great ma- 
jority will not be an appeal to 
their intelligence. It will be an 
appeal to something else. And 
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that something else that can 
easily be appreciated will take, 
as a natural consequence, sev- 
eral forms. Among those sug- 
gested are the following: 
Industrial insurance compan- 
ies will, in the nature of a prize 
or free coupon, offer their pol- 
icyholders dental and health 
care to raise the standard of 
health of their policyholders in 
order to increase their income 
or cut down the losses. 
Standard life insurance com- 
panies will require a dental ex- 
amination before issuing a pol- 
icy and require a higher premi- 
um for those who have dental 
defects. Later they will require 
periodic dental examination 
while the policy is in force; just 
as they are now trying to secure 
periodic medical examination. 
Industrial corporations and es- 
tablishments, stores, shops, mills 
and factories, etc., will require, 
in addition to the medical ex- 
amination, a dental examination 
for those applying for jobs or 
positions, and periodic examina- 
tions while employed. When na- 
tional, state, industrial health 
insurance or health insurance 
by co-operative societies comes 
into operation, dental care and 
dental examination will become 
mandatory and will not be left 
to the option of the employee. 
Children will be examined be- 
fore they enter schools or insti- 
tutions and such dental defects 
as are correctable will be at- 
tended to. These examinations 
and corrections will be under- 
taken by a number of different 
agencies some of which are 
available locally—private den- 
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tal practitioners, school dentists, 
endowed dental clinics, dental 
college clinics, or any of the 
previously named health pro- 
tection agencies. 

There has been, still is, and 
will be heard a great deal of 
deprecation and protest against 
paternalistic government activi- 
ties. But what is not heard so 
frequently is the reason for 
these paternalistic activities. 

Practically all these activities 
are available and are being car- 
ried out by agencies other than 
the government. Why then does 
the city, state, or national gov- 
ernment take them on? Is it 
not due to the fact that the 
average individual has not the 
intelligence to choose and to set 
aside money for these various 
health and sanitary measures? 

Many know of the proposal 
that families budget their in- 
comes for these various essential 
expenditures; that they volun- 
tarily set aside certain sums pro- 
portionate to their incomes for 
these anticipated essential ex- 
penditures. In some _ respects, 
this is a practical form of pri- 
vate insurance. 

The proposal is essentially 
a sound one and works out with 
varying degrees of success with 
those who have the intelligence 
to try it. For the average per- 
son, experience does not show 
that voluntary insurance would 
be successful. However, private 
insurance is in operation today 
and will be further extended in 
an indirect way by taxes, dues, 
contributions, premiums, etc., 
which are mandatory. The so- 
called “paternalistic” agencies 
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income and 


redistribute this 
furnish essential services or care, 
Present-day public health sery- 
ice is one form of paternalistic 


care. 

There are as many different 
dental laws for limiting, defin- 
ing, and restricting the prac- 
tice of dentistry as there are 
states in the Union, so there 
will be as many different state 
systems of furnishing dental 
care. This will be, in many in- 
stances, complicated by munici- 
pal, county, and national health 
insurance measures, by indus- 
trial health insurance, co-oper- 
ative health insurance societies, 
and health insurance companies. 
The chaos that now exists will 
be further complicated by the 
political appointments, bureau- 
cratic rulings, department stand- 
ards, and all the additional laws 
and amendments to these laws 
which the various agencies will 
require to bring them into ex- 
istence. 

Does the dental profession 
imagine that health insurance is 
not going to be enacted in this 
country? What is the dental 
profession going to do about it? 
Prevent it? Hardly. What can 
it do? Organize so that when 
the upheaval does come the pro- 
fession will be able to provide 
dental care. This does not nec- 
essarily mean nationally; it 
means locally. How will this 
organization be worked out? It 
will not be along the lines of 
the Owre plan because it is eth- 
ically wrong to the established 
dental practitioner and_ tech- 
nically wrong as a means to 
provide satisfactory dental care 
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nd for the masses. Organization 
_ can be worked out along the 
bee lines of co-operative group prac- 
tic tice in which the groups will be 

organized into units of different 
nt sizes, depending upon the local- 
n- ity, the density of the popula- 
C- tion, and the distribution of 
e those who will come under the 
e various health insurance 
| schemes. [he dentists under 
I supervision will either divide 


‘ their time between their own 

- § private practices and the group 

practice, or give all their time 
to the group practice. This prac- 
tice may be conducted either in 
their own offices, in group prac- 
tice offices, or both. 

These dental co-operative 
groups will be in a position to 
negotiate for dental care to be 
provided for the various indi- 
viduals who do or do not come 
under the various health insur- 
ance measures. 

What else can the dental pro- 
fession do? It can stop the over- 
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production of dentists. The out- 
put of dentists can be controlled 
to meet the active demand for 
dental care. Over two thou- 
sand men are graduated each 
year regardless of the demand 
for their services. 

Perhaps the members of the 
Chicago Dental Society see some 
of the problems outlined above. 
They will receive the congratu- 
lations, endorsement, and ap- 
plause of those who believe that 
they have taken a stand for the 
independence of thought and 
action. ‘They have _ evidently 
made a stand for a principle, 
and not for expedience. This 
principle is perhaps different 
from the principle of the mem- 
bers who were in favor of the 
proposed plan. Should the time 
come when they will be com- 
pelled by circumstance or pres- 
sure to surrender this independ- 
ence, it will be a sad day for 
them and for those who will be 
led to expect the benefit of their 
ministrations. 


CY 


Friends of OraL Hyctene and the new Den- 
TAL DicEsT are invited to visit the magazines 
corner at the Chicago Dental Soctety 





meeting next month. 
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‘I do not agree with 
anything yousay, but 
I will fight to the 
death for your right 
to say it.”’—Voltaire 
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Priceless Help 


I am a regular reader of 
OrAL HycIENE and I find that 
all the information contained in 
it is of great help. That is why 
I am keeping all the issues for 
future reference. I thank you 
very much for this valuable and 
priceless help you are giving 
dentists in particular and to the 
public in general—ELicio V. 
VALERA, D.D.S., Bangued, 
Abra, P. I. 


Another Unusual 
Case 





Here is another unusual case: 
the patient is a woman, twenty- 
one years old, who’ suffered 





from severe headache for about 
two weeks prior to the time her 
teeth were extracted. The pain 
was so intense that a brain tu- 
mor was suspected by the at- 
tending physician. One-half 
grain of morphine would give 
relief for about two hours. 

The offending teeth, shown in 
the illustration, were removed 
under general anesthesia (ether) 
and the patient was entirely 
free from pain in about twenty- 
four hours.—R. S. SWINBURNE, 
D.D.S., Seattle, Wash. 





One Man’s View 


At this time we hear the wail- 
ing of depression on all sides. 
Dentists in particular have 
spent considerable time and 
money trying to boost or restore 
their practices through the me- 
dium of attending classes and 
lectures on economics. Some 
have even gone as far as hav- 
ing their offices “administrated” 
for them, always of course, with 
the idea in mind, not of increas- 
ing business (if I may call it 
that), but of elevating their 
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dental practice. These teachers 
of the economics of dentistry 
almost guarantee the dentist an 
increase in practice and prom- 
ise to make an economist where 
there was none before. If the 
majority of men who go in for 
this sort of training would spend 
that time in analyzing their own 
practices and spend that money 
on improving their offices, they 
would not need to seek help 
along those lines. 

If a dentist had to pay for 
having someone tell him how to 
do his operative work, he would 
justly resent that advice; yet he 
gladly spends his own time and 
money to have someone who is 
not a dentist tell him how to 
make the same dental practice 
pay greater dividends. 

Nine out of ten of these sys- 
tems have something to sell be- 
sides advice. They have pat- 
ented filing systems, patented 
stationery, even patented bottles 
for display, etc. 

Does the man who has a lu- 
crative practice have to take 
these courses? Of course not! 
Yet a good many of them do— 
and why? Simply because they 
have been led to believe that 
they can make that practice pay 
still more. 

Credit systems are devised, 
filing systems installed,- hard- 
headed business policies instilled, 
all with the idea behind them 
of increasing business under the 
cognomen of “administration.” 

And what is the grand result ? 
The course instructor derives a 
fat fee for his advice; the system 
requires replenishing, and so 
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does the dentist’s pocketbook; 
the patient is being “sold’”’ on 
dentistry. 

Now for the solution of it 
all! It is surprising how many 
dental offices today are so ob- 
viously unkempt. Why not in- 
duce an agency, like the health 
department, to investigate and 
establish rules for cleanliness, 
sponsored by the dental socie- 
ties, and issue licenses to be 
prominently displayed in deserv- 
ing offices? Secondly, why not 
have the dental societies send 
out separate monthly bulletins 
containing simplified explana- 
tions of various subjects com- 
prising dentistry for the purpose 
of keeping the dentist posted on 
up-to-date methods? 

Enforce the law relative to 
display of signs. In _ other 
words, restore the confidence of 
the public through the natural 
medium of the dental society. 

Furthermore, through co-op- 
eration of the entire profession 
the public can be educated to- 
ward cash business instead of 
credit. Since the protection of 
the law is weak on this point, 
the dentist can do more for him- 
self by refusing to do business 
on a credit basis. 

Next—discontinue a// pay 
clinics. Since all these so-called 
“charity” clinics are supposed to 
be run for the benefit of those 
who cannot afford to pay for 
service rendered by private prac- 
titioners, allow them to donate 
their services and seek support 
through endowments or other 
charitable organizations. 

Men working on the staffs. of 
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hospital clinics should be paid. 
True, these men gain experi- 
ence and prestige, but, never- 
theless, ‘usually have to neglect 
their own practices in so doing. 


Speaking purely from the eco- 
nomic viewpoint, the profession 
should seek to remedy its un- 
derlying faults before attempt- 
ing to struggle through its own 
mistakes. Think it over. Is it 
an economic depression, or a 
weakened economic structure? 
— Newman D. WINKLER, 
D.D.S., New York, N. Y. 


Pyorrhea — I he Un- 


known Factor 


Medical and dental knowledge 
is still very youthful. Pagel, 
in his introduction to a _his- 
tory of medicine, answers that 
some shall not think that medi- 
cine of today is a spontaneous 
creation. It is not like that 
mythological ‘conception that 
Venus sprang from the head of 
Jupiter. Medical science and 
art are the products of cease- 
less work over a period of many 
years and represent the work of 
tireless and indefatigable men— 
the result of the uninterrupted 
development of the work of 
genius. Many a wall has been 
repeatedly demolished, destroyed, 
and new medical walls rebuilt. 
Many a battle has been fought 
to gain a single point in medi- 
cine. 

What we have today is sim- 
ply new walls built upon old 
foundations. Very little can be 
pointed out as an absolutely new 
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discovery. It is simply one re. 
constructed modification after 
another. 

Pyorrhea primarily is a trau- 
matization of the gingival group 
of the peridental membrane, 
The etiological factors may be 
many in number. Heretofore, 
when senile degeneration of the 
peridental membrane took place, 
the dental pathologist termed 
the etiological factor as systemic 
infection and he correctly stated 
that systemic infection account- 
ed for eighty-two per cent of the 
cause of pyorrhea. 

It is definitely known that 
general tissue changes take place 
through the entire system at a 
certain age. For instance, the 
heart muscles become affected, 
the hair pigments are lost, the 
endocrine glands slacken in their 
function; and thus we observe 
the gingival group of the peri- 
dental membrane to make path- 
ological changes. 

What has the medical re- 
search man done in the way of 
correcting a degenerated myo- 
cardium, reforming the natural 
pigment of the hair, stimulating 
a regeneration of the Islets of 
Langerhans and the glandular 
elements of the testes? In the 
same way, pyorrhea is a local 
manifestation of a degenerated 
retrogression. 

Why should dentistry in its 
comparatively youthful stage, 
be expected to bring about res- 
torative changes to the periden- 
tal membrane? 

What further knowledge of 
the peridental membrane have 
we attained? Its histological 
description? Physiological and 
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pathological behavior? The an- 
swer is, “None whatsoever.” 
Since Dr. G. V. Black, we have 
not gained any specific findings. 
But, by further study and re- 
search, we may learn something 
about this peculiar peridental 
membrane. 

The dentist can, to some ex- 
tent, treat pyorrhea temporarily 
by making proper dental restora- 
tions, without overhanging mar- 
gins, by removing the irritating 
calcareous deposits, by construct- 
ing and educating his patient to 
the danger of the use of liga- 
tures and tooth picks, and the 
proper method of brushing 
teeth. The dentist is also able 
to correct malocclusion and 
make use of a normal salt solu- 
tion because of its valuable os- 
motic properties as a stimulant, 
astringent, and antiseptic. 

Of late palliative treatment 
has been in vogue, a process of 
resecting the gingival portion of 
the gum to the extent of the 
depth of the pus pocket. Of 
course, the radical treatment of 
pyorrhea has been known and 
it has been treated by extrac- 
tion. All these are measures of 
prevention and not of actual 
cure; in other words, merely a 
check on its progress. 

The physiotherapist has re- 
cently attempted to show up 
our Hippocrates of dentistry 
with his condensed selective sun- 
light. The lamp man goes to 
explain that actual regeneration 
of the peridental membrane can 
occur. He further interprets 
that sunlight passing through a 
prism splits into the following 
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rays: the infra-red rays, ultra- 
violet rays, the x-rays and the 
gamma rays of radium. The 
ultra-violet ray, he claims, can 
be applied to the treatment of 
pyorrhea. The hemoglobin ab- 
sorbs the ultra-violet rays freely. 
In absorbing them, carbon diox- 
ide is broken down and the oxy- 
gen content of the hemoglobin 
is increased. ‘This purification 
of the blood promises health. 
The ultra-violet rays kill germs 
and stimulate tissue regenera- 
tion. 

The physiotherapist does not 
take into account the histolog- 
ical nature of this tissue regen- 
eration. He only obtains, with 
his lamp, a temporary hypertro- 
phied epithelial tissue, not a re- 
newed peridental membrane. 

The writer is still inclined to 
adhere to the late findings of 
Dr. G. V. Black, that when the 
peridental membrane is once de- 
stroyed, it will not be regener- 
ated. — N. H. ALTENBERG, 
D.D.S., Chicago, Ill. 


Appreciation 


Just a line in sincere appre- 
ciation of a contribution to your 
magazine, October, 1931, by 
Dr. Ross J. Weir, entitled 
“Your Church and Your Prac- 
tice.” 

It is cheering and encourag- 
ing to know that sentiments of 
real character can be dissemi- 
nated to the profession through 
our first-class periodicals. — 


R. G. Houston, D.D.S., Birm- 
ingham, Ala. 








Dow st 
MENTION IT? 


By Epwarp C. Freetanp, D.D.S. 


RE a large number of the 
members of the dental 
profession merely igno- 

rant, or are they downright crim- 
inals? Is it worse to filch a few 
dollars out of a patient’s pocket- 
book when she isn’t looking than 
to fail to mention a condition 
which will surely rob her of 
teeth, beauty, comfort, health, 
and possibly life? 

Are we justified in assuring 
our patients that their teeth are 
‘just fine’ and don’t even need 
cleaning, when we can see an 
inflamed condition of the gums 
on most of the lingual surfaces 
at least? Of course, there is 
one fine service we can render 
if the inflammation has reached 
the bleeding stage. We can say, 
“Oh, that’s nothing but a little 
gingivitis,’ and paint the gums 
with a little iodine, or what- 
haveyou. This formula will usu- 
ally get us by without any 
troublesome scaling or even pol- 
ishing, and in many cases can be 
worked year after year indefi- 
nitely, with the possible capitu- 
lation of a ten-minute brush-off 
at rare intervals. 

Are a large number of den- 
tists thinking in terms of health, 
or are they mere cobblers look- 
ing for leaks to repair and over- 
looking the opportunity to ren- 
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der one of the most important 
services possible to mankind— 
that of preventive dentistry? 

The number of dentists must 
be very small who do not know 
that an inflamed gum and 
serumal scale mean the loss of 
the affected teeth eventually, 
unless some dentist does his duty 
and removes the cause and edu- 
cates the patient to proper clean- 
ing and stimulation of tissue. 
Yet I am afraid that the num- 
ber of men who needlessly dis- 
miss doomed patients every day 
would be rather staggering. 

I happen to be practicing in 
the vicinity of an institution that 
draws patients and visitors from 
all over the world, and most of 
my practice is made up of these 
above the average people. Yet 
a very small number of them 
have ever had adequate prophy- 
laxis or instruction in self-care. 

Their reaction to honest treat- 
ment is usually: “I’ve had my 
teeth cleaned lots of times be- 
fore, Doctor, but I’ve never had 
anything like that done’; or, 
“Why has no dentist ever told 
me these things about my gums?” 
Why? I do not believe certain 
dentists are ignorant, but they 
are lazy and criminally negli- 
gent when .it comes to that 
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scrub-woman job of prevention. 

Of course, none of us exactly 
like to scale and polish teeth, 
but so often it is the one vital 
thing we can do; and it is such 
a small sacrifice of time and pa- 
tience for the future influence 
it may have on a human life. 

Some years ago,.I talked with 
a dentist who since has been the 
president of one of the most pro- 
gressive state dental societies in 
this country. During the con- 
versation, I asked him what he 
charged ‘for prophylaxis and py- 
orrhea work. His answer was 
that he ‘detested the work and 
absolutely refused to do it, but 
admitted that if the patients in- 
sisted, he gave them a rub-off 
for a dollar, or threw it in with 
their work. This man was prac- 
ticing in a town of 7,000 popu- 
lation, with four other dentists. 

I believe he was on speaking 
terms with only one of these 
dentists, so it is probable that 
he was not referring this work. 

Can you think of a more dis- 
heartening picture than a pro- 
cession of this man’s patients, 
who, during fourteen years of 
his practice in that town, have 
since lost every tooth in their 
heads because he detested pro- 
phylaxis? 

What right has any dentist 
who cannot, or will not refer 
patients, to pick and _ choose 
what work he will and will not 
do? Has the patient no rights 
in the matter? I sometimes think 
the old familiar “You’re the 
next victim” is not so far from 
the truth. 

A few months ago a patient 
of another dentist in a small 
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town called me by telephone 
and arranged for an examina- 
tion of her teeth. She said that 
there was apparently nothing to 
be done, but she just wanted 
some other dentist to look her 
teeth over. She was a very fas- 
tidious lady in her early thirties, 
and there could be no question 
about her personal cleanliness; 
but what a gum line! Her lower 
anterior gums in places pro- 
truded a quarter of an inch and 
serumal scale was in evidence 
on the buccal or labial and lin- 
gual sides of every tooth. Of 
course, I had to admit that her 
mouth was in a deplorable con- 
dition. She said: ““That’s funny. 
I asked Dr. So-and-So yesterday 
if they didn’t need cleaning and 
he said no. And he just cleaned 
them at Christmas time.” This 
was the last of February. 

What manner of man is 
Doctor So-and-So? Is he igno- 
rant, or is he criminal? Is den- 
tistry ever going to command 
the public respect that medicine 
does as long as our ranks are 
honeycombed with men who 
will risk the very lives of their 
patients to save themselves a 
few hours of drudgery? Could 
medicine ever have reached its 
high plane of prestige on any 
such course of action? 

We possibly cannot expect to 
reform the sluggard from with- 
in, but when the public finally 
gets the idea that there is no 
more reason or excuse for pyor- 
rhea than there is for bed bugs, 
and that the former is just as 
disgraceful as the latter, then 
and only then are some of our 
brethren going to do preventive 
dentistry, or refer it. 
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BOOKS REVIEWED FOR BUSY READERS 


“The Degradation of 


Science’’ 


By T. SWANN HarpDINnoc, 
(Farrar and Rinehart, 


New York, $3.00) 
Here is a book that should be 


read by every professional man 
in the United States because it 
is a dispassionate, impersonal, 
and a well-informed analysis of 
what ails the entire parade of 
the professions. 

To the physician or dentist 
who is interested in the eco- 
nomic future of health service, 
this is a most valuable book. If 
the reader of this book will take 
the trouble to refer to the au- 
thorities upon which the author 
bases his statements, he will get 
a clear picture of the economics 
of health service. 

The chapter on dentistry en- 
titled, “Extracting the Root of 
All Evil,” is a challenge to the 
so-called “leaders” in Official 
Dentistry — a challenge which 
accuses these men of bankruptcy 
in ideals and ideas, insincerity 
in their relations with the pub- 
lic, and deliberate betrayal of 
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the rank and file of dentists. 
These are strong words but the 
reviewer is by no means so 
forceful as the author. 

There are still many among 
us dentists who pooh-pooh the 
idea of socialized dentistry. 
There are a great many (and 
these constitute the economical- 
ly sound dentists) who are 
smugly complacent about the 
future of dentistry and the 
future of their fellow dentists 
who are not so well off. This 
book, along with the great dis- 
cussion about it which is bound 
to follow, will slowly and surely 
destroy the /aissez faire attitude 
of Organized Dentistry. 

The first sentence of the 
chapter on dentistry says: 

“Dentistry is a very highly 
commercialized, antisocial pro- 
fession.”’ 

The author then proceeds to 
authenticate his statement by 
quoting from articles on eco- 
nomics published lately in all 
our dental journals. In short, 
he proves his case by the utter- 
ances of men in our profession 
who are looked up to as leaders 
in our economic thought. And 
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so on, all through the chapter, 
he shows how the science of 
dentistry has not been employed 
for the public service to its full 
use, how the public is being ex- 
ploited, and how the high-fee 
specialists have undermined the 
very foundations of the public’s 
faith in the profession by their 
unethical and sordid practices. 
All these pronouncements are 
authenticated by quoting what 
men in our profession have writ- 
ten in our dental journals and 
books. In short, it indirectly 
tells the profession that it had 
better clean house before it is 
cleaned up by the people. 
There is no doubt that this 
book will be read by many 
thousands of the intelligent por- 
tion of the public—those who 
always seek to be informed. It 
will become a topic of conver- 
sation because very often people 
talk about the high cost of 
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health service. The effect of 
this book on the public, there- 
fore, will be tremendous, event- 
ually; and we won't be able to 
laugh it off. 

Now don’t misunderstand me 
and think that I agree with all 
the thoughts expressed by the 
author of this book. On the 
contrary, I disagree with him 
most violently in many things. 

But the question of how 
wrong or how right Mr. Hard- 
ing is, is not important at this 
moment. 

The important thing for us 
dentists to consider is: what ef- 
fect will this book, or any other 
book of its kind, which is sure 
to follow in the near future, 
have on the question of the 
problem of the future dental 
economics status? 

What will be our answer? 


What are we going to do about 


it? 
Michael Peyser, D.DS. 




















The Twelfth Annual Meeting of the Southern Society of 
Orthodontists will be held at the Netherland Plaza Hotel, Cin- 
cinnati, Ohio, December 1, 2 and 3. 


The Program Committee has in the process of development 
what promises to be one of the finest programs ever presented be- 
fore our Society. 


The meeting will be held in conjunction with the Ohio State 
Dental Society. All members of the American Dental Association 
and members of the various orthodontic societies are cordially 
invited, 

W. J. Firzpatrick, President 
OreEN A. OLIVER, Secretary 
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ANESTHESIA 


EXODONTIA 


By D. H. Irwin, D. D. S. 


HE management of a prac- 
tice limited to exodontia 
requires an extensive fa- 
miliarity with the symptoms of 
anesthesia. Ether is by far the 
safest and most satisfactory 
agent of anesthesia because of 
its stimulative quality, but ether 
for routine extraction is, of 
course, out of the question. 
However, the addition of a 
small quantity of ether, through 
the vaporizer, for a short time 
to an obstreperous patient, will 
turn a seemingly impossible case 
into a very beautiful one; and 
if there is breath-holding and 
coughing at the beginning of 
the ether administration, the 
admixture of five per cent 
carbon dioxid quickly stimu- 
lates respiration to such a point 
that induction is hastened past 
the troublesome reflexes. 
However, the object of this 
paper is to discuss another phase 
of anesthesia. We know al- 
ready the different classifications 
into which difficult anesthetics 
fall, such as drug and alcoholic 
addicts, and the plethoric and 
athletic types. Now we enter 
another classification which is 
possibly seldom recognized, but 


the recognition of which is ex- 
tremely important. 

This class is made up of those 
people suffering from some car- 
diac embarrassment. A heart 
with almost any kind of valv- 
ular defect will tolerate an ether 
anesthetic, as the stimulating ef- 
fect of the ether supports the 
circulatory apparatus through 
the operative shock splendidly. 

Once we get any inflammatory 
condition of the musculature of 
the heart, however, nitrous ox- 
id-oxygen is strongly indicated. 
A heart with endocarditis or 
myocarditis is an irritable, fast- 
beating heart, easily pushed be- 
yond its endurance. Therefore, 
to stimulate with ether could 
easily produce such a rapid rate 
that death would occur from 
exhaustion of the heart muscle. 

If, however, nitrous oxid be 
given the pulse rate is slowed 
and steadied, due to the depres- 
sant action of the gas. Therein 
lies also a danger. Always ten 
per cent, and sometimes as much 
as fifty per cent, oxygen must be 
given to compensate for the in- 
ability of the heart to aerate the 
blood completely. This is espe- 
cially true of a regurgitation. 
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During the cardiac cycle so 
much blood is lost to aeration 
that a state of asphyxia is short- 
ly produced which, in conjunc- 
tion with the depressive action 
of the gas, makes all heart de- 
ficiency cases rather grave risks 
if not recognized and an ade- 
quate oxygen supply given. 

If plenty of oxygen is given, 
however, cardiac cases can be 
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handled probably more easily 
with nitrous oxid than with any 
other anesthetic because of the 
rapid and pleasant induction. 
All ether anesthetics are best be- 
gun with nitrous oxid-oxygen 
of whatever character, as the in- 
duction can be made so rapidly 
that nearly all of the unpleas- 
ant symptoms of induction can 


be bridged. 





Missing Issues of OraL HyGIENE 


Dr. J. Sharp, librarian of the Dr. Edward S. Gaylord Memo- 
rial Library, of the New Haven Dental Society, finds that the fol- 
lowing issues of ORAL HYGIENE are missing from the files of the 
library: 

Vol. 9—1919—June, August; Vol. 10—1920—January; Vol. 
11—1921—-February; Vol. 12—-1922—-January, March; Vol. 13 
—1923—January, July. 

Dr. Sharp will gratefully accept any of the above numbers of 
OrAL HYGIENE as gifts to the library, or he will be glad to ex- 
change them for copies of which he has duplicate, as follows: 

Vol. 1—1911—August, September, October, November; Vol. 
2—1912—-January, March, April, May, June, July, August, Sep- 
tember, October, November, December; Vol. 3—1913—January, 
April, August, September, October, November; Vol. 4—1914— 
April, May, June, July, August, September, November; Vol. 5— 
1915—January, March; Vol. 6—1916—May, November, Decem- 
ber; Vol. 7—1917—April, October. 

If you can supply any of the missing numbers, or wish to make 
an exchange, please write Dr. J. Sharp, 493 Campbell Avenue, 
West Haven, Connecticut. 
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Opening the Bite 


Q.—How would you proceed . 


to open the bite by building all 
the teeth where they have been 
worn short by mastication and 
erosion, other than by gold and 
porcelain jacket crowns? If the 
gold inlay method is_ recom- 
mended, would you advise the 
direct or indirect method; and 
how can they be made secure, 
especially on anterior teeth with 
no cavities. >—O.V.C. 

A.—I think this service of 
opening the bite for patients to 
a normal jaw relationship is one 
of the most important services 
that we as dentists may be asked 
to perform. It is also perhaps 
the most difficult, as it should 
never be undertaken at all with- 
out a careful survey of the 
mouth as a whole, and fre- 
quently practically every re- 


maining tooth needs to be / 


worked on in connection with | 


this operation. 

In my opinion gold inlays 
are preferable for this purpose 
to either gold or porcelain jacket 
crowns, except for the reason of 
esthetics, where porcelain is in- 
dicated, and where the walls of 
the tooth are so badly broken 
down that all four walls of a 
posterior tooth need to be en- 
closed with a gold jacket crown. 


OA 


You should never undertake 


such an_ extensive operation } 


without mounted study casts or 
without good x-ray pictures of 
all of the teeth for the purpose 
of studying their bony support, 
and the size and position of the 
various pulps. 

It doesn’t matter whether 
you use the direct or indirect 
method of securing your wax 
patterns. It is the correct cavity 
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preparation and the final adap- 
tation of the gold casting that 
count. Personaliy, I usually 
make my wax pattern by the 
direct method. 

There certainly should be no 
dificulty in securing ample an- 
chorage for a gold inlay in any 
tooth without cavities. In my 
opinion, pin or post hole anchor- 
age is preferable in most in- 
stances to the three-quarter 
crown type of restoration. All 
occluding surfaces should be 
made of hard gold. These pin 
holes for anchorage should be 
made with tapered fissure burs 
close to the dento-enamel junc- 
tion and well removed from the 
pulpal area. Accurate impres- 
sions of the pin holes should be 
secured in the wax pattern, and 
the finished casting should fit 
these holes accurately, and they 
should be of sufficient depth to 
provide all the anchorage that 
the individual case _ requires. 
This type of anchorage is ample 
also for bridge abutments. 

In all open bite restoration 
cases, I feel it is quite essential 
to establish, first, the jaw tela- 
tion that you plan to build to 
with a pair of vulcanite splints 
made to. fit over the occlusal 
surfaces of the teeth, and to 
maintain contact, balancing the 
mandible in its various excur- 
sions, 

With these vulcanite splints 
as a guide, you can proceed with 
the making of jacket crown, 
bridge, and inlay fittings, cutting 
a section of vulcanite out of the 
splint as each individual fitting 
is ready for insertion. — V. C. 
SMEDLEY 
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Canker Sores 


If R.H.S.* will apply the 
smallest possible pellet of cotton 
saturated with trichloracetic 
acid to the canker sores, after 
first drying them, he will find 
that although slight mementary 
pain is experienced, the treat- 
ment is effective.—C.R.S. 


Allow me to suggest a rem- 
edy for canker sores: 

I have found after many 
years use that a saline laxative 
will relieve the soreness in a 
very short time and cause the 
ulcers to heal readily. It seems 
to me to be the logical remedy 
as it corrects the condition that 
is the cause of cankers in the 
mouth. It should be taken a half 
hour before breakfast, a second 
dose seldom being necessary. 
Those wearing orthodontic ap- 
pliances will find it beneficial. 


—J.T.D. 


Frenum Interference 


Q.—I have a denture patient 
who has the lingual frenum at- 
tached high on the ridge and it 
gives us trouble with the den- 
ture. Can you tell me if there 
is any way of clipping this fre- 
num and re-attaching it lower 
down ?—D.H.P. 

A.—Our oral surgeon has 
clipped a number of ligual fre- 
nums for us with very gratifying 
results. He follows the same 
procedure here as with the upper 
labial frenum, that is, he cuts 
out a triangular section and 





*OrAL HycGIENneE, August, 1931, p. 1718. 
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closes the wound by suturing 
the tissue together from both 
sides.—V. C. SMEDLEY 





Diet 


Just a word about the ques- 


tion asked by W. P. S.*: 


Presuming that the occlusion 
is correct, and that the lower 
lateral doesn’t strip the roof of 
the mouth distal of the diseased 
left upper lateral, let the tooth 
alone and put the patient on let- 
tuce and water. See that he gets 
plenty of both—all the lettuce 
he can eat. Have him chew it 
very well. 

Give him in addition orange 
juice with a half lemon in each 
glass three times a day. In a 
week or ten days there won’t be 
any more pus. 

If the tooth hasn’t been over- 
treated, this treatment will be 


successful.—A. J.D. 





Pre-Anesthesia 
Requisites 


Q.—lIn extracting teeth un- 
der nitrous oxid-oxygen, please 
give me a list of instruments, 
regular and emergency, and 
medicaments, which should be 
ready on the tray before start- 
ing to work, exclusive, of course, 
of forceps and elevators which 
have to be chosen according to 
the requirements of the case.— 
J.L.E. 

A.—Following is a list of the 
apparatus that should be con- 


*OraL HYGIENE, June, 1931, p. 1268. 
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venient whenever an anesthetic 
is given, regardless of the 
method. 

1. A wooden gag or screw 
with which to open the 
mouth. 

2. Tongue forceps. 

3. Mouth gag. 

4. A tracheotomy set. 

5. A curved needle threaded 
with silk, sterilized and 
wrapped up. 

6. A hypodermic syringe. 

The medicaments necessary 

are morphine or a_ bromide, 
which are frequently adminis- 
tered hypodermically about one- 
half hour before the anesthetic. 
It is well to have at hand a 
heart stimulant, such as aroma- 
tic spirits of ammonia, digitalis, 
or whiskey.—V. C. SMEDLEY 





Trapped Air in Con- 


nective Tissue 
Q.—Recently I have had sev- 


eral cases of removing the lower 
impacted third molar. Immedi- 
ately after removal there would 
develop a swollen area of con- 
siderable size. In some cases I 
have been able to reduce the 
swelling partially by massaging 
the muscles. Upon percussion, 
the muscles feel as if they were 
filled with air. I had one case 
in particular in which it seemed 
that the muscles in the face and 
neck were both involved and the 
only way I could get this back 
to a nearly normal appearance 
was by immediate massage and 
by using cold packs. Upon mas- 
saging, bubbles of air escaped 
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into the mouth through the 
socket. Could this condition be 
due to some injury of the paro- 
tid gland or some form of gas 
bacillus ?—H.E.G. 

A.—This condition is due to 
trapped or enclosed air, which 
has been enclosed in the muscle 
or connective tissue during the 
operation. You have followed 
the correct procedure in mas- 
saging the neck and face until 
the air is expelled through the 
socket. 

It is not likely that the 
trouble is either in the parotid 
gland or from a gas bacillus in- 
fection. The former would not 
explain the bubbles and the lat- 
ter would be accompanied by 
serious symptoms—high fever, 
etc—V. C. SMEDLEY 





A Case of Trauma 


Q.—Here is a case that has 
me puzzled: the tooth in ques- 
tion is a lower left central 
incisor, apparently sound — no 
cavities and perfect enamel. It 
is very sensitive at distal con- 
tact and at the disto-inciso 
angle. Pain is felt when a liga- 
ture is passed between the con- 
tact points. The tooth is very 
sensitive to heat and cold and is 
sometimes painful at night. 

I have x-rayed the teeth on 
this side of the mouth and find 
them to be apparently sound. I 
cauterized the tooth with phenol 
which obtunds the pain for a 
few hours. 

What treatment, if any, do 
you advise >—R.A.Y. 

A.—It sounds as though this 
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tooth has been traumatized 
either by a blow or in occlusal 
function. I think it would be 
advisable to grind it so that it 
will just miss actual contact 
with the upper teeth in every 
position that the mandible can 
assume. Complete rest will 
probably permit it to return to 
normal. 

It should be tested for vitali- 
ty and x-rayed again in six 
months or a year, as it is always 
possible that the nerve in such 
a tooth will die instead of re- 
turning to normal sensitiveness. 
—V. C. SMEDLEY 





Diet for Expectant 
Mothers 


Q.—Realizing the importance 
of foods rich in calcium for ex- 
pectant mothers, I would like 
you to give me a diet you con- 
sider essential for a woman 
four months pregnant. 

I have just finished what 
necessary dental work there was 
to be done and naturally I am 
interested in keeping the pa- 
tient’s mouth in as good condi- 
tion as possible.—T.G.P. 

A.—This expectant mother 
should partake generously of 
milk, fruits, leafy and other 
non-starchy vegetables and 
whole-grain cereals and breads. 
She should partake moderately 
of a variety of meats and sea 


foods; and indulge very spar- 


ingly, if at all, in sweets and 
anything made from white flour. 
Alcoholic stimulants and _to- 
bacco should be avoided entire- 
ly. —V. C. SMEDLEY 





XII—DILEM MAS 
OF DENTISTRY 


The Case of 
DR. JONES 


(Continued from November ) 


By Ex-DENTIsT 


PRACTICE 
GROWTH 
I; was my ninth month of 


practice under Doctor 

Clarke’s supervision. I had 
looked over my appointment 
book earlier in the day, and no- 
ticed that my time was fully 
booked with patients for some 
time ahead. My mind was still 
somewhat filled by the drastic 
changes from my previous con- 
ceptions and methods of prac- 
tice; but I had been feeling for 
some time an unusual pleasure 
and exhilaration in my work. 

We were gathered, as usual, 
in Doctor Clarke’s den. “Our 
subject this evening,” he com- 
menced, “‘is on the initial phases 
of practice building. 

“Now, Miss Dunwoodie,” he 
continued, ‘if a merchant wishes 
to extend his business, he may 
advertise or use salesmen, or 
locate his business conspicuous- 
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ly on some busy thoroughfare, 
and expose his merchandise at- 
tractively. But these means for | 
extending practice are denied to | 
the ethical dentist, and not with- 
out reason. 

“When you are buying a 
dress, you probably weigh the 
reputation of the store in ac- 
cepting the clerk’s recommenda- 
tion on quality, and on other 
matters on which you feel that 
your own experience does not 
qualify you to pass judgment. 
You invariably, however, re- 
serve to yourself the right to 
select or reject any color, qual- 
ity, style, price, or other detail 
arbitrarily. You also feel’ free 
to go from store to store exer- 
cising your judgment and taste, 
until you find a dress that suits 
you in all its particulars, or un- 
til some clerk has persuaded 
you to make a purchase. 

“But if you are sick and want 
medical attention, your liberty 
of choice is restricted exclusive- 
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This patient happened to be a man of some business 
and social importance 


ly to the selection of the physi- 
cian. He will not offer you a 
variety of treatments or medi- 
cines that you may select or 
reject at your pleasure. He will 
prescribe wholly according to 
his own judgment, and will ex- 
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pect your acquiescence and obe- 
dience. The sale of a dress is a 
commercial transaction. The 
service of a physician or dentist 
is a professional relationship. 
“In commercial transactions, 
the considerations at stake are 
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usually the quality, attractive- 
ness, gratification, or current 
value of possessions of the seller. 
The buyer is presumed to be 
acting without compulsion, com- 
petent to choose his require- 
ments intelligently, and to de- 
termine values by comparison, 
competition, or experience. 

“But the clients of those pro- 
fessions that deal with human 
ills do not come without com- 
pulsion, nor do they come 
through desire for new posses- 
sions or gratifications. They are 
driven by suffering or fear to 
seek relief from existing afflic- 
tion or from future dangers. 

“Nor are they competent to 
select their own requirements. 
For this, they must rely upon 
the superior knowledge and ex- 
perience of the professional 
practitioner; and this superior- 
ity in the practitioner makes it 
impossible for them to judge or 
compare the merits or value of 
his services in advance, or to 
buy or bargain for them intelli- 
gently, upon commercial lines. 

“It is the nature of this re- 
lationship, which subordinates 
the patient so blindly to the 
judgment and prescription of 
the practitioner, that precludes 
the ethical dentist from resort- 
ing to commercial methods in 
the building or conduct of his 
practice. 

“Yet, if we eliminate com- 
mercialism in practice building, 
what are we to substitute? 
After all, the dentist has in- 
vested time, study, and money 
to equip himself. He has ex- 
penses, responsibilities, and am- 
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bitions. Surely, he has the right 
to some practical, reliable means 
to insure the growth of the 
practice in which his profession- 
al and financial future is bound. 
Is it possible to devise such 
means within the limits of eth- 
ical professional conduct? If so, 
what are their principles and 
parts? 

“In pursuit of this problem, 
we must dig a little deeper into 
the theories and conditions of 
practice. The relationship be- 
tween dentist and patient, as | 
have already indicated, is that 
of superior and inferior, within 
its professional limits. The den- 
tist, in his professional capacity, 
is the guardian, teacher, judge, 
leader. and executive. His satis- 
factory performance of these re- 
sponsibilities demands the obedi- 
ence and co-operation of the pa- 
tient. 

“The dentist, however, at the 
same time, is the paid servant 
of the patient. In this respect, 
he is at the mercy of the pa- 
tient, who may select, retain, or 
reject him at will. In this con- 
tractual relationship, the den- 
tist loses his superiority and is 
dependent upon the good will 
and confidence of the patient. 

“We may, therefore, con- 
clude that for professional and 
contractual purposes combined, 
the good will, confidence, obedi- 
ence, and co-operation of the pa- 
tient are essential; and that the 
absence of any of these quali- 
fications in the patient may en- 
danger the relationship, or pre- 
vent its inception. 

“The common denominator 
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of these four qualifications is 
Faith. Where faith prevails, we 
find good will, confidence, 
obedience, and co-operation. If 
we accept this conclusion, it 
seems that at least a part of our 
problem in practice building 
consists of learning how to win 
faith. 

“Now, we must not lose sight 
of the fact that we are discuss- 
ing the problem of attracting 
new patients, and that the ob- 
ject is to find definite methods 
by which the dentist can in- 
crease his clientele at need, and 
eliminate the frequent risks of 
lost time and dreary periods of 
waiting. 

“Still, how can the dentist, if 
he is prohibited from using ad- 
vertising and sales methods, 
reach out and inspire persons 
with whom he has had no pro- 
fessional or personal contact? 

“Of course, if he already pos- 
sesses the nucleus of a practice, 
he may attempt to develop con- 
fidence in himself among his ex- 
isting patients, with the hope 
that they will transmit this con- 
fidence to others. This common- 
sense procedure is_ instinctive 
with most dentists and is ob- 
viously indispensable to growth 
and maintenance of practice un- 
der all circumstances. But it 
does not constitute a method by 
which the dentist can deliber- 
ately regulate expansion or vol- 
ume of clientele. It does not 
provide for the numerous con- 
tingencies that may retard or 
disintegrate practice; nor is it a 
reliable basis on which to make 
future plans covering long 
periods of time; and, of course, 
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it cannot be applied immediately 
by the dentist who is just mak- 
ing a start, without any estab- 
lished practice whatsoever. 

“I have stated this evening 
that the spread of faith is an 
indispensable element in ethical 
practice building, and it may be 
worth while to analyze some 
concrete instances in which this 
quality has played a definite 
part in the destiny of dentists. 

“Most dentists, at some time 
in their careers, come across in- 
stances of patients who sponta- 
neously, and without any con- 
scious effort on the part of the 
dentist, develop faith in him to 
such an intense degree that they 
become active and enthusiastic 
disciples in spreading their con- 
fidence and admiration for his 
professional abilities. The suc- 
cess of such disciples in attract- 
ing new patients varies greatly, 
and depends upon a variety of 
personal qualifications and cir- 
cumstances. 

“A dentist, who had been 
struggling along in a very dis- 
appointing way, was visited in 
his twelfth year of practice by 
a stranger who asked to have 
two teeth extracted. The opera- 
tions were simple, and required 
no unusual skill or precautions. 
For some unaccountable reason, 
the patient after the extractions 
became imbued with strong ad- 
miration for the ability of the 
dentist, and immediately pro- 
ceeded to praise and recommend 
him enthusiastically to his 


friends and acquaintances. This 
patient happened to be a man 
of some business and social im- 
portance, and his altruistic apos- 
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tleship resulted in an influx of 
highly desirable patients, and in 
the development ultimately, of 
a busy and high class practice. 

“This example shows that 
faith in a dentist may arise 
without unusual professional 
merit, or out of some tempera- 
mental or emotional condition 
in the patient, or perhaps, as a 
reaction from some less fortu- 
nate previous dental treatment. 

“Another noteworthy point is 
that the dentist had to wait 
twelve years for this particular 
type of patient to appear; and 
that none of his previous pa- 
tients, many of whom no doubt 
admired and liked him, seemed 
to have both the ability and in- 
clination to perform an equal 
service. 

“We also should not over- 
look the fact that this patient, 
through his social and business 
prestige, possessed a wide circle 
of friends and acquaintances, 
who would naturally respect 
his opinions, and be prone to act 
according to his advice; and 
that the previous patients of this 
dentist, who might have wished 
to perform similar services, per- 
haps lacked this advantage. 

“In another instance, a wo- 
man, who had suffered some 
unfortunate dental experiences, 
became highly enthusiastic in 
proclaiming the virtues of the 
dentist who finally satisfied her. 
Her voluntary missionary work 
was productive of quite a num- 
ber of new, desirable patients. 
The dentist naturally felt grate- 
ful and thought that he would 
like to recompense her in some 
way for her effective efforts. 
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“Finally, he asked her if she 
would accept a commission on 
any further patients who came 
to him, through her influence, 
She thought this a good idea 
and they agreed upon a con- 
mission arrangement. 

“Her production of new pa- 
tients ceased almost immediate- 
ly thereafter. It seems that 
when she was extolling the den- 
tist out of the fullness of her 
gratitude, and as a genuine trib- 
ute to his ability and character, 
she was able to put a warmth 
and conviction into her attitude 
that failed her after she had 
agreed to accept a commission. 
This is not hard to understand. 
The two relationships are psy- 
chologically opposed and no one 
could perform with equal suc- 
cess in both. I know of a num- 
ber of similar cases, and in no 
instance has the attempt to 
transform the spontaneous al- 
truistic missionary work of a 
grateful patient into a paid serv- 
ice proved successful. 

“In still another case that I 
recall, the dentist did some work 
for a new patient, a Mrs. 
Forbes. She seemed much 
pleased, but as this was usual 
with patients in his practice he 
attached no significance to it. 
About a week later another new 
patient called, stating that Mrs. 
Forbes had told her about the 
wonderful dental services that 
she had received. Within the 
next six months over thirty new 
patients called, each one of them 
claiming that they had come be- 
cause of something that Mrs. 
Forbes had said to them. 

“The dentist, naturally, was 
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Both Iodent No. 1 for Teeth Easy to 
Whiten and Iodent No. 2 for Teeth 
Hardto Whiten have been submitted 
to the Council on Dental Therapeut- 
ics and their compositions and claims 
foundacceptable to the Council. 


IODENT 







Effective cleaning quality. 


Absolute safety of materials and composition. 

Textures suited to cleaning the patient’s particular kind 
of teeth. 

Flavor and effects refreshing and pleasing to the user. 
Thoroughly tested and proven 
in actual use by both the public 


and the profession for more 
than a decade. 














These are the thoroughly es- 
tablished qualities of Iodent 
Tooth Paste which merit your 
consideration in choosing the 
tooth paste to recommend 
to your patients. 


THE IODENT COMPANY, DETROIT 


BOTH 
IODENTS 
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VERY successful business man _ is 
concerned with his appearance and 
undoubtedly takes great pride in 
this carefulness. With many denture wearers, this does 
not include the proper care of dentures and it detracts 
from their neatness of appearance. 





























Cleanliness is one of the greatest assets in preserving 
denture satisfaction. Many people find it difficult to keep 
their dentures free from deposits, stains and odors. Your 
suggestions in this matter are greatly appreciated. Are 
you advising them of the most efficient and pleasant way 
of keeping dentures clean? 

If you are recom- 
mending the use of 
WERNET’S DEN. 
TU-CREME you are 
performing a very 
worthwhile service to 
your patients. How- 
ever, if you are not, 
we suggest that you 
get acquainted with 
the merits of DENTU- 
CREME as soon as 
possible. 
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Suggest the use of WERNET’S DENTU-CREME to 
each one of your denture patients. The use of this cleanser 
not only keeps dentures as faultlessly clean as the day you 
} made them but it also aids patients in avoiding the un- 
) pleasantness of “denture breath.” 


We publish a little pamphlet, ““Those Artificial Sets of 
Teeth”, giving full instructions in regard to the proper 
way of cleaning dentures. Some of these booklets are in- 
cluded with every Professional Package of samples. It is 
an interesting and valuable piece of literature and should 
be read very carefully. 


We will be glad to send Combination 
Samples of Dr. Wernet’s Powder and 


Dentu-Creme for your professional needs. 
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WERNET 
DENTAL MFG. CO. 


220 36th Street, Brooklyn, N. Y. 
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As a winter source of the 
much needed sunshine Vita- 
min D, cod liver oil has been 
aptly described as a wonder- 
ful clinical heritage. 


And it must also be re- 
membered that cod liver oil 
likewise supplies Vitamin A 
—a growth-promoting factor 
which, according to recent 
research, appears useful in 
increasing resistance to cer- 
tain infections. 

There is no substitute as 
yet for cod liver oil, and par- 
ticularly cod liver oil made 


“the Patch way.” The name 
“Patch” on a bottle of cod 
liver oil is another way of 
saying that this is a pure oil 
extracted from carefully se- 
lected livers, processed imme- 
diately after catch, preserved 
in a state of virgin purity, 
guaranteed in terms of A and 
D and presented in a palata- 
ble form acceptable to the 
most finicky patients. 


Test the purity and palat- 
ability of Patch’s for yourself. 
The coupon brings you a 
supply with our compliments. 


THE E. L. PATCH COMPANY 
BOSTON, MASS. 





V |». 


THE E. L. PATCH CO. 
Stoneham 80, Dept. O.H.-12, Boston, Mass. 


Gentlemen: Please send me a sample of Patch’s 
Flavored Cod Liver Oil and literature. 
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grateful to Mrs. Forbes, but 
had no opportunity of thanking 
her personally until he met her 
one day, quite accidentally. ‘I 
must thank you, Mrs. Forbes, 
for sending so many of your 
friends to me,’ he said. 


“ ‘Really, Doctor,’ she replied, 
‘T have not sent any. I suppose 
I did brag a little about the 
work you did for me. We run 
so short of things to talk about 
at our parties and I am so 
pleased with your work that I 
just could not help talking about 
it I hope it has not embar- 
rassed you, Doctor. Of course, 
I know that some of my friends 
are your patients now, but I did 
not know that they were using 
my name as an introduction. 
Anyway, Doctor, they all think 
the world of you.’ 

“In this case, the patient, 
Mrs. Forbes, had performed an 
excellent job of practice build- 
ing almost unconsciously, and 
she was oblivious of the fact 
that when her friends told her 
how wonderful they found the 
dentist to be, they were see- 
ing him through her eyes. Many 
patients, who are enthusiastic 
about their dentists, do practice 
building, without being fully 
conscious of it, in the same way. 

“In these illustrations that I 
have cited, and others that have 
come to my notice, I find cer- 
tain close similarities of charac- 
teristics and circumstances. Ef- 
fective apostles invariably pos- 
sess some natural qualities of 
leadership, and usually belong 
to some social, religious, educa- 
tional, or business group, in 


ORAL HYGIENE 








2669 


which their opinions are _ re- 
spected. ‘They are grateful and 
appreciative by disposition, and 
are endowed with the capacity 
and vitality to throw themselves 
wholeheartedly into any altruis- 
tic attitude or cause that ap- 
peals to them. Very often, they 
are entirely oblivious of any 
purpose, except to express ap- 
preciation and admiration for 
the services they have received. 
If they offer advice, it is more 
with the thought of giving their 
friends the opportunity of re- 
ceiving exceptional service, than 
that of benefiting the dentist. 


“Most of these missionaries 
rise to the heights of their en- 
thusiasm, while they are new 
patients of some dentist. It 
seems that it requires the nov- 
elty of a new contact to kindle 
the spirit. Patients of long 
standing, while they may appre- 
ciate their dentist fully, and rec- 
ommend him at opportune times, 
usually have settled down to 
such a placid matter of fact re- 
lationship with him that it 
would never occur to them to 
become enthusiastic about him. 
I do not mean to convey that 
the good will of the older pa- 
tients is not valuable. On the 
contrary, it is indispensable. 

“Tt also seems that these dis- 
ciples attach themselves to a 
practice sporadically and unex- 
pectedly, and that there is no 
way of attracting them or even 
of recognizing them, until their 
results appear. No dentist can 
rely upon their arrival. ‘Two or 
three may turn up in any one 
year; and on the other hand, 
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none may show up during an 
entire career. Their active mis- 
sionary work usually subsides as 
suddenly as it starts. It rarely 
lasts more than a few months. 
No doubt, other new interests 
then absorb them. 

“Now, Miss Dunwoodie,” 
continued Doctor Clarke, “I 
have been dealing with this sub- 
ject rather indirectly, and I 
wonder whether I have thrown 
any light on it for you.” 

“Everything you say is ex- 
tremely interesting and instruc- 
tive,” replied Miss Dunwoodie, 
“but I do not think that Doctor 
Jones has or will have any prac- 
tice building problem. Every 
minute of his time for the next 
month is spoken for. Really, it 
is not a question of attracting 
patients, but of finding the time 
to attend to all who are clamor- 
ing for service.” 

“That is very interesting,” 
replied Doctor Clarke. “‘How 
did this come about?” 

“Quite naturally,” replied 
Miss Dunwoodie. ‘Everybody 
likes and admires Doctor Jones. 
He does such excellent work. 
They think him so modest and 
are so interested in the way he 
runs his practice.” 

“TI am quite sure that Doctor 
Jones deserves all you say,’’ said 
Doctor Clarke, “but how did 
the first patients happen to 
come ?” 

“Well, perhaps I was respon- 
sible for that,” replied Miss 
Dunwoodie. ‘I became so in- 
terested in my work and in all 
the absorbing things that I have 
been learning, that I may have 


talked quite a bit about them. 
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At home the incidents of my 
work are our main topic of con- 
versation. I always have some- 
thing new to tell the folks about 
our doings at the office. In a 
way, I suppose I have taught 
my family and some of my 
friends many of the things | 
have learned. Wherever I am, 
at home or at our social or 
church meetings, everybody 
seems so eager to know about 
my work, and about Doctor 
Jones, and how we do things. 
When I explain our practice 
theories and procedures, they 
become so interested and, of 
course, those who meet Doctor 
Jones like him very much.” 

“But, Miss Dunwoodie,” 
Doctor Clarke interrupted, 
“what does Doctor Jones say 
that impresses your friends so 
greatly?” 

“Oh!” replied Miss Dun- 
woodie, “‘he does not have to say 
much. They can judge him by 
his appearance and manners.” 

“You have not told me yet 
how the first patients happened 
to come, Miss Dunwoodie,” 
persisted Doctor Clarke. 

“Well, I hardly know my- 
self,” replied Miss Dunwoodie. 
“Friends asked me to make ap- 
pointments for them. Perhaps 
they had been talking to me 
about our work, or they may 
have been talking about it 
among themselves. It is hard 
to tell how they did happen to 
come.” 

“TI suppose,’ remarked Doc- 
tor Clarke, “that you like your 
friends to think well of Doctor 
Jones.” 


“Well, 


naturally,” she _ re- 














rie 
sib 
fes 
the 
the 


see 








rht 


my 


or 
dy 


ut 


ice 
ey 











DECEMBER, 1931 





plied, “I do not see how they 
could do otherwise.” 

“And, of course,” Doctor 
Clarke remarked, “‘you like to 
have your friends come to Doc- 
tor Jones for dental services.” 

“Of course, I do,” she re- 
plied. “But I think they are 
very lucky to have such a good 
dentist.” 

“I believe you are right, Miss 
Dunwoodie,” said Doctor 
Clarke. “From what you say, 
it may be possible that Doctor 
Jones has no practice building 
problem at this time. Perhaps 
he may never have one.” 

“By the way,” he continued, 
“we expect Mrs. Jones and 
Mrs. Clarke to call here in a 
few minutes. I wonder whether 
you and Miss Wentworth 
would care to drive with them 
to the club. Doctor Jones and 
I will join-you there later.”’ 

After the ladies had left, 
Doctor Clarke said to me, 
“Probably you realize as well as 
I do what has transpired in your 
practice, particularly in the 
practice building end. But it 
may do no harm to do a little 
reviewing and analyzing. By 
the way, Doctor, you seem to 
be enjoying your practice more 
now.” 

“I am, indeed,” I replied. 
“Looking back, I can hardly be- 
lieve it to be all true; no wor- 
ries about fees or patients; and 
relief from almost every respon- 
sibility, except the actual pro- 

fessional service to patients. 
What grips me, particularly, is 
the respect and friendliness that 
the patients show me. They all 
seem to have such high opinions 
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of my abilities. It is all so dif- 


ferent. I am afraid that it is: 
giving me a_ swelled head. 
Everyone seems to think so well 
of me that I am commencing to 
believe it myself. Of course, it 
is not hurting the quality of my 
work. On the contrary, I find 
myself fighting hard to main- 
tain this confidence.”’ 

“Yes, I know just about how 
you feel,” said Doctor Clarke, 
“and I am very glad indeed that 
everything seems to be turning 
out so well. You deserve more 
credit for this than you realize, 
but we will take up that point 
later. 

“The incidents and _ phases 
that I wish to explore particu- 
larly,” continued Doctor 
Clarke, ‘‘are those that bear on 
practice expansion. According 
to Miss Dunwoodie’s expres- 
sions, your present loyal and 
substantial practice is the nat- 
ural result of your recognized 
professional and personal excel- 
lences, plus, perhaps, a little un- 
thinking activity on the part of 
your executive secretary. 

“Of course, you and I know 
that Miss Dunwoodie played a 
much more important part than 
she admits. I can quite under- 
stand her attitude. This is her 
first experience in which she can 
give free rein to her organizing 
and managing faculties. The in- 
struction she has received has 
opened up a wider horizon of 
mental activity. You may be 
sure that she tested you out in 
many ways, at the beginning, 
and that the quality of your 
services, your sincerity and the 
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reaction of your personality on 
those of her friends, who be- 
came your first patients, were 
carefully and anxiously weighed 
by her. As a result, she now 
believes in you implicitly and 
feels that her friends will be 
benefited by placing themselves 
in your hands. 

“Her position, as your man- 
ager, and the wide powers that 
you have delegated to her, give 
her a proprietory and protective 
sense of responsibility for the 
practice and for your profes- 
sional and personal reputation 
on which its welfare hinges. 
Her work, in arranging your 
time, in stipulating your fees, 
in representing you socially, in 
dispensing your free work, and 
in the many other acts that 
touch your personal comfort, ef- 
ficiency, and interests, intensify 
this protective attitude. 

“She is not concerned with 
advancing her own financial in- 
terests, as she has decided that 
they are safe in your hands. She 
is thinking in terms of her ca- 
reer, of learning, perfecting, 
building, and of devotion to a 
purpose. All these elements are 
giving her an emotional and 
mental thrill at this time which 
she finds very engrossing. 

“In her mind, she has defi- 
nitely idealized you as the best 
dentist possible, and as far as 
her interest is concerned, the 
only dentist. Your superlative 
qualifications, as a dentist, are 
so obvious to her that she thinks 
| patients should flock to you in 

droves. She has placed you on 
such a high pinnacle, so far 
above herself that she resents 
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the idea that you need her help, 
or any other person’s in practice 
building. 

“Of course, she does not see 
these conditions just as I have 
described them. The whole 
thing is still so new to her, so 
full of new factors, situations, 
and emotions, that she has not 
had the opportunity or perhaps 
inclination, to separate and clas- 
sify them. She is still only dim- 
ly conscious of her excellent 
practice building potentialities. 

“Her family and friends ap- 
prove of you and of her posi- 
tion. They are all much inter- 
ested in her progress, in the 
things that she is learning and 
doing, and as she is just brim- 
ming over with enthusiasm re- 
garding her association with 
you, it is only natural that a 
great deal of her family and 
social conversation revolves 
around her work with you. 

“People are much more in- 
terested in dentistry than most 
dentists realize. It is almost 
safe to bet that in any group of 
ten adult persons, at least seven 
are conscious of needing dental 
treatment; and that two out of 
the other three are ready to dis- 
cuss some phase of treatment 
that they have received and 
which they consider of special 
interest to the others. If any- 
one, except a dentist, precipi- 
tates a remark about some den- 
tal experience it usually starts 
an active discussion in which al- 
most everyone in any friendly 
group participates with seeming 
enjoyment. 

“In view of this, it is not 
difficult to realize that Miss 
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Dunwoodie’s principal topic of 

conversation wherever she goes 
pertains to her experiences and 
knowledge of dentistry. I feel 
sure that in most cases, the sub- 
ject is brought up first by oth- 
ers; but wherever she does ini- 
tiate it herself, it is done inad- 
vertently and without specific 
design. These conversations, 
particularly as Miss Dunwoodie 
has become so well informed, 
arouse interest in dentistry, in 
your practice, and in yourself. 
Her friends naturally gather 
from her attitude, or words, 
that she has a high regard for 
you personally, and great ad- 
miration for your abilities as a 
dentist. In her position, it 
would be difficult for her to 
hide this, even were she so in- 
clined. 

“As the result of these cir- 
cumstances, her family and 
friends, and some of the friends 
of her friends, naturally come 
to her with their dental prob- 
lems, and suggest that they 
would like you to do their work. 
As she has large circles of rela- 
tives and friends, your practice 
has grown in this way, very 
rapidly. 

“Now, in all this, as I said 
before, Miss Dunwoodie is still 
only partly conscious of her 
beneficial effect upon your prac- 
tice. She has never deliberately 
attempted to influence anyone 
to patronize you. All her dental 
discussions originated spontane- 
ously as a family or social topic 
of interest, and without any 
conscious ulterior motive on her 
part. Those of her family and 
friends who have joined your 
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practice appear to have done so 
entirely of their own volition. 
She sees that they are all highly 
pleased with your services and 
are recommending you to their 


friends. ‘To her, the results 
seem to ‘have come naturally 
and without design. 

“Of course, right down deep 
in her heart, she has the feeling 
that she is helping you in prac- 
tice building. The points that 
I made this evening on patients 
who became practice building 
apostles did not pass over her 
head. But because she has placed 
you so highly in her estimation 
and because she will fight to 
have her family and friends give 
you the same high recognition, 
she will not admit to her friends, 
to me, to you, or even to her- 
self, that your success depends 
upon her efforts. 

“The same situation occurred 
with Miss Wentworth. She re- 
fused to take any credit, or even 
discuss her influence in practice 
building with me, in the early 
period of our association. : Of 
course, now that her responsi- 
bilities have broadened to the 
supervision of a staff, each mem- 
ber of which contributes in some 
way to practice growth, she is 
willing and able to discuss this 
subject in all its angles. She 
still maintains, however, that 
the practice success is due to 
my professional and _ personal 
qualifications, and has not been 
dependent in any way, upon 
her.”’ 


[Doctor Clarke continues his 
discussion of PRACTICE GROWTH 
in January. | 











REA PROCTOR McGEE, D.D.S., M.D, 


Editor 


Manuscripts and letters to the Editor should 
be addressed to the Publication Office at 
1117 Wolfendale Street, Pittsburgh, Penna, 





W. Linrorp SMITH 
Founder 


Thomas A. Edison 


HEN I was a small boy I lived in a town that 

was long on education and short on equip- 

ment. We had a state university with David Starr 

Jordan as president, but we had no water works; the 

natives and students drank water from the wells and 

cisterns of the town and hoped for the best; those of 
us who were most durable survived. 

Of course, Edison didn’t invent this town, but he 
did invent the carbon arc lights that were installed 
in or rather around the public square. Those old 
lights sizzled and sputtered and buzzed in a most 


terrifying manner; one moment they blinded you’ 


with their glare and the next they fooled you with 
their glimmer. 

The farmers came to town at night to do their 
shopping and to bask in the glitter of the great white 
way, and the students neglected their studies and 
brought their girls down town to see what might be 
seen. The rest of the town was dark so that, after 
your eyes had beheld the glory of the arc lamps, you 
were blind anyway, and if you heard any of the 
limpid sounds of love, it was a case of hear ’em but 
no see ’em. 

Modern youth with the automobile has nothing on 
the old-timers with the arc light. 

For many years nearly every new appliance was in 
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mEditorial Comment 


some way connected with Edison. Living in a uni- 
versity town, I could not help wondering how it was 
that this marvelous man had been able to dazzle the 
4 @ world—with a total of three months of regular 
school attendance. Certainly the university, with all 
the machinery of mind training, was unable to equal 
the product of that old country school. 


Does our education really educater Are the long 
years spent in school worth while? Is the quality of 
the mind ever improved by our modern type of edu- 

t — cation? The answer of Thomas A. Edison to these 
.. questions was in the negative. His influence upon the 
world has been as great as that of any man who has 
e & ever lived in any age, possibly the greatest influence 
4 —& of any man. 


f Does our education develop latent genius or does 
our education suppress latent genius? Would it not 
e & be good scientific practice to have our educators study 
1 & the factors that enter into the lives of our great men 
1 B to discover, if possible, those elements that have 
t B helped these outstanding benefactors toward the 
1B goalr 
In his modesty Edison said, “Genius is ninety-eight 
per cent hard work.” If that is the case, that other 
two per cent must have been very potent stuff. 


Upon education the future of America and the 
world rests. It is never too soon or too late to chart 
our course by the light of experience. 


The remarkable achievements of Thomas A. Edi- 
son are not so remarkable as was the tremendous de- 
velopment of his brain. There are many brains of 
genius rank in America, but their development has 
up to now been merely accidental. The stupid rou- 
tine of college classwork has ruined more good men- 
tal material than it has ever helped, and with our 
2675 
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huge universities equipped like Ford factories to tum 
out students all alike, we are acquiring a deadly men. 
tal average that makes the contrast with Edison the 
more appalling. 

Edison has shown us the possibilities of the human 
mind, but with all of his thousands of patents, he 
registered no claim upon the process by which he 
stored away those countless facts, which emerged 
from his mind as practical ideas. 

Science is classified knowledge, but genius is the 
conversion of facts into greater usefulness. 





Attack? 


N editorial in a recent issue of The Bulletin of 
A the Chicago Dental Society calls my September 
editorial regarding the Council on Dental Thera- 
peutics an “attack” on that body. 

Readers who turn back to page 1975 of September 
ORAL HYGIENE will find that my editorial was not an 
“attack” on the Council, but a criticism, dealing 
entirely with the fact that dental members of the 
Council are in the minority. 

Those who do wish to read an attack upon the 
Council should turn not to ORAL HYGIENE, but to a 
file of The New York Journal of Dentistry where 
they will find, in a recent issue, an editorial on this 
topic by Dr. Martin L. Dewey, President of the 
American Dental Association. 





The State Board in California 
Se of the first duties of every state dental asso- 


ciation is to maintain a legislative committee 
composed of the most active and energetic and able 
men in the organization. This committee should 
maintain the political contacts for the state associa- 
tion and should be in position to make itself heard 
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whenever state dental appointments are to be con- 
sidered. 

Every state dental law should have a clause requir- 
ing the governor to make state board appointments 
from a list presented by the state dental association. 
This clause, if properly handled by the state associa- 
tion, will regulate the type of men who are empow- 
ered to examine applicants and issue licenses for the 
practice of dentistry; if improperly handled, this 
clause can become a source of irritation both to the 
association and to the governor. 

While it is unfortunate that our dental association 
politics have not always been conducted upon a 
highly ethical plane, there is some satisfaction in the 
knowledge that we have some politically trained con- 
freres who should be able to give a handicap to the 
professionals and then beat them at their own game. 
Now is the time to draft the able politicians for front- 
line service. 

In California we have a governor; in this state we 
usually have a governor. Some of our governors have 
not been so easy to look at as this one. This governor 
has not worn a pair of shoes* in more than fifty years, 
but then, you know, California has a warm climate. 

On November 9, 1927, Dr. Earnest O. Lawing, of 
Long Beach, and Dr. Bert Boyd, of Los Angeles, 
were appointed members of the California State 
Board of Dental Examiners to serve for four years 
and until the successor of each is appointed and 
qualified. 

An amendment which went into effect on August 
14, 1931, to change the date of expiration of these 
two commissions so. that they would not occur upon 
the same date, provided for determination by lot of 
which commission should expire on September 15, 
1931, and which should continue until January 
15, 1932. 


The governor, referring to a ruling made ten years 
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*He wears boots. 
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ago that these commissions expired on August 8, re- 
moved both Dr. Lawing and Dr. Boyd and appointed 
two other men. 


The Los Angeles Record stated: 


“Ap” DENTISTS WIN REPRESENTATION 
Attorney General U.S. Webb Rules Appointments Legal 
SACRAMENTO, Sept. 11—California’s advertising 


dentists today were victors in their fight for representation 
on the state board of dental examiners. 


In a ruling by Attorney General U. S. Webb, the ap- 
pointments of Dr. A. Zimmerman, of Los Angeles, and 
Kenneth E. Nesbitt,* of San Francisco, by Governor 
Rolph were held legal. 


The appointments were satiated by Dr. Ben Boyd, 
of Los Angeles, and Dr. Ernest O. Lawing, of Long 
Beach, president of the board, who claimed their terms 
had not expired. 


The attorney for the board claims that these re- 
movals and the new appointments are absolutely 
illegal. 


If the appointments are illegal, then every act of 
the new state board of dental examiners will be 
illegal and the state will be in a rather peculiar posi- 
tion so far as the dental law is concerned. 


Dr. Lawing and Dr. Boyd feel that it is their duty, 
in so far as possible, to keep the state board upon an 
even keel and to maintain the ethical membership of 


the board. 


Dentistry has been developed and maintained by | 


the ethical members and the ethical organizations of 
the profession. Without malice toward any advertis- 
ing dentist, we would like to call the attention of the 
governor to the fact that the advertisers represent less 
than five per cent of the voting strength of the den- 
tists. 


The lesson to be learned in this emergency is that 


*Dr. Nesbitt is not an advertiser. 
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dental organizations must immediately adopt perma- 
nent political responsibility. 

THE DENTAL ASSOCIATIONS ARE RE- 
an aang FOR THE WELFARE OF DEN- 
TIS ’ : 





Jules J. Sarrazin 


HE last year of the Civil War saw the birth of 

Jules Sarrazin in New Orleans. As a boy he 
went through the miseries of the terrible reconstruc- 
tion period that left its marks deeper than the ravages 
of war. 

To know Jules Sarrazin was to come in contact 
with the spirit of the old South. He received the 
degree of A.B. at Tulane University in 1883, and the 
degree of D.D.S. from the Baltimore College of 
Dental Surgery in 1887. His whole professional life 
was spent in the city of his birth. For many years he 
was the dean of the Loyola University School of Den- 
tal Surgery. Dr. Sarrazin was one of the early pio- 
neers as a specialist in pyorrhea alveolaris, which we 
would now call periodontia. 

He invented many instruments and originated 
many of the medicaments now in use. 

In his death New Orleans loses another of her 
famous old guard and dentistry loses a very valuable 
member; his achievements and his rare personality 
will long be remembered by those who had the good 
fortune to number him among their friends. 





Recreation 


O many recreation means golf, tennis, polo, 
swimming, rowing, hunting, fishing, trap or tar- 

get shooting, or any other active outdoor sport. 
Floriculture and horticulture supply recreation to 
many. Poker and bootleg whiskey claim a fair share 
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of devotees. Walking is almost a lost art, but the old 
hotel rocking-chair still holds its own. Now and then 
someone would read a little if it were not for the 
blare of the radio. What is the use of straining your 
eyes to read when the radio announcer can tell you 
so many things that are not correct and so few things 
that are correct’ 

Recreation is refreshment of body or of mind or 
of both; diversion or, we might better say, joy of liv- 
ing. Re-create would mean to make over. Whatever 
we do that is conducive to our well being and con- 
tentment is a recreation. Indulgence in a real recrea- 
tion leaves us with a satisfied feeling of well being 
and content—the true test of a recreation. 

A successful recreation must have two main re- 
quirements, one of which is positive and the other 
negative; the positive requirement being contentment 
and recuperation, the negative requirement being a 
lack of overwhelming interest so that the “recuper- 
atee’”’ can keep his mind on his work during business 
hours. 

Many practitioners have no form of recuperation. 
In some cases this is because they have not sufficient 
physical energy left at the end of the day to justify 
further physical effort. Sometimes the contest fea- 
tures of such sports as golf and tennis are not pleasant 
to a sensitive nature; there are many men who take 
no pleasure in the boasts of those who best them regu- 
larly on the links. 

The zest of many a game is lost to all but the win- 
ner because the self-criticism of the losers more than 
discounts the value of the exercise. 

This does not mean that these men are not good los- 
ers, they are so earnest in all that they do that they are 
mentally disqualified in those exercises that pile up 
scores, unless they are particularly endowed by 
Nature with great endurance and those other quall- 
ties that are so necessary in the winning of athletic 
contests. Sometimes these very men are so pleased 
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by the over-excitement of winning that the benefit is 
lost in the super-nerve stimulation. 

The idea of this discussion is that a very careful 
study of the particular sport or avocation, in which 
men past early middle age may desire to participate, 
should be made in relation to the physique, tempera- 
ment, occupation, and health of the individual. 

A man with the boundless health and energy that 
make a good golfer should not content himself with 
an amusement that uses up no physical energy, and, 
on the other hand, a man who has no energy to spare 
should not try to make of himself an amateur athlete 
after neglecting the matter in his early youth. 

Our recreations should be so adjusted to our needs 
that indulgence is followed by mental and physical 
benefit. The good-fellow idea of going in with the 
“boys” and in manfully endeavoring to keep up, 
when the poor, worn-down physical machine cries 
for rest, has been the real cause of many a premature 
funeral. 

It is also a good idea to arrange our schedules 
so that business, professional gatherings, and recrea- 
tions will not hopelessly interfere with each other. 





In Case You Forgot Last Month 


E give thanks that things are no worse. 
We also give thanks that any change will 
be for the better. 


If the change will hurry up and come, we will give 
more thanks. In spite of all our groans, the condition 
in which we find ourselves is normal. There can be 
no high tide of prosperity without a back wash; we 
just happen to be around while the ebb flow goes by. 
The only people who escape are the dead ones, the 
prisoners, and those as yet unborn; we can give thanks 
that we have so far escaped these classifications. 


We can also give thanks that the A. D. A. has met 
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and has done whatever it was proper for it to do and 
has adjourned and gone home. 

We can give thanks that we live in the United 
States and that we may yet be able to help this coun- 
try get on the right track and help the government to 
get into the hands of a better class of men than those 
who are now running it. 

The present office-holders, much as we may be dis- 
satisfied with them, are a better lot than we have ever 
had before. Progress stops when we are satisfied. 
That is the most hopeful sign of our present dissatis- 
faction; it may be the rumblings of progress. 

The main reason that prosperity is about to return 
is that the general public is all fed up on the calamity 
howlers. The voice crying in the wilderness is no 
longer popular; the voice calling the people to busi- 
ness is the voice that gets the close attention these 
days. 

Just now your patients can get time for dental work 
more easily than they could in the past or than they 
will be able to in the future. Their money is safer 
and will do them more good invested in good dental 
work than it will in the bank. The reasoning is ob- 
vious; let the patient help you to give thanks, you 
help the patient to give thanks, and the bank simply 
changes the funds from one account to another. 

We certainly are willing to have a lot to give 
thanks for. 





Toys 


EALTH comes first in the raising of children, 

but a good second should be happiness. The 
old firm of Health & Happiness is hard to beat. Just 
being a stockholder in that business is worth our best 
efforts. All of us enjoy toys of some description. 
Some of our toys are so practical that they are regu- 
lar equipment, becoming toys only when we play 
with them. Other toys have no practical value and 
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can be used for amusement only. Some of the things 
with which we while away the leisure hours were, 
d in the course of human development, most serious 
. articles of offense or defense. 

. The dictionary says that an article constructed for 
. amusement is a toy, that is, if it is for the amusement 
of children. The question, “when is an article, a 
toy,’ can be answered only by a decision as to when 
| we cease mentally to be children. 

A toy is a part of the machinery of visual and of 
tactile education, which is used in a spirit of free- 
dom and enjoyment; if this voluntary and pleasing 
element is absent, the toy becomes a tool. 

But what has all of this to do with oral hygiene? 
Simply the fact that millions of children are allowed 
to use their mouths as a third hand, or as a vise, or 
an extra pocket, or a wrench, or a plane, or a nut- 
: cracker, or any one of the thousand things that a 
Pr mouth should not be used for. When toys are being 
selected for young children, the first thought should 
: be to avoid those things that could be passed into the 
| mouth. Let each toy be selected with a very careful 
plan of education. The most frequent mistake is 
made in giving a child toys that are suitable to a 
more advanced age. 

Neither pleasure nor instruction is possible if the 
toy is too complicated for the immature mind of the 
child; give him something he can understand. In- 
door toys are not suitable for out-of-doors; summer 
toys are not suitable for winter. Toys that would be 
safe for children playing alone might be dangerous 
for children playing in groups. Whistles, mouth- 
organs, horns, blow-up rubber gadgets, and bubble- 
pipes are prolific carriers of disease when passed 
around. Frequently the worst offenders with such 
toys are adults, many of whom are suffering from 
communicable diseases, who insist upon showing lit- 
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tle Johnnie how to play a tune; sometimes it is little 
Johnnie’s last tune. 

Consider all objects that go into a child’s mouth as 
strictly personal and private. 

It is a splendid idea to keep children and their 
toys away from invalids, particularly invalid rela- 
tives. 

The selection of toys is a matter of the greatest 
importance. Just as the selection of a college is im- 
portant to the welfare of the older children, so is the 
selection and progressive replacement of toys im- 
portant to the growing child. There are few success- 
ful people now living whose toys did not have a 
powerful influence in directing their selection of a 
career. 





Senator Shipstead Says When 


WT is very satisfactory to note that in the Senate of 

the United States a dentist, Senator Henrik Ship- 
stead, holds an important vote. Dentistry has cause to 
be proud of the outstanding statesmanship of the one 
member of our profession who graces that august 
body. 

The present membership of the Senate is equally 
divided between the Republicans and Democrats, 
even after the death of two members; and unless the 
governors of New Jersey and Arkansas appoint sena- 
tors whose party afhliations are different from those 
of their predecessors whichever way Senator Ship- 
stead votes will have a majority of one. This means 
that the Farmer-Labor senator is sure to be very 
earnestly consulted upon every bill that is likely to 
cause a sharp party division when the vote is taken. 

The dental senator’s record has been one of con- 
structive, honest, able, patriotic achievement. We 
are fortunate in this time of unrest to have a man of 
such intellectual stability holding the whip hand. 
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Twenty years ago 
this month. 


A Reply to Sir William 


[EprrorRIAL Note: In _ the 
October, 1931, issue of ORAL 
HyGIENE, Tempus Fugit rec- 
orded a twenty-year-old de- 
nunciation of American Den- 
tistry by Sir William Hunter, 
noted English pathologist. Re- 
cently many readers have writ- 
ten about this article but as 
time has established the theory 
of focal infection, it is hardly 
necessary for us to devote space 
to a defense of our methods of 
twenty years ago. Let us see 
what readers had to say about 
it at that time. | 


As the inventor of the gold 
crown, which proved to be the 
forerunner and foundation of 
fixed bridgework, I feel im- 
pelled to notice some of the 
statements made by the noted 
physician. 7 

The doctor is right so far. as 
he goes, for there is no denying 
that some of the profession and 
laity are going mad over fixed 
bridges, not of “beaten gold,” 


‘but of a bad combination of gold 


and base metals. Sometimes as 
many as six or more metals are 
found in the mouth of one vic- 


DecempeR, 1931 2685 


tim. This does not represent 
conservative American dentistry, 
but it does represent its very 
antithesis. x 

To Dr. Hunter is due the 
credit of coining the label for 
a condition that antedates mod- 
ern dentistry. “Oral sepsis’’ may 
be due to error in feeding, ver- 
digris, amalgam; sometimes its 
cause lurks in shady places, for 
it has been traced to calomel 
and other crude drugs admin- 
istered by our big brother, the 
regular physician, to cure lesser 
ills. 

When a dentist looks into the 
mouth of a patient hitherto un- 
touched by any of his craft and 
finds pus pouring from the 
sockets of thirty-two otherwise 
sound teeth, shall we charge the 
blame to conservative American 
dentistry ? 

The medical profession ante- 
dates the dental by thousands 
of years, has been diligent in 
politics and elected its members 
as a sole committee on births 
and deaths and should be able 
to say to its little brother, ‘““This 
is the way; walk ye in it.”— 
H. E. Dennett, D.D.S., Bos- 
ton, Mass. 












ARE 


YOU 
GUILTY? 


By W. E. Horrman, D. D. S. 


HERE is no doubt but 

that all businesses have 

suffered during the past 
twelve months and are still suf- 
fering, ours as well as others. 

None of us are badly hurt, 
perhaps, but down in our hearts 
we know that business is not 
normal. 

This present condition is only 
natural and will eventually ad- 
just itself. And, perhaps, all 
that we dentists can do, work- 
ing as a unit in our own re- 
spective communities, will not 
change things materially. 

However, with people clam- 
oring for lower dental fees, and 
with dentists trying to hold 
their clientele intact and still 
maintain their standards, I be- 
lieve it would be a wise thing to 
discuss the situation among 
groups of dentists in your own 
communities and in a general 
way, perhaps, plan or outline 
the wisest procedure to follow 
in the future. 

The greatest danger times of 
depression bring us is the de- 
moralizing effect that price com- 
petition and unjust criticism of 
the other fellow’s work can 


have on the profession as a 
whole—and not any particular 
danger of failure of any indi- 
vidual. 

It takes years to build up con- 
fidence in anything, but that 
same confidence can be under- 
mined and destroyed in a short 
time. And while there may be 
no visible tendency on the part 
of any dentist in your com- 
munity at present to cut fees in 
order to gain business, it might 
destroy confidence in every den- 
tist for years to come if such a 
practice were started. Such an 
effect would occur in a round- 
about way, but nevertheless, it 
could happen. 

For, just as surely as one 
would cut fees, others could and 
would meet such fees, or even 
cut under him, with the result 
that the quality of the service 
would have to suffer to justify 
the decrease in fees. Conse- 
quently, the standard of den- 
tistry in that community would 
be lowered and the _ present 
standard of modern dentistry 
would be imperiled. 

Dentistry as a science is pro- 


gressing. It is not a gold filling - 


2686 DecemBeER, 1931 








— 65 £4. - j%-Ae ot 


<a DWM 2 


Oo, = = © -? DD FO 


es Dd DD Fh wD fF 


7 2) 


— es eA © OO. er ct DD &. 


QO oc. 



















DECEMBER, 1931 





or a silver filling or a bridge or 

what-have-you that we are sell- 
ing, as an article of trade, to 
our patients. It is our own in- 
dividual service and judgment 
and skill to solve dental prob- 
lems and to restore the defective 
and damaged teeth patients have 
sustained in their own _ indi- 
vidual cases. 

And when any of us try to 
gain patronage by trying to re- 
store teeth a little more cheaply 
than the other fellow, we are 
admitting that our skill and our 
judgment are not worth so 
much as those of our fellow 
dentist. 

You may convince, tempo- 
rarily, your patient that your 
competitor is a robber. Or the 
story that So-and-so is an in- 
ferior dentist might impress 
some patients for a while. But 
eventually it will boomerang 
back to the accuser because the 
seed of the thought is planted in 
that patient’s mind that some 
dentist was crooked, that “he 
stung me and I had better not 
trust any dentist again.” 

This type of patient will look 
for defective dental work and 
be ready to blame the dentist 
for anything that goes wrong 
in his mouth forever after. And 
you must bear in mind that 
there is a human element in- 
volved in dentistry that can and 
does eventually control the life 
of every dental restoration. I 
don’t care how perfectly and 
how sincerely it is constructed. 

Don’t promise everything. Be 
honest with patients. Explain 


that the same agencies that 
caused 


the decay originally 
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might undermine dental work 
in the future. Dr. So-and-so 
was not necessarily a crook be- 
cause his fillings did not last so 
long in Mrs, Black’s mouth as 
they did in Mrs. Blue’s. Maybe 
Mrs. Blue did not have some 
physical or organic condition 
present that Mrs. Black did 


have. 


I think that is one thing that 
makes dentistry as hard to “‘sell”’ 
today as it is. When times are 
not normal the tendency to 
promise anything and criticise 
everything is greater than when 
times are good. We should real- 
ly be co-operating to maintain 
confidence in good, honest, con- 
scientious dentistry, instead of 
trying to prove “all dentists but 
me are crooks; I'll save your 
teeth, but the rest of the gang 
will rob you.” 

Spend more time in building 
up in patients the belief that 
dentistry is a mecessary safe- 
guard to good health, appear- 
ance, and long life instead of 
wasting time deriding some 
other dentist. Establish your 
fees in proportion to the time it 
takes you to do your work to 
the very best of your ability, and 
be sure to give them their 
money’s worth, and forget that 
word depression. 

John Ruskin, noted English 
poet, many years ago said: 

“There is hardly anything in 
the world that some man can- 
not make a little worse and sell 
a little cheaper, and the people 
who consider price only are this 
man’s lawful prey.” 


Think it over. 














Color 


Illustrations Feature of 
New Dental Digest 


DITORIAL illustrations 

in full color will be a 

feature of the new Den- 
tal Digest. 

This month’s issue is the last 
to be published by the former 
owners, the Dentists’ Supply 
Company of New York. The 
Digest will be published by 
OrAL HYGIENE beginning early 
in 1932. 

In the new magazine illus- 
trations will be substituted for 
text wherever possible, in keep- 
ing with the new Digest’s edi- 
torial formula for presenting 
technical information in a new 
way: “Tell how—tell it swift- 
ly—tell it pictorially.” 

Pages 9 x 12 inches in size 
will provide adequate space for 
large, clear pictures. 

One ot the articles scheduled 
to be illustrated in full color 
has to do with the technic of 
pyorrhea treatment. The article 
itselt will occupy about a page 
of type; the rest of the story is 
told in illustrations, including 
ten plates in full color—life-size 
photographs showing various 
steps in the recommended in- 
strumentation. The illustrations 
for this article also include nu- 


merous black-and-white photo- 
graphs and radiographs. 

The number of pages in the 
new Digest will be compara- 
tively limited. The editor’s blue 
pencil, the camera, and the color 
press will reduce technical in- 
formation to the minimum area. 
The publishers are spending 
money for careful editing, nu- 
merous pictures, and _ color 
printing—not an acreage of type 
and paper. 

At the Memphis meeting of 
the American Dental Associa- 
tion, there was an opportunity 
to show rough page proofs to 
several members of the profes- 
sion. They were, to a man, en- 
thusiastic — realizing that the 
new journal provides an oppor- 
tunity to present technical in- 
formation in a way that might 
almost be termed “a clinic on 
paper.” 

The new magazine is not to 
be a “dental Popular Mechan- 
ics.’ Scientific topics will, how- 
ever, be interpreted from the 
standpoint of the practicing den- 
tist’s direct interest. 

One feature of the forth- 
coming journal will be articles 
for lay reading, which may be 
secured in reprint form for 
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presentation to patients or for 
use at the chair. Dr. J. B. Jen- 
kins’ next article on “Showing 
the Patient” will be published 
in an early Digest, illustrated 
with some twenty-five roent- 
genograms each, with accom- 
panying text, answering a typical 
question asked by patients — 
questions difficult to answer 
without visual material of this 
character. Reprints of this, in 
convenient form, will be avail- 
able as soon as the article ap- 
pears. Iwo similar articles, by 
Dr. Jenkins, in ORAL HYGIENE, 
brought requests for reprints 
from more than 2400 dentists. 

The new Dental Digest is 
scheduled to appear early in 
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1932, but as stated here last 
month, the exact. date will de- 
pend upon completion of plans 
for a journal more elaborate 
than anything that has yet been 
offered to the profession. The 
editor and publishers do not in- 
tend to short-cut these plans for 
the sake of meeting exactly a 
predetermined date of initial 
publication. 

OrAL HYGIENE readers are 
invited to submit contributions 
to Dr. Edward J. Ryan, editor 
of The Dental Digest, at his 
present address, 1218 Pratt 
Blvd., Chicago, Illinois. He 
will be glad to send upon re- 
quest a booklet on “Writing for 
The Dental Digest.” 














LLAFFODONTIA 








i: 


If you have a story that appeals to you as 
funny, send it in to the editor. He May 
print it—but he won't send it back. 








Carl: “Darling, in the moonlight 
your eyes shine like pearls.” 

Helen: “When were you out in 
the moonlight with Pearl?” 





A negro boxer was to fight a 
heavyweight champion. When he 
reached the ring he hung back. 

“Tt’s all right, Sambo,” said his 
second. “Just ‘say to yourself, ‘I’m 
going to beat him,’ and you will 
win.” 

“That’s no good, boss,” replied 
Sambo. “Ah knows what a liar Ah 
am.” 





Some people are bent from too 
much work; others get crooked try- 
ing to avoid work. 





A woman ran away from her 
husband and went to live in a hotel. 

After several days she went back 
to him. She said she could not 
stand looking at the sign on the 
hotel door every time she went out. 
It troubled her conscience. The sign 
was: “Think—have you left any- 
thing ?” 





Old Maid: “So the waiter says to 
me, ‘How would you like your 
rice?’ ” 

Friend: “Yes, yes, go on.” 

Old Maid: “So I says, wistful- 
like, “Thrown at me, big boy.’ ” 





If a man knows where he’s going 
you can tell it by his walk. 


Jack: “I ate in the new cafe last 
night.” 

Jim: “What did you eat?” 

Jack: “Incubator chicken.” 

Jim: “How did you know it was 
incubator chicken?” 

Jack: “Well, no chicken with a 
mother could have ever gotten so 
tough.” 





Shocked Old Lady: “And on the 
way here we passed about twenty- 
five people in parked cars.” 

Young Hostess: “Oh, I’m sure 
you are mistaken. It must have been 
an even number.” 





Satan (to newcomer): “Hey! You 
act as if you owned this place.” 

Newcomer: “I do. My wife gave 
it to me.” 





Heaven is a place where there 
will be no parting nor parking. 





WILL SELL 1 OPERA SEAT, subscrip- 
tion, second row orchestra, Monday 
evenings; very accessible to exit. 
Telephone VAnderbilt 3-0466.— 
Adv. in the Times. 

We get you—The New Yorker. 





Helen: “You mean to tell me he 
just sat here all evening with his 
arms folded ?” 

Carrie: “Yeah, but I was in 
them.” 
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Oral Hygiene Measures 
a Hidden Habit 


.a habit which has a 
direct bearing upon 
your relations with 
dentists.... 





~one which is a def- 
nite factor in your 
affairs .... 


so this is as much 
about you as it is 
about Oral Hygiene 


“But how can you measure a habit, of all things? 
.... And what habit did you measure?.... And 
why did you want to measure it?” 


S publisher of Oral Hygiene, for many years I’ve 
felt that the magazine is of greater value to ad- 
vertisers than even the most enthusiastic of them 

fully realize. 

I have believed that there is a definite, special value 
which is virtually hidden. 

True, year after year advertisers write about the re- 
sults in orders and inquiries they can trace direct to Oral 
Decemser, 1931 2597 
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Hygiene. But this is something they can see with their 
own eyes. 

One would think any magazine would be satisfied with 
that; and we have been happy about it, and it has given 
us unlimited enthusiasm, for all of us have known we are 
offering definite, proved value. 


But I have thought a lot about this other hidden value 
—the value not so clearly apparent—yet just as real, it 
seemed to us, as the one advertisers could see. 


The reason I felt certain of this other value was because 
I couldn't see how the magazine could pull so many trace- 
able inquiries and orders unless the advertising section 
were read by very many more dentists than identified 
themselves through writing to manufacturers. 


Moreover, numerous dentists whom I meet tell me of 
their interest in the O.H. advertising section—because it 
presents complete information about the multitude of 
things they use in their work. 

This casual information, and the numerous specific 
cases of traceable results reported by advertisers, led to 
the belief that many dentists are in the habit of reading 
Oral Hygiene advertising regularly. 

Otherwise, traceable results wouldn’t be reported — 
because many dentists never reply direct: they ask sales 
men, or phone their dealers. Only a minority of adver’ 
tisement readers do any writing. 

One day, some months ago, I was thinking about this 
thing and after cogitating awhile I got the idea of meas: 
uring this habit—to determine whether cold fact would 
support what had been pretty largely a theory. 

It didn’t take long to figure out a way to get at the 
truth: ask dentists, ask a sufficient number of them, ask 
them in several representative cities. 


The first city chosen was Boston. We arranged to make 
personal calls. Personal calls would get the answer— 
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whatever it was—from everybody who could be reached, 
not just the friends of the magazine. 

The first investigator was employed. He was instructed 
to get the truth, to report it in detail. The answer was of 
no interest to him. We told him he was paid simply to 
get facts. We planned his talk to that end. 

To get a true cross section, we figured we should call 
on each dentist who could be reached in each of several 
buildings. 

Each building would represent virtually a segment of 
the profession. By the law of averages, it would likely 
house dentists of various types of mind. Random calling 
around town might by chance give too favorable a pic- 
ture. There would be no sense in that. 

The Boston investigator talked to 33 dentists in War- 
ren Chambers, 17 in the Walker Building, 30 in the Little 
Building, 10 in the Park Square, and 45 in the Colonial 
Building. 

Of the 135 men to whom he talked, 133 receive Oral 
Hygiene; two had not yet been listed. 

So as not to make an issue of the advertising section, 
he asked each man in detail about his interest in the maga- 
zine editorially. 

This led to interesting discussions because Oral Hy- 
giene is rather blunt and outspoken editorially and very 
few readers agree with everything we print. Various arti- 
cles and departments were specifically discussed — some 
they liked, some they didn’t—but that is another story. 

Then the investigator asked casually about the adver- 
tising in dental magazines generally. 

Of the 135 dentists, 19 said they were not in the habit 
of looking at any dental journal advertising. 

That left 116 men. Of this number, 14 stated that they 
read the advertising in several dental journals. 

The remaining group—102 out of the original 135— 
freely stated that, of all journals, they turned most often 
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to the Oral Hygiene advertising section—91 of the num’ 
ber going over it regularly every 30 days, 11 referring to” 
it regularly for specific information. } 
Thus was the Oral Hygiene habit measured in Boston, 
The habit has also been measured in other cities and the | 
facts will be published. | 
Measurement of the habit in Boston—in the cross sec ’ 
tion group practicing in 5 Boston buildings—discloses the 
information that out of the 135 interviewed by the in | 
vestigator, 102 men depend regularly upon Oral Hygiene’s | 
advertising section for buying information. 
This and succeeding reports measure for the first time 
the habit which is of such vital importance to dental ad-— 
vertisers. ‘a 
We frequently measure circulation for you in detailed / 
sworn statements. 
Advertisers measure for themselves the responrise to | 
inquiry-seeking advertisements. | 
Now we have measured what seems even a greater | 
value than circulation, than direct response—the habit 3 
dentists have of turning to the Oral Hygiene advertis: | 
ing section for information about dental goods, just as you | 
turn to the phone book for phone numbers, to the dic: } 
tionary for definitions. : 
These men expect to find your advertising in Oral” 
Hygiene. 
They seem to take it for granted that you already know - 
that they use O.H. as the standard reference. When your | 
copy is missing from the current issue, you lose contact — 
with them, just as you would if your phone number were | 
missing from the current phone book. | 
It has been expensive to measure this habit, but it has 
been inspiring, too, for it gives further and decisive proof | 
—if anybody needs it—that O.H. is the indispensable 
dental medium. | 


Merwin B. Massol, Publisher 
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Correct Oral Acidity 


BY REMOVING 
THE CAUSE! 


PYAHICK, ropy saliva and calca- 

reous deposits in the mouth 
are characteristic indications of 
oral acidity. 

This is a condition which you 
see almost daily, and one that is 
generally recognized as being due 
to the failure of one or more of 
the eliminative organs to function 
properly. For instance, the intes- 
tines become clogged, thus per- 
mitting fermentation and the set- 
ting up of toxins. The kidneys 
are less active and the blood 
stream is over-loaded. 

Sal Hepatica administered in 
laxative doses is the approved 
method of flushing the intestinal 
canal. It accelerates removal of 
waste material and prevents fer- 


mentation and excessive accumu- 
lation of toxins. Sal Hepatica 
stimulates the absorptive, excre- 
tory and motor functions of the 
alimentary tract and so is a recog- 
nized aid in removing the cause 
of oral acidity. 
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* Sal Hepatica * 


MEMO to Bristol-Myers Co., 75L West Street, N. Y. C. 


Without charge or obli- 


Name 


p>. Fv. &. 





gation on my part kind- 
ly send me samples of 
Sal Hepatica to be used 


for clinical purposes. City 


Street 

















HEIDBRINK 


DENTAL UNIT ers sell Heidbrink apparatus. 
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FOR ANESTHESIA 
AND CONTROLLED 
ANALGESIA 


Its simple, convenient control and 
accurate delivery meet every anesthe- 
sia requirement of routine or emer- 
gency administration. 


Sight feed gauges at all times indi- 
cate the exact dosage being delivered. 
Emergency oxygen is instantly 
available. 


Ninety per cent of dental pa- 
tients respond properly to a 
simple routine anesthesia technique. 


ANALGESIA 


The apparatus is also ideal for ad- 
ministering analgesia for cavity prep- 
aration, scaling teeth, grinding abut- 
ments, lancing peridental abscesses. 
etc., all of which work may be done 
painlessly in analgesia with the patient 
fully conscious. 


The Heidbrink is safe and easy to 
operate. It gives you what you want 
when you want it. And no other ma- 
MODEL T chine is so economical. Leading deal- 

















W rite today for a copy of CATALOG No. 7 


Cte HEIDBRINK COMPANY 


Pinneopolis Minnesota “S.A. 
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No pain at all, 
Doctor... 


























A -- Not a bit . . Slept splendidly, 
a yes .. had a good night . . I took 


t an Allonal, as you said, as soon 





i- as I got home and another when 
ly I went to bed .. No one would 
” ever dream that I’'d had such 
a siege with 

my teeth ... . 


I} ALLONAL 


“Roche’ 


; gives sedation during 
the appointment and 
relief from pain post- 
) operatively with safe- 
ty. It is non-narcotic 
and quickly elim- 
inated. 





Complimentary supply of 
Allonal sent to dentists on 
request 


HOFEFMANN- 
LA ROCHE, Ine. 


Nutley 
New Jersey 
















m Let The Practice 
a Play Santa Claus 
_ lo You «1 44 


AKE the practice present you with an k 
S. S. White Equipment Unit and pay 

for it from the accrued revenue that will come 

from the increased service that can be rendered 

hourly, and from the increased patronage that al- 

ways flows to him who is best equipped to render 

service. 

You may be paying for this unit now in the 
loss of revenue from waste time which the S. S. 
White Equipment Unit would save for you; why 
not own it? 

Just how the modern operating accessories of 
the S. S. White Equipment Unit will make your 
practice more pleasant, efficient and productive 
will be gladly demonstrated by your dealer with- 
out incurring any obligation whatsoever. 


S. $. WHITE EQUIPMENT UNIT and 
7 DIAMOND CHAIR 


FOR THE MODEL DENTAL OPERATING ROOM 
On Display at Dental Depots 
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Right Now, SOMEONE, SOMEWHERE 












ne fF is inserting a filling of 

ed FF 

‘| Irue Dentalloy 

1€ 

. B An amalgam of this high silver 
yo content alloy, correctly mixed and 
_ properly inserted, becomes a filling 
f that will give excellent resistance to 
rp masticatory stress. 

’ ; Amalgam fillings of True Dentailoy 


_ do not shrink, they are dense and firm 
in texture, consequently they will not 
be the cause of a ditch at the margin. 
Nor will they jeopardize frail walls 
because the well-known resistance to 
the hammer of occluding cusps is one 
of the factors that has made fillings of 
XX True Dentalloy noted for their endur- 
: PueAYA ance wherever dentistry is practiced. 
re 









WRITE FOR BOOKLET 


“BETTER 
AMALGAM 
FILLINGS” 


IT’S INTERESTING and INSTRUCTIVE 











The S. S. White Dental Mfg. Co. 
211 South 12th Street Philadelphia, Pa 
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REVELATION BURS— 





The most sensible practice builders 
that you can use 


Painless dentistry is the 
strongest appeal a dental office 
can make to the public at large. 
It is an appeal to the instinct 
that originated with the first 
living thing—self preservation. 

Though all treatment cannot 
be entirely free of distress, gen- 
tleness in operating is one of the 
greatest friendship and faith 
builders that any dentist can 
employ. 

Burs have been accused of 
heading the list of pain produc- 
ing instruments. They are men- 
tioned too as being the most 





used instruments in a dental of- 
fice. Doesn’t it follow then, that 
only the very best burs should 
be used ? 


Revelation Burs are “stoned.” 
“Stoning” imparts that razor 
sharpness and makes the edge 
hold longer. A Revelation Bur 
is an accurate instrument. Every 
one is inspected with the aid of 
glass and micrometer to assure 
your receipt of burs with true 
heads, necks, shanks, even 
blades; in other words, burs that 
will offer the least annoyance to 
your patients. 


5. SI. WHITE 


REVELATION BuURs| 


Are Sold by Reputable Dealers 


Everywhere 








IN EVERY COUNTRY. EVEBY CLIME 
(od >> ee 












Shock-proof 
Dental X-Ray Unit 


ROM Broadway to Bangkok and 



























of 
- back, in every port the world over, 
Iq f from arctic cold to tropic heat, you 


will find CDXs in service. 
” f On London’s Strand and Shanghai's 








or [2 Bund, in every center, progressive 

re dentists find the x-ray invaluable. Only 

Ir the CDX will satisfy, for it is at their 

Y elbow, alongside the dental chair, al- 

tf : ways available for instant use. Wall 

“ § CDX popularity is due to its well- —— 4 

e fF , ‘ , : Dental 

balanced design, offering just the right yx Ray Unit 

power, 100% electrical safety and de- 

' ‘ sired flexibility for dental x-ray work. 
ms. xs-sanifefl scien id of gee a 
; D escriptive literature on | General Electric tne Corporation el 

request—use the coupon. ental Departm 


2012 Jackson Bivd., ieee: 
Please send illustrated 1 ‘ane and full 
information on the C 

















GENERAL @ ELECTRIC |! ,_.. 
X-RAY CORPORATION 
2012 Jackson Boulevard + —Chhiicago,IIL.,U.S. A. Business Address 
—TOEMERLY VICTOR VSB RAY CORPORATION» 1) 1 - 
a a ee ee ee al 






Join us in the General Electric program broadcast every Sunday afternoon 
over a nationwide N. B. C. network 
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ALL-BRAN 


IN A questionnaire sent out by Oral Hygiene to the 
leading dentists of the country, this question was 
included: 


Have you observed that extraction cases im- 
prove more quickly when intestinal elimination Is 
functioning properly? 


Here are a few of the answers: 


“Yes, emphatically so.” 

“Yes, the same may be said of all oral pathology.” 
“Yes, always recommend an eliminant.” 

“Of greatest importance.” 

“Always prescribe same after.” 


There were 145 answers in the affirmative, 6 
negative, and 4 doubtful. Here is conclusive proof 
that proper elimination prior to the extraction and 
during the period of recovery is a decided aid to 
oral surgery. Many of the names were those of 
prominent exodontists. 


One of the pleasantest and most natural ways 
to promote elimination is by using Kellogg’s 
ALL-BRAN, a delicious ready-to-eat cereal. 
ALL-BRAN provides the “bulk” needed to exercise 
the intestines, and gently cleanse them of poisonous 
wastes. 

Two tablespoonfuls daily will correct both atonic 


and recurring constipation. For stubborn cases, 
ALL-BRAN is suggested with each meal. 
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OLE 


is often helpful 


in extraction cases 


ALL-BRAN is a natural corrective. Its use does 
away with the need for pills and drugs — which 
are so often harmful and habit-forming. Over a 
period of years, it has been found both efficacious 
and safe. 

ALL-BRAN is one cereal that can be eaten day 
in and day out with unfailing enjoyment. With 
milk or cream, with fruits or honey, or used in 
cooking. Its appetizing nut-like flavor will please 
your patients. 

Iron and other minerals and proteins are fur- 
nished by ALL-BRAN, helping to build up the gen- 
eral health of the patient. 

A full-sized package of Kellogg’s ALL-BRAN 
will be sent to any dentist, free upon request. Made 
by Kellogg in Battle Creek. 


You'll enjoy Kellogg’s Slumber Music, broadcast over 

WJZ and associated stations of the N.B.C. every Sunday 

evening at 9:45 E.S.T. Also KFI Los Angeles, KOMO 
Seattle at 10:00, and KOA Denver at 10:30. 








RELIEVES CONSTIPATION 
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ALL-BRAN || 77a 


LOGG 
BATTLE CREEK.MICH. LONDONLCAR 
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Pearls of Personality” 


TRADE MARK REG. 


























BOOS 


Porcelain Jacket 
CROWNS 


$ 


Anteriors or Posteriors 


Porcelain 
Boos Ceramic Artists are experts in the carving, staining Inlays 
and baking of porcelain—the finest known material for 
restoring the beauty of those Priceless Pearls of Personality, ; $3 
the natural teeth. and up 


For over 30 years we have served the dental 
profession, and today enjoy the patronage 
of a large and discriminating clientele. We 
are organized and equipped to produce for 
you the finest restorations at very moderate 
cost, and we can serve you well, Doctor, re- 
gardless of your location. 


* * * * ” 


—_- «— res o_ 


A Porcelain Jacket Demonstrating Crown 
is the medium through which you can re- 
veal to your patients the possibilities of 
restoring tooth form and beauty with porce- 
lain. The Boos Demonstrator shown at the 
right is constructed over a prepared root, 
and mounted on a beautiful pink base. Spe- 
cial price $3. The coupon below is for your BOOS DEMONSTRATOR 
convenience in ordering. $3 


_.. JIENRY P 8008 


Porcelain Jacket Prosthetic Studios 
omonsinater’ at $3 MINNEAPOLIS, MINN. 
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BARD-PARKER 
Formaldehyde 


GERMICIDE 






et 









(AT RIGHT) 
Micro- photographs 
of steel blade magni- 
fied 400 diameters 









Edge of blade after boil- 
ing in water 5 minutes 





A Powerful Sterilizing 
Medium...Non-injurious 
to Metal Instruments = 
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| BARD-PARKER Formaldehyde GERMICIDE Fie oa niee 


A A SAVER of both instruments and 


time, many dentists have found 


to be superior to boiling for steriliza- 
tion. It will not rust or corrode metal 
instruments, mirrors, syringes, hypo- 
dermic needles or burs. Is non-injurious 
to rubber dentures. Instruments dry 
rapidly after removal from the solution. 

No rinsing or wiping required, thus £79°. of Diode afer 86 
maintaining sterility. Formaldehyde GERMICIDE 











Inclusive bio-chemical laboratory tests Prices: 
“— ‘ Pint bottle . . . . $1.00 
indicate destruction of non-spore Quart bottle. |. 75 
bearing pathogenic organisms such as = Gallon bottle . . 5.00 
Micrococcus Aureus within 2 minutes. peat tne 
APPEARING IN 
Parker, White & Heyl, Inc. DENTAL 





PUBLICATIONS 





369 Lexington Avenue, New York, N.Y. 
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DENTAL MEETING 
DATES 


Fhe Seventh Annual Greater New York December Meeting, 
Hotel Pennsylvania, New York City, November: 30 to December 
4, inclusive. 

Ohio State Dental Society, 66th Annual Meeting, Netherland 
Plaza Hotel, Cincinnati, Ohio, December 1 to 3, inclusive. The 
Southern Society of Orthodontists meets simultaneously. 


The St. Louis Dental Society, 75th Annual Meeting, Hotel 
Jefferson, St. Louis, Mo., December 7 to 9, inclusive. 


Society for the Advancement of General Anesthesia in Dentis- 
try, next regular meeting, December 14, Essex House, 160 W. 
59th St., New York City, at 7 P. M. 


Chicago Dental Society, 1932 Midwinter Meeting, Stevens 
Hotel, Chicago, IIl., January 18 to 21, inclusive. 

The Minnesota State Dental Association, 49th Annual Meet- 
ing, Municipal Auditorium, St. Paul, Minn., February 24 to 26, 
inclusive. 


Kings County Dental Society, 20th Annual Meeting, Hotel St. 
George, Brooklyn, N. Y., February 25 to 27, inclusive. 


Michigan State Dental Society, 76th Annual Meeting, Statler 
Hotel, Detroit, Mich., April 11 to 13, inclusive. 


The Massachusetts Dental Society, 68th Annual Meeting, 
Hotel Statler, Boston, Mass., May 2 to 5, inclusive. 


Iowa State Dental Society, 70th Annual Meeting, Fort Des 
Moines Hotel, Des Moines, Iowa, May 3 to 5, inclusive. 


The Dental Society of the State of New York, 64th Annual 
Meeting, Hotel Ten Eyck, Albany, New York, May 11 to 13, 


inclusive. 
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COLGATE'’S 


keeps teeth clean 


and this 1s Col gate’s 
only claim 


: In the midst of extravagantand gilded tooth- 
paste claims, Colgate’s has always con- 
tended that the function of a toothpaste is 
| not to do the work of the dentist —dzt to 
keep teeth clean—and that Colgate’s does clean 
teeth effectively and safely. 


This is one reason why more dentists have 
recommended Colgate’s through the years 
than any other kind of toothpaste. 


We are grateful to the dentists of America 
for their fine cooperation, more evident 
today than ever before. And in return, 
Colgate’s pledges to keep faith with the 
dental profession—to guard zealously the 
quality of its toothpaste, so that it will 
always merit such fine recognition. 


















The seal signifies 
that the gemocer 





COLGATE’S RIBBON DENTAL CREAM 
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Ipiz hands haven't a monopoly 
on mischief. Too well you know 
what a lot of trouble idle teeth 
can make! And are making! 

Too many soft foods being 
eaten. Teeth being cheated out 
of their natural work, chewing! 

For years dentists have been 
advising the serving of crisper 
foods. But patients don’t always 
follow a prescription unless it 
provides for their appetites as 
well as their health. So, many 
dentists now especially recom- 
mend Grape-Nuts. Not only is 
it crisp and chewy—but it’s de- 
licious, too! 

The crackling goodness of 


fairly invites thorough chewing. 


May we send you a special 
gift package containing a 
sample of Grape-Nuts, to- 
gether with samples of 
Instant Postum, Post 
Toasties, Whole Bran, 
and Post's Bran Flakes? 
We shall be glad to send 
this gift package upon 


request. © 1931, G. F. CORP. 
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Mischief, too, 
for idle teeth! 


these golden-brown kernels. 
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And there’s another way in 
which Grape-Nuts benefits 
teeth. For, served with whole 
milk or cream, it supplies a ra- 
tion rich in teeth-building cal- 
cium and phosphorus. 
Grape-Nuts is made of wheat 
and malted barley, and contrib- 
utes to the body many vital 
elements needed for health and 
energy . . . in a form easy to 
digest. Grape-Nuts, a product 
of General Foods Corporation, 
is sold by grocers everywhere. 
For free offer, address General 
Foods, Dept. GS-1231, Battle 
Creek, Mich. If you live in Can- 
ada, address General Foods, 
Limited, Dept. GS-1231, Ster- 
ling Tower, Toronto 2, Ont. 





Analysis of Grape-Nuts 
Moisture » 219 
Ash 2.7% 
Proteins . . . .12.3% 
Fat (ether extract) 0.7% 
Fibre 2.0% 
Carbohydrates 
(other than fibre) 80.2% 
(Maltose 13.5%) 
Calories per ounce 
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KILLING 
BACTERIA 


IN WATER + «+ 
OR IN BODY FLUIDS 


oF oa actual conditions of use, Zonite 
will be found to be the ideal antiseptic 
germicide for general dental practice. It was 


not offered to the public and the medical and 
dental professions, until it had been tested and 





























proved most rigidly—not only under favorable 
circumstances fas in the presence of water} 
but under the more difficult conditions induced 
by the presence of body fluids, saliva and serum. 

Zonite is an electrolytically prepared solu- 
tion of sodium hypochlorite, standardized at a 
high chlorine content to insure ample germi- 
cidal power. Being non-caustic and non- 
poisonous, it is particularly suited for use in 
combating infection in the oral cavity. 


Write for FREE bottle of ZONITE 
and interesting literature. 


ZONITE PRODUCTS CORPORATION 


CHRYSLER BUILDING, NEW YORK, N. Y. 














ORAL HYGIENE 





DECEMBER, 193] 














Now... 











otf KRANNN 


ail 
Guo QOROWE oe 
ODE ows 





1, @ 


ne 
car we 


; = any one of the nearly 20,000 
dentists who are using Scharmann 
Burs and they will tell you that they 
cut with less pressure, less heat, and 
less pain—that they cut cleaner and 
smoother, gentler and cooler, and 
more rapidly than other burs. 

We believe that you, too, will 
prefer them, once you know the 
satisfaction they give and the large 
savings they enable you to make. 





and 
secure 
Better Burs. 
See Special 
Offer 
below 


And to induce you to get ac: 
quainted with them, we offer to 
send you FREE a popular assort- 
ment of one dozen of the new 
Scharmann Mounted Stones—value, 
$2.00—with your order for a gross 
assortment of Scharmann Burs in 
an attractive mahoganite case, illus- 
trated above. This Special Offer is 
for this month only. 


Take advantage of it... And save 
an extra $2.00 


eee ee eee eee === MAIL THIS COUPON -<<e8eeenennnnn= 
GUSTAV SCHARMANN, 1181 Broadway, NEW YORK CITY 


Please send Assortment S9—one gross of assorted plain and cross-cut 
fissures in attractive mahoganite case—at reduced price of $8.25, including 
a popular assortment of one dozen of the new Scharmann Mounted Stones 

FREE. 


—value, $2.00— 


Doctor 














Charge throug! 




























Another 
radiographic aid to 
operative procedure 





EASTMAN OCCLUSAL 
X-RAY FILMS 


IN EVERY dental practice there are 
often cases in which it is extremely dif- 
ficult to accurately localize the cause of 
known disturbance. Even the periapical 
radiographic examination may not show 
it satisfactorily. 


Many such conditions can be quickly 
visualized in the occlusal radiograph. 
This view shows: The occlusal relation- 
ship of the teeth; impactions; broken off 
root-tips; foreign bodies; ranulae or 
stones in the salivary ducts, etc. It also 
gives valuable information incases where 
the mandible has been fractured. 


** KK * 


The new Eastman Occlusal Films are 
supplied in white, machine-made 
packets; identically the same as the com- 
fortable Eastman Radia-Tized Film pack- 
et, except that they are larger (214” x 3”). 


Two types are available: Single-coated 
Regular and double-coated Super Speed 
Contrast; the latter requiring only one- 
eighth the exposure of the former. 


“Devils, Drugs, 
and Doctors” 


For a quarter hour of stim- 
ulating entertainment, tune 
in on “Devils, Drugs, and 
Doctors,” broadcast each 
Sunday evening at 8 
o'clock, Eastern Standard 
Time, over a coast-to-coast 


l East 


Photography.”’’ 














Occlusal view of the full upper 
enture. 





Occlusal view of the full lower 
enture. 


MAN KODAK CoO., Medical Division, 
367 State Street, Rochester, N. Y 


Gentlemen: Please send me, regularly, your 
free publication ‘‘Dental Radiography and 





network of the Columbia 
System. These talks, spon- 





sored by Eastman Kodak 
Co., are given by Howard 
W. Haggard, M.D., Asso- 
Applied 


niversity 


| No. and St. 


ciate Professor o 
Physiology, Yale 


5 Ste and State 
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DOCTOR, will 
pathological chart 
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Pathological Chart in full color printed on heavy 
enameled paper, size 2034”x13”, suitable for framing. 





Note to Dental Students: ! 


Students at accredited dental schools may '@ 
also receive the above chart without cost | 
by sending name, address and school. 
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THE PEPSODENT CoO., 
Palmolive Bldg., Chicago, III. 

Please send me, without cost, a chart “Pathological Changes 
of Hard and Soft Oral Tissue with Normal Nerve and Blood 
Supply Indicated,” with the three illustrations in full color on one 
sheet—suitable for framing. 
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you accept this 
for your office? 








VER 20,000 dentists have requested 
the chart of Pathological Changes 
of Hard and Soft Oral Tissue with 
Normal Nerve and Blood Supply Indi- 
cated. It is remarkably well done by a 
dental authority. The illustrations are 
attractively reproduced in exact colors. 
Many find this chart extremely helpful 
in making explanations to patients. 
Only a limited number are available 
from the final printing. Will you kindly 
return the coupon at once before the 
supply is exhausted? 



























Name 





Address 
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Santa’s Pack 


Old Santa is travelling light again this 
year. But a Jelenko Check can reach you 
in ample time to aid your Christmas 
shopping. Just mail your scrap direct to 
us or send through your dealer. You will 
receive a careful assay, the highest price 
and a prompt remittance. Our reputation 
is your guarantee 





Mailing Pouches on Request 
Remittance in Cash or Jelenko Gold 


jPJE LEN KO&COINC. 
Manufsfecturers end Refiners ef Dentet Golds 
336 Wess S2nd Street, New York, U- S&S. A- 
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A Gift 


A full-size can of 
Revelation Tooth Powder 


FREE 











We will be glad to send a full size 
can of REVELATION TOOTH 
POWDER to every dentist who 
sends in the coupon. It is a gift 
worth sending for and—it’s our 
treat! 








This offer is made every month. 
‘Therefore, there is no time limit 
but we urge you to send for your 
- supply immediately. Enter into the 
Yuletide Spirit by sending for this 
gift offer today. 





Send also for a supply of samples 
for distribution among your patients. For Your Patients 


This distribution will serve as a 
gift from you to your patients. 





Your patients will like REVELA- 
TION TOOTH POWDER. It is a 


real cleanser. 


AUGUST E. DRUCKER CO., 


Tak w 
e advantage of this offer no 2226 Bush Street, San Francisco, Calif. 


and send the coupon for a full 
size can of REVELATION 
TOOTH POWDER and also 
testing samples for your patients. 
Please enclose card or letter 
head with your request. 


[] Please send me free testing sample. 
[] Samples for my patients. 


IS 








Address 
(Designate what is desired) 
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For LIFETIME Service. 
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HOOD'S 
FILLING 
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THE RIGHT ROAD. 
TO DENTURES oN) 
J CORRECTLY AND” aie gee 
FIT YOUR PATIENT 
Is THROUGH 
ACCURATE 


IMPRES- 
SIONS. | 





















per KERR 
yf ~—W PERFECTION 
IMPRESSION 
COMPOUND CAN 

BE REHEATED AND 
CORRECTED UNTIL A 
TRUE REPRODUCTION 
OF THE DETAILS OF 
THE MOUTH 
TISSUES IS 
SECURED. 





Sold at all leading dental dealers 


Detroit Dental Mfg. Co. | 


6081-6095 Twelfth St. Detroit, Mich. 











ISTORY proves that any- 

thing new—in medicine, as- 
tronomy, politics—is rarely seen 
in the correct perspective. The 
same is true of vitamins. 

With the cooperation of recog- 
nized authorities in nutritional 
research, we have prepared a 43 
page booklet, giving an authori- 
tative, brief, yet complete review 
of the whole subject. It includes 
charts, x-ray prints, a compara- 
tive table of vitamin potencies, 
selected quotations from many 
authorities, and much more in- 
formation of interest to you. 


We will gladly send youa GENERAL 
copy, if you will mail the attached BAKING CO. 


coupon to us. We think you 

will agree with us that it helps to Bakers of Bond Bread 
place the whole subject of 

vitaminsintheproper perspective. 420 Lexington Avenue, New York City 











General Baking Company ‘ieee 
420 Lexington Avenue, New York City, N. Y. —or 


Gentlemen: 
Please mail me a copy of your 43 page booklet, ““Vitamins — An Aid to 
Optimal Health”. 
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CHRISTMAS IS COMING 


It won’t be long now 


A little extra cash won't hurt 


You know where to get it, if you have any 
precious metal scrap lurking around your 
office, ----- from THE J. M. NEY COM- 
PANY. Make an early hunt this year, to be 
ready for early Christmas shopping. 








Have you any old rings, trinkets, watches, 
etc. at home? Why not send them along also? 
You will receive the same accurate returns, 
the same prompt attention to these as for 
your office scrap and grindings in the past. 











Ship direct or through your dealer. 


ity 


i) THE J. M. prod weet 


HARTFORD 
71 Elm Street 
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Post Operative 
Relief Quickly 


... and a Clean 


Workable Mouth 


Modern Post-operative technique does not concern itself so much 
with pleasing the patient’s palate as with safeguarding the patient 
from dangers incident to the service rendered. “Pleasing the 
patient’s palate” is NOT a legal obligation. The exercise of due 
care is MANDATORY. 


In other words, synchronizing technique with a proper evaluation 
of post-operative dangers does not permit of temporizing with taste 
or washes of unknown antiseptic worth. 


Because of the fact that surgical Asepsis is of such primary im- 
portance in post-operative treatment, we honestly believe that 


oJ N Solves the problem of 
KoJE Post-Operative Safety 


Prescribed for home use pending the next appointment it brings 
the patient back with lesion and oral cavity immaculate and as 
workable as you could desire. 

Kojene is non-toxic, non-destructive of tissue, senibteatina deep, does 
not coagulate albumin and we believe its efficiency makes possible 
a degree of oral surgical cleanliness hitherto unobtainable. Expose 
the infection and Kojene will do the rest. 


Doctor, if you will mail the coupon, we will be glad to send you a 









generous office supply and let Kojene prove to you why ) 





Kojene oe Corp. O.H.-12-31 
Buffalo, } 











Send me pes Pais ONE KSEE UC ay 
The SAFE way 


Please Enclose Professional Card 


D.D.S. 
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FROM ONE DENTIST TO ANOTHER 
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h "| REGARD Ens y By 

r ULTRA-VIOLET | 2a ee 
ADJUVANT TO 

OPERATIVE 

: PROCEDURES ”’ 


LTRA-VIOLET from the Burdick Water-cooled 

Quartz Lamp hastens healing by stimulating 

f granulation—brings nutrition to the tissues and car- 

ries off toxins by increasing the blood supply. | find 

that it relieves pain quickly—stimulates calcium re- 

tention—minimizes infection by direct bactericidal 

action. Then, too, | like the tonic effect and regu- 

lation of mineral metabolism secured by general 
irradiation." 


For proof of Burdick advantages, kindly mail the 
coupon. 


| ° K PHYSICAL THERAPY EQUIPMENT 

, | 16 Arent oe Water-cooled Quartz 
Lamps 

) Deep te Lamps Zoalite Infra-red Lamps 


The Burdick Corporation 
Dept. 450, Milton, Wis. Dr bath ate 6 Us 6:6 Ub 6 66S WH ets ew be be ts Gas 
Please send literature mw - of GS. inv iced cdvxéde weed tiactoan 


Burdick Water-cooled Lamp in 
Dentistry. 


‘vy «Bb Ww 











@ Poor. teeth in children 
usually mean one of two 
things. Either the children 
did not receive the essential 
factors to build sound, well- 
spaced, even teeth, or they 
were not given the proper 
dental care and diet neces- 
sary to keep them sound. 

In the early years when 
children are building their 
teeth, they particularly need 
the factor which helpsincal- ~ 
cification— Vitamin D. At 
this age, they are building two sets 
of teeth at once. Deprived of Vitamin 
D, their teeth are likely to come in 
soft and subject to easy decay. 

Once their teeth have erupted, 
dental care is, without question, of 
first importance in keeping them 
perfect. And always, along with den- 
tal care, comes proper diet! 

Are they receiving enough of the 
important factors which help to pre- 

‘serve the hard tooth structure? This 
is what dentists must ask. 

For the very same factors which 
help to build sound teeth also help 
to prevent decay. 

The surest safeguard dentists can 
provide, the most dependable source 
of the calcifying Vitamin D, is Bottled 
Sunshine— good cod-liver oil. 


Along with proper dental care, 


they need BOTTLED SUNSHINE! 





Outdoor sunshine, the other nat- 
ural source of Vitamin D, often can- 
not be depended on, particularly in 
winter when the weather is bad. 
Bottled Sunshine provides chil- 
dren with an abundance of the calci- 
fying factor, Vitamin D. It also con- 
tains Vitamin A, which they need for 
growth and to help build up their 
resistance against many winter ills. 
Both these factors, Vitamins A and 
D, children obtain in abundance 
from Squibb Cod-Liver Oil. 
Another thing about Squibb’s. It 
comes in the pleasant-tasting Mint- 
Flavored Oil that older children like. 
Recommend Squibb’s when you 
tell mothers to get cod-liver oil for 
the children. All reliable drug stores 
carry it, plain or mint-flavored. 


SQUIBB ¢ COD-LIVER OIL 


PLAIN OR MINT-FLAVORED 


This product is acceptable to the Council on Dental Therapeutics of the American Dental Association 
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small size Kleenex 





you’ve asked for 


These sanitary disposable tissues now in 
2 convenient sizes for professional use— 


Napkin Size, 9"x 10"—Towel Size, 15"x18" 


E ims Kleenex to cover the instru- 
ment table, and also as a bib and 
a towel, but a smaller size would do 
for patients’ use,” says a Chicago pro- 
fessional man. 

Here you are, Doctor! The new 
napkin size Kleenex is just what you 
are looking for. Like the towel size 
Kleenex you are now using, it’s 91% 
more absorbent than linen, even more 
absorbent than the best cotton rolls. 
It’s absolutely sanitary. And far softer 
than old linen. 

Now that Kleenex is supplied in 
two sizes, you'll find these disposable 
tissues doubly convenient, doubly eco- 
nomical. By taking advantage of its 
many uses, you can greatly reduce 
expensive towel laundering. 

As you suggested, Doctor, you'll find 
patients appreciate Kleenex after ex- 
tractions, and in the retiring room. 
Dentists tell us it is just what they 
want for wiping instruments, as a 
headrest covering. They also use it as 
packs, as an absorbent, and in the labo- 
ratory to wrap and pack impressions. 

Towel-size Kleenex, too, saves you 
money and is a great convenience. 
Use it to cover your instrument table, 
as a bib for patients and as a supple- 
mentary towel. 





~ Address 





KLEENEX disposable TISSUES 





Dentists who haven’t tried Kleenex 
will want to do so at once. With your 
order for a dozen professional size 
packages, either towel or napkin size, 
your supply house will furnish a 
white metal Kleenex wall cabinet free. 
If you have not tried Kleenex, mail 
the coupon today for a full-size pro- 
fessional package of Kleenex (napkin 
size) free of charge. 


id Ba 
KLEENEX COMPANY,  OH-12 
| Lake Michigan Bldg., Chicago, Ill. 
Gentlemen: Without charge or 
obligation, please send me a full-size 
professional package of Kleenex 
(napkin size). 


iia Sits 


Dr 
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Why wait 


.’ for trouble 













to prove this to you? 


= the finest cement is too low 
in cost to worry about! 





A four drop mix of Ames Crown and Bridge 
Cement costs 2)4 cents. Cheaper cements 
average 2 cents per mix. 


When Ames is more adhesive, more durable, 
INTERNATIONALLY and definitely more dependable .. . is any 
KNOWN FOR dentist justified in risking the ultimate suc- 
QUALITY cess of even the simplest cementation for 


Crown and Bridge such a trifling difference? 


oom @ AMES 
CEMENTS 


THE W. V-B. AMES COMPANY « » FREMONT, OHIO 





Berylite 
Casting Cement 
Copper Amalgam 
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Out a ni Shadow bidd by 


. . . into the light. The new improved Ritter Rhein- 
Type Operating Light makes it possible to direct 
soft, evenly diffused light rays into the oral cavity, 
producing a perfectly clear and shadowless oper- 
ating area. Write for details or phone your Ritter 
dealer now. Ritter Dental Manufacturing Co., Inc., 


Rochester, N. Y. 
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AMMONIATED 
SILVER 
NITRATE 


(Williams) 
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1 “THE DROP HITS 


|Z THE SPOT” 


— compound 
properly propor- 
tioned, handy to use 
from the pipette stop- 
pered bottle, and easily 
reduced with Iso Euge- 
nol or Triolin (a non- 
irritating formalin com- 


pound). 
Dealers Everywhere 


wy 
KING’S SPECIALTY CO. 
Fort Wayne, Ind. 





— 
a 





There’s Appearance, Com- 
fort, Fit and Long Wear 
in this 
ANGELICA 
BUTTONLESS _— 


=); 
=F 











—it takes experience to build 
these important details into a 
dental garment. It is neat, dig- 
nified, masculine and _profes- 
sional clear through. 
~~ 323 (white) is $1.70 each or 
3 for $4.90. Styles 323G (grey) 
and 323N (tan) are $2.20 each. 
Small, medium and large sizes. Give 
chest measurement. We pay carry- 


ing charge in the U.S.A. when full 
amount is sent with order. 


ANGELICA JACKET CO. 


Since 1878 
NEW YORK CHICAGO 
104 W. 48th St. S 175 N. Michigan Blvd. 
Dept. 14 Dept. LE 
ST. LOUIS 
1414 Olive St. 


Beware of Fraudulent Salesmen ! 
Don't pay deposits to anyone representing 
himself as a salesman or agent for Angelica 
Jacket Co. We have no salesmen author- 
ized to collect money. If you pay anyone 
a deposit, you do so at your own risk. 





~~ 
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to start 


Ir IS never too soon 
to begin educating the 
child as to the proper 
care of the teeth. The 
correct method of 
brushing the teeth and 
the use of the right dentifrice can become a habit that 
will serve the child well throughout life. 

The scientifically correct method for cleaning the 
teeth and promoting mouth health is by detoxification 


with 
DETOXOL PASTE 
DETOXOL LIQUID 


Detoxification acts on the bacteria of the mouth and 
their toxins so as to render them harmless. 


Detoxol Paste does all that the best toothpaste should 
do toward mechanically cleaning the teeth, but in addi- 
tion it detoxifies the mouth. 


SPECIAL OFFER 


So that you can submit Detoxol Paste to a thorough 
test in your practice, we will be glad to send 12 full 
size tubes with our compliments, upon request. 


THE WM. S. MERRELL COMPANY 
CINCINNATI, U.S. A. 















“STANDARD 
EQUIPMENT” 


made by 


HARVARD 


For More Than Forty Years 





Exclusive Features 


Child's Seat 
Self- Adjusting 
Back Cushions 








“HIGHEST STANDARD” 












The New Improved “Standard” 
Peerless Harvard Chair 


During the forty years of building ‘‘Standard’’ 
Dental Chairs, Harvard has always been foremost 
in meeting the needs of the profession and Har- 
vard leadership has again been demonstrated in 
the further development of various new features 
ene to make the new Peerless of still greater 
value. 
Mahogany or Black Chromium Plated 

Price: Zone 1, $300; Zone 2, $325 
se 
Harvard Dental Cabinets have always kept pace 
with the progress of the profession. Sanitation is 
rightly receiving much attention, and this point 
has had special consideration in both the design 
and manufacture of Harvard Cabinets. To that 
end all Harvard Cabinets are made dust-proof in 
construction without any extra charge. Instru- 
ment drawers and medicine compartments being 
glass lined. Made in many different styles. 

Solid Mahogany 
Harvard Cabinet Model No. 35-C 
Price: Zone i, $205; Zone 2, $225 


2 
+0 


Buy for ata A and Quality 
Buy “Harvard” 


The name “Harvard” assures the 
purchaser it is the “best” 

















































- The HARVARD COMPANY 
Canton, Ohio 


I am interested in receiving free literature, 
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Address eeeeeaeeeeeeeeeeeeneee eeenweveeeeeeee 











—cs & & & & « @-F 


~- mc te. of 286 88% Cote oe’ at ope FA 


anaes ah, aoelUhDUCUrlC(C i K..LlC(<itCR eC 




















DECEMBER, 1931 


ECHANICAL cleansing agents 

for the teeth had been in use 
a number of years before Prof. Mil- 
ler in 1881 gave the first scientific 
explanation of the relation of oral 
bacteria to tooth decay. Miller’s in- 
vestigations demonstrated that mouth 
bacteria, by means of acid produced 
from fermenting food particles on 
and between the teeth, attack the 
teeth causing tooth decay. This at- 
tack is particularly successful when 
resistance of the teeth is lowered by 
improper diet, disease or other un- 
derlying causes. 

Recognizing the significance of 
Miller’s work in the advancement of 
oral hygiene, Dr. N.S. Jenkins, an 
American dentist practicing in Eu- 
rope, began his study to develop an 
agent that would not only cleanse 
the teeth but would destroy the bac- 
teria that inhabited the mouth. 
Dr. Jenkins, working in cooperation 
with Prof. Miller, continued his ex- 
periments until 1908 when the final 
results of his efforts were confirmed 
by one of the leading research lab- 
oratories in the United States. 


In announcing the KOLYNOS Dental 
Cream formula, which was the result of his 
investigation, before the annual meeting of 
the American Dental Society of Europe, 
Dr. Jenkins said: 


ORAL HYGIENE 


Why the Germicidal 
Dentifrice Was Originated 





“The problem of cleaning the teeth 
was comparatively simple; the two in- 
dispensable ingredients are precipitated 
chalk and a refined soap. I will not weary 
you by recounting the long process by 
which I came to the final selection of the 
disinfectants. 


“You will observe that each of these 
ingredients, except chalk, has a distinct 
antiseptic or disinfectant value, but it 
was in their combination that I found dis- 
infectant power such as I had hoped for, 
but until my experiments were ended, had 
carcely dared to anticipate. This prepara- 
ion(KOLYNOS ) will cleanse and polish 
he surfaces of the teeth without the least 
anger of abrasion. It will overcome the 
lefenses of bacteria and destroy the 
germs, It will produce a condition of true 
cleanliness in the entire mouth.” 


Therefore, one of the chief purposes of 
KOLYNOS Dental Cream, through its 
daily use by the patient, is to keep the ac- 
tivities of the oral bacteria in check between 
visits to the dentist. 





0.06.87 % 


May we send you a professional package? 
The coupon below is for your convenience. 








THE KOLYNOS COMPANY 28R 
New Haven, Connecticut 


Kindly send me a professional 
package of Kolynos Dental Cream. 


Name 
Street Address 
City 
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THINK °°," 


if : Denture breakage was once 


the bane of laboratory technician, 
dentist and patient. 















! It inconvenienced everyone. 


Now...Ilmproved ITECO has a 
lower fracture ratio because of its 
increased strength. 


Less than 3 Think of it! .A condensite denture 
out of every material showing less than three 
fractures per 100 dentures, as 

100 proven by a survey of the national 


Improved ITECO dental field. 
dentures fracture = All laboratories are familiar with 


ITECO technique and invite your 








This fact is established patronage. 

by thousands of replies 

received from laboratories Have your next denture con- 
] and dentists in the U.S. | — structed in Improved ITECO. 


THE Seco COMPANY 


E. HOYT AT 22ND STREET PORTLAND, OREGON 
24 N. WABASH AVE., CHICAGO, ILL. 


All Laboratories Make ITECO Dentures 
All Dealers Carry Improved ITECO 


AAAAAAAAAAAAAAA 
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Unsurpassed 
for Quality 
and 
Durability 





Insist on 
Burns Flasks 


i 












machine will be satisfactory in every way. 


machine in full detail. 


BURNS DENTAL CASTING MACHINE CO., Inc., 88 State Street Flushing, New York 


Please send me full information on items checked below: 


[] BURNS FLASK HEATER 
BURNS PERSONAL MODEL CASTING MACHINE 





[] BURNS LABORATORY FAVORITE CASTING MACHINE 


The Choice of the Majority | 


The dentist who chooses the BURNS CASTING MACHINE for use 
in his practice is making a wise selection. He is choosing the best be- 
cause he knows that the results he is going to obtain from this casting 


The choice of the majority is proof of the BURNS CASTING MA- 
CHINE popularity. Try it in your practice as soon as possible and you 
will learn just why the BURNS is preferred to all others. 


Send coupon for literature describing our casting 


COSKSSCSSHSSSHSSSESSHOHSSHSSSSSOSSHSSESCHSSESSHCHSHSHFCSESCHSSSHSSSHOHSHCCSCHOSSH SeeeeGereseevsgeeseeseeeoe? 
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PAIN CONTROL 


A Practice Builder 


























The careful operator realizes the importance 
of “painless dentistry.” His patients expect it 
and are more than disappointed if they are 
forced to suffer needless operative pain. 


Local anesthesia takes care of extraction pain, 
but what is most feared is the pain of difficult 
instrumentation on sensitive cavities, scalings or 
burring around the gingival margin, etc. 


Realizing the value of a preoperative sedative 
to dull the sensibility to nerve pain, many den- 
tists take the precaution of administering a dose 
of Bayer-Tablets of Aspirin before treatments. 
They find this sedative analgesic a safe and ef- 
fective means of providing comfort in the den- 
tal chair. 


NOTE: A new and most interesting method of obtaining the full 
analgesic effect of Aspirin is described in The Dental Cosmos, 
July, 1931, page 674. The author applies it locally to the part and 
finds it of great obtundent value, particularly in the treatment of 
periodontal disease. 


Professional samples of Bayer-Tablets of Aspirin 
are mailed regularly to dentists. If you wish to 
avail yourself of this service, drop us a card and 
we will be glad to add your name to our list. 


BAYE RAS PIRIN 


170 VARICK STREET, NEW YORK 


*Aspirin is the trade mark of Bayer Manufacture 
of Monoaceticacidester of Salicylic acid 














She New KROMAYER 
ORAL THERAPY LAMP 


DeceMBER, 1931 








Send for your 
FREE copy! 


“Ultraviolet Oral Therapy” is the 
title of the latest Hanovia booklet 
—it’s yours for the asking. Here 
briefly, is knowledge every mod- 
ern dentist wants about the value 
of quartz light therapy in the 
practice of his profession. 


is a small, convenient, portable 
unit. It is easily moved about— 
plugs into any light socket and its 
universal angle burner makes its 
use with applicators an exception- 
ally effective and intense source 
of Ultraviolet Rays. 


ORAL HYGIENE 


























HANOVIA Lamps for Light Therapy 


Divisional Branch Offices: 


CHICAGO, ILL., 30 N. Michigan Ave. 


HANOVIA CHEMICAL & MANUACTURING CO., Dept. 2412, Newark, N. J. 


NEW YORK, N. Y., 30 Church St. 


SAN FRANCISCO, CAL., 220 Phelan Bldg. 


Please send me the new booklet, ‘‘Ultraviolet Oral Therapy.” 


Dr 





Street 








City. 
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and : 


PYORRHEA |: 


No toothpaste can cure pyorrhea. Forhan’s advertis- 
ing makes this perfectly clear. But pyorrhea can be : 
prevented by proper oral hygiene and by regular 


twice-yearly visits to the dentist. . 
D: 
Steadily and powerfully Forhan’s advertising focuses — 


public attention upon the vital importance of taking 
these steps before the trouble starts. 


No finer toothpaste is made than Forhan’s—it meets 
the most rigid specifications of the profession. More 
and more dentists prefer it to all others. Forhan 
Company, Inc., New York. Forhan’s, Ltd., Montreal. 





Forhans 


THE DENTISTS’ TOOTHPASTE 


Forhan’s Pyorrhea Astringent is a recognized healing 
adjunct in the successful treatment of pyorrhetic 
conditions. Its sale is restricted solely to dentists. 
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FOR A DRY OPERATIVE FIELD 


© Your best assistants 


COTTON ROLLS are the best substitute 
for the rubber dam—and far more con- 
venient. Over 85 per cent of the dental 
profession use cotton rolls and attest to 
the satisfaction they give. We have pre- 
pared a book illustrating many ways in 
which they will be helpful to you. Send 
for it, with free samples of Cotton Rolls. 





ABSORBENT PLEDGETS—for wiping 
out cavities. Of long fibre cotton with a 
slight sizing so that they are free from fuzz, yet 
soft and pliable. Ideal for deep cavities, pulp cham- 
bers, or approximal cavities. 


All Johnson & Johnson dental ‘prod- 
ucts are manufactured under strict 
conditions of surgical cleanliness. 


Send for free samples 
of Cotton Rolls and 
Pledgets. Use the 

coupon. New Brunswick, N.J.,U.8.A. 


Jounson & Jounson, New Brunswick, N. J. 14 
Send me samples of [] Cotton Rolls and the Cotton Roll book [J] Absorbent Pledgets 
Dr Address 
































The Py-Ro-Don brush, 
sponsored by leading 
dentists and clinics 
since 1923, 


Retail 50c 


Py-Ro-Don, the _ ulti- 
mate preparation for 
the care of the teeth 


and mouth. 
Retail 75c 














Seems reasonable, doesn’t it, to expect superior products from the 
establishment which created and introduced this type of brush and 
ant-acid mouth preparation? Anyhow, Py-Ro-Don users are satisfied 
they get this superiority of quality, also better value. 

DENTISTS wishing verification, will receive a full size bottle of 
Py-Ro-Don, by forwarding 25c to cover approximate cost of packing 
and shipping. This offer is for a limited period only. 








Py-Ro-Don Corporation 
CAUVIGNY BRUSH COMPANY 


34 Union Square East Distributor New York, N. Y. 
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Controlled Tests on 102 Individuals prove 


LISTERINE 


aids in preventing colds and sore throat 























Lhe karte Antiseptic is a quick-acting germicide and when 
used as a mouth wash and throat gargle it is very effective 
in preventing colds, 

A series of carefully controlled tests have been made which 
show Ser ae the value of Listerine as an aid in preventing 
golds sore throat. 

on “hundred and two individuals working under varying 
Hltoe “9 were placed on experiment for ten weeks extend- 
ing from November 15th to February Ist. One-third of this 
group acted as controls, one-third gargled with 25 cc. of Listerine 
Antiseptic for 30 seconds twice a day and the other third gargled 
five times a day. 

As a result of these tests, it is shown that the controls had 
33 cold infections with a total duration of 161 days, 33 of which 
were lost time. This is in marked contrast with the twice-daily 
gargling group which shows 17 colds with a total duration of 56 
days, 5 of which were lost time. In the five-times-daily gargling 
group there were ten colds with a total duration of 36 days, 8 
of which were lost time. 

As a result of this experiment covering a period of ten weeks 
the controls show: 


Frequency of colds 2 times that of “twice-daily” group, 
Duration of colds 3 times that of “twice-daily” group, 
Severity of colds 4 times that of “twice-daily” group, 


The controls also show: 


Frequency of colds 3 times that of “five-time” group, 
Duration of colds 4 times that of “five-time” group, 
Severity of colds 4 times that of “five-time” group. 


This experiment proves conclusively the value of Listerine Anti- 
septic as an aid in preventing colds and sore throat. 





LAMBERT PHARMACAL COMPANY 
St. Louis, Missouri 
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The Saturated 
Sulphur Bearing Saline 


Laxative 






OG, cy~- y-Crystine 





TLE 
= 





: The Dental Surgeon is a Dental 
Ti | | physician, and practices physio- 








~ logical as well as physical ther- 
( ’ _ apy. In his entire armamentari- 
\ um there are no agencies which 





JO. Crvsrine duplicate the efficiency and the 
importance of Occy-Crystine. 
Through the adequate elimina- 
tion accomplished, local oral 
tissue immunity is improved, 
and reparative processes has- 
tened. 



















3 toss 1012 yeors 10 Grope to teaspoostyl #4 
water 

sinera ater Wee: thr Tour glasses dass 
4 eecessary — ¢ 














Liberal clinical trial supply. 
Postage prepaid on request. 





Occy- CRYSTINE INCORPORATED 


Laboratory—Salisbury, Conn. 


OCCY-CRYSTINE CORPORATION 
Salisbury, Conn. 
Please send clinical trial supply of OCCY-CRYSTINE to 















Name 
Address 
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Site R-Tre 


ARTICULATING PAPER DISPENSER 


THE ROLL 
IS THE REASON 





























You obtaina non-drying, 
clear-marking, sensitive 
and clean articulating 
paper in this up-to-date 
and handy dispenser. 
Saves time, trouble and 
soiled fingers. Econom. § 


ical too! 
PRICE $2.00 








MOST ACCURATE 
MODELING COMPOUND 
IMPRESSIONS 


MADE BY 




















MAKES LH 
CLEAR SHARP 
IMPRESSIONS 
AND ASSISTS YOU TO SUPPLEE 
MAKE BETTER FITTING COMPOUND OUTFIT 
DENTURES “REID POR LEADLET 
SOLD AT ALL DENTAL DEPOTS ies 
QD: IZZY, Imc., 105-107 East 16th Street, New York b 





931 


iW 


w= 
~~ 
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THE 


STRONGHOLD 


DENTISTRY IS 
FLECKS CEMENT 


For 26 years I have been using Fleck’s Cement and an ~ = continuing to use it. I consider 
it a superior product. A. J. Thompson, Kansas City, Mo 






































FOR WELL NIGH 
29 YEARS 


FLECK’S 
CEMENT 


FLECK’S 
IN MILLIONS OF _FLECK’S, 


Saves Deciduous Teeth 


SOLD AT ALL DENTAL DEPOTS 
MIZZY, Imc., 105-107 East 16th Street, New York 
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ARE YOU INTERESTED 


. . . in producing better dentures for your 
patients? Of course you are and we wish to 
make a suggestion which we think will be 
beneficial to you. 


We suggest that you use the Torit Flask 
Press No. 6-P for the best possible denture 
work. It is ideal for any dentist’s use and it 
will prove to be a great help in producing 
better dentures. The Torit Flask Press No. 
aly built to withstand hard, continuous 
work, 





SEND COUPON FOR FULL INFORMATION TODAY 
Se ee Oe ee ee ee oe ee mS 


TORIT MANUFACTURING CO., 179 W. Third St., St. Paul, Minn. 


Please send full information about the Torit Flask Press No. 6-P, and also your other 
products. 


Dr 
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HE one who said, “Consistency, thou art a Jewel,” 
must have had in mind how meticulous people are 
about oral hygiene and rarely if ever, give that 

“Port of Entry” for disease germs, the nose, an internal 


bath. 


Normally functioning, the nose acts somewhat as a filter 
for the dust and germ burdened air of modern life; but 
when occluded with mucus deposit, it probably serves as 
a culture tube for germ propagation. 


ALKALOL does not kill germs or tissue, but has de- 
cided pus and mucus solvent properties, with an added 
blandness that leaves delicate membrane cleansed, soothed 
and better able to resist germ invasion. 


Equally efficacious in clearing the eyes of an infant 
after silver treatment, or in dealing with irritated or in- 
flamed membrane of the adult body. 


J Try it in your own eyes or noser Ie 


pT Tee Ree e@ = Mail the Coupons = <<"<<«<«=s«s<=<s 
ALKALOL COMPANY, 
Taunton, Mass. 


She 





ALKALOL 
Gentlemen: Please send sample of ALKALOL. 
CO. 
Dr 
TAUNTON, Pyne 





MASS. 
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used by radiographers throughout the world 


VICTOR-BOLIN FILMS 


A size and speed for every need 















Twin Semi-Rigid Nitrate 
Regular Single Semi-Rigid Safety 
Twin Flexible Nitrate 


Intermediate Twin Nitrate 
Single Safety 


, R Twin Nitrat 
Lightning roach Safety 


—~ = sy 


: Twin Nitrate (half size) 
Junior Single Safety (half size) 


Twin Safety 214" x 3" 
Occlusal Single Safety 214" x 3" 





SUPPLY DEPARTMENT OF 


GENERAL @ ELECTRIC 
X-RAY CORPORATION 


2012 Jackson Boulevard Chicago, Ill.,U.S.A. 
FORMERLY VICTOR Tes X-RAY CORPORATION 


Join us in the General Electric hour, broadcast every Sunday afternoon over a 
nationwide N. B. C. partner § 


@Q oa =e =o = SO DP 
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HAVE 


YOU THE 


IVORY 


Self Retaining Cotton 
Roll Holders 





Made right and left, any size roll 
may be used. The jaws clasp the 
rolls firmly between the arms while 
adjusting crowns, bridges, etc., are 
quickly removed to get proper occlu- 
sion. To use on lower jaws the 
handle is swung back under chin 
and so made Self Retaining. When 
held by patient this form of handle 
is convenient as hand is out of way 
and Holder is not liable to be tilted 
out of place. : 





o 


cAll “Dealers 


J. W. IVORY 


Manufacturer 


Philadelphia, Pa., U.S. A. 





















J&J COTTON FONT 
AND WASTE RECEIVER 


Two assistants that should 
be on your bracket table. 


The Cotton Font provides Dentoform 
Cotton, the finest quality for making 
pellets. It comes to you sealed, the new 
package being loaded into the glass 
dispensing base. 

The Waste Receiver consists of glass 
base and cardboard carton fillers. No 
need to risk infection by using same 
carton again—for, even if the reverse end 
is used the soiled end infects the bracket table. 
Provide each patient with a clean waste 
receptacle. Send coupon for free supply. 

All Johnson & Johnson dental products are 
manufactured under strict conditions of surgical 
cleanliness. 





NEW JERSEY 


NEW BRUNSWICK 





JOHNSON & JOHNSON, 14 
New Brunswick, N. J. 
Send me free supply of J & J Waste Cartons 
Dr. 


Address 
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A MODERN LABORATORY 
COSTS NO MORE! 





















Combination Workbench and ee | pe 
Grinding Dust Collector 












































Laboratory Equipment — 


that will modernize your 
methods of work leading to 
more and better output. 


STYLES and SIZES for all 
LABORATORIES 


LEIMAN BROS. 


PLASTER BENCHES 


Casting Benches... Furnace 
and Gas Stove Benches... 
Vulcanizing Benches ... 
Boiling out Benches .. . 
Technician Benches... Pol- 
ishing and Grinding Dust 
Collectors. 
CORRECTLY DESIGNED 


STRONGLY BUILT 
BEAUTIFULLY FINISHED 


Leiman Bros., Inc. 


155-RD Christie St., Newark, N. J. 
N. Y. Corp. 23-RD Walker St. 
MAKERS OF GOOD MACHINERY 
FOR 40 YEARS 




































Patients look to You for the 
Right home treatment 











Teach them this modern method 
of maintaining and promoting oral health 


UESTIONS from your 
patients concerning the 
general care of their teeth are 
common. The problem of special 
home care for periodontal pa- 
tients is constantly arising. 

Whether the subject be one 
of a general nature or of special 
importance, your patients expect 
an authoritative answer to their 
questions .. . and your own suc- 
cess, of course, depends upon the 
eficacy of the treatment you 
specify. 

Errors may be avoided . .. suc- 
cess made more certain when you 
recommend the method that has 
proved its value in some of our 
leading university clinics and in the 
practices of hundreds of dentists. 


It is called the Calsodent Method. 

Briefly, the Calsodent Method de- 
tects and neutralizes mouth acidity; 
effects the removal of infected 
mucin; promotes a healthy salivary 
flow; successfully stimulates blood 
flow in the gums. 

Special emphasis is placed on the 
need for promotion of the natural 
health of the gums by their thor- 
ough massage. The Calsodent scien- 
tific gum massage gives complete 
exercise without danger of injury 
to sensitive gum tissues. 

For successful use . .. your pa- 
tients should have the benefit of 
your instruction. Such instruction 
takes little time . . . insures perma- 
nent results. It may easily be given 
as a part of regular appointments. 

Kindly have your assistant fill 
out and mail the coupon below. 





Name 


CALSODENT COMPANY, Inc. 
315 Fifth Ave., New York, N. Y. 


Please send me, without obligation on my part, a sample 
container of Calsodent and your explanatory booklets. 


D.D.S. 





A AAaoaa 
ee 


eeceee 














City 
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Have you sent your dollar for the special $2.10 assortment of 


CRATEX WHEELS & POINTS? 
They cut faster, polish better, last longer. » » » Try them today. 
Send order to CRATEX MFG. CO., 83 Natoma Street, San Francisco 








For Successful Plates Use 
Leech Grip Vacuum Chamber Metal 






The 
Send 


scientific Palatine relief 


for full uppers and 


and dealer’s 


flat lowers. (i 
name. Far 


Enough for 4 cases will be sent 
post paid. Address Dr. J. M. 
Forrest, 3287 Mission St., San 
Francisco, Cal. 














The Improved Ideal Emery Cloth Arbor 
THE CROCKER-FELS CO. 





Gritto Arbor Bands 


P. O. Box 838 Cincinnati, Ohio 
Manufacturer 


DENTAL SPECIALTIES 


Plaster Bins Lathe Splashers 
Gold Rolling Mills 




















Your patients have no dread of the 
dental chair when you use 


EPEC ik S° 


NOVOTHESIA 


Ask 
For 


Free 








This powerful antiseptic solution, pleasantly flavored, 
contains a non-toxic local anesthesia, producing both 
desensitization and sterilization of the surface when 
placed on mucous membrane or denuded or lacerated 
tissue. 


The use of Dicks’ Novothesia quickly eliminates your 
patient’s dread of the dentist’s chair.” 


Especially intended for 8 major purposes 


1. For Pulpitis 5. In Extractions 

2. Pyorrhea Alveolaris 

3. For Plaster Impressions 

4. To Desensitize Hypersensi- 
tive Dentine 






6. Before Inserting Needle 
7. In Removing Deciduous 
eet 


8. In Treating Abscesses 


Trial 
Bottle 


F. A. Dicks & Co., 433 Bourbon Street, New Orleans, U.S.A. 


12°31 
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POWDER— 
Cleans Teeth Best 


Every dentist knows that for satisfac- 
Safety tory cleansing action in dental prophy- 
laxis he must use powder. Powder is 
a the accepted polishing agent because it 
is not only effective but safe. 

As the essential active cleaning and 
polishing agent of any dentifrice is powder—why not use and 
recommend a dentifrice that is all powder—100% cleansing 
properties. DR. LYON’S TOOTH POWDER has remained 
the standard for over sixty years and is composed of nothing 
but the finest imported English Chalk, powdered Florentine 
Orris Root, Castile Soap and the necessary flavoring oils. 

Practically every form of dentifrice depends on powder for 
its cleansing action. In tooth pastes and creams, powder is 
combined with glycerine and other binding agents. There is 
nothing in DR. LYON’S TOOTH POWDER to lessen the 
efficiency of the powder, to soften the gum tissues or provide 
a culture-media for bacteria. 

The sole function of DR. LYON’S TOOTH POWDER is 
to CLEAN and POLISH the teeth. We make no other claims 
for it because we believe that the highest function a dentifrice 
can perform is to keep the teeth clean and polished in the most 
efficient, practical way. 

Samples for your personal use and to 
distribute to your patients now available. 
Mail coupon today. 


Dr. LYON’S 
Tooth Powder 


' THE R. L. WATKINS COMPANY = 31-L-9 
1276 W. Third Street, Cleveland, Ohio 


Please send free samples of Dr. Lyon’s Tooth Powder. 





Dr 
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About VVVVVVVVYVVY 


Ourselves 






And 7 












T is almost too early to brag, but 
Saniplate seems to be meeting 
with an enthusiastic response 





























from the profession. p 
The dentist has an obligation to i 
follow up his work and do every- 
thing he can to make it give satis- cl 
faction. al 
Just because a denture is com- 
pleted and seems to be satisfac- si 
tory, he cannot dismiss the case l 
from his mind. He must show his n 
patient how to use these new teeth. ke 
Many cases have been condemned 
because the wearer did not know . 
@ how to handle them. + 
Above all the patient should be | 
told how to keep his:dentures in a d 
We will send you clean and sanitary condition. Call 
a box containing it halitosis or denture breath or 
ten liberal sam- what you will, there is no doubt L 
ples to give your that it is harder to ayoid an offen- Y 
patients if you sive odor when dentures are worn 
will send the cou- than when the natural teeth are c 
pon on the next still in place. There is probably not ' 
page to us. a dentist who does not have his 


[ 
AAAAAAAAAAAAAAAAAAARAL 
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own favorite tale to tell of a neg- 
lected denture and the condition 
in which it was. 

Saniplate has many advantages 
over any other method of keeping 
dentures clean. It is hard to scrub 
a denture using the ordinary paste 
or powder which is marketed for 
this purpose. It is practically im- 
possible to clean the interproximal 
spaces properly, and it is impossi- 
ble to reach the pores of the rub- 
ber itself. 

Saniplate is used as a solution 
which penetrates wherever the 
mouth fluids have reached. It ef- 
ficiently cleanses where it is im- 
possible for a brush to have any 
effect. 

The flavor used in a paste or a 
powder clings to the denture until 
it becomes objectionable. Sani- 
plate is not flavored, but has a 
clean salty taste which disappears 
almost immediately. 

Saniplate cannot have any abra- 
sive action which would eventual- 
ly spoil the finish on the denture, 
making it even more difficult to 
keep in proper condition. 

Just dissolve half a teaspoonful 
in a glass of tepid water and allow 
the plate to remain in it for 10 or 
15 minutes or longer. Rinse the 
denture and it is clean. 


HYGIENE 


2735 


One of a series of ad- 
vertisements devoted to 


Lee Smith Products. 


Lots of dentists have al- 
ready sent in for dispen- 
sing samples. We want to . 
send you a supply to give 
to your patients. They 
will thank you for your 
recommendation and we 
will have another satis- 
fied user of our product. 


Send 
for 
free 


senplann, 


LEE S. SMITH & SON MFG. CO. 
7325 Penn Ave., Pittsburgh, Penna. 


Please send me the box of FREE Saniplate Samples to give to my patients. 


SMES ee POT Pe Tee Te Tee eT Te Tie Ors Pee TET re) tek to 


BPAAAAAAAAAAAAAAAAAAA 











a PLANKS are of no 
use in dentistry, but the 
principle behind them is impor- 
_ tant to all users of facings. 

The extension plank, you will 
observe, consists of several boards 
laid edgewise. They are so 
bound together as to permit ex- 
tending every other board be- 
yond its neighbor, thus consid- 
erably lengthening the platform. 


Note that the individual 
boards are placed edgewise—to 
carry loads placed upon them 
without bending or breaking. 


The same principle that makes 
these edgewise boards safer for 
workmen to use as a platform. 
makes Flat-Pin Facings safer for 
you to use in bridgework. They 
won't bend edgewise! 


ORAL HYGIENE 


THE NEW EXTENSION 
PLANK 
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Since the only loads to which 
facing pins are subjected are 
vertical, you can see how ideal 


flat pins are. They can have suf- 
ficient diameter vertically to 
withstand all incisal stresses, yet 
may be kept thin mesio-distally, 
permitting a strong, solid body 
of porcelain across the pin-line 
of the facing—where round-pin 
facings are weakest, due to the 
displacement of porcelain by the 
round pins. 

We make both round-pin and 
flat-pin facings. We 
mend Flat-Pin Facings because 


recom 


we know they are better and 
stronger. And they cost less! 
There’s every reason why you 
should use 


FLAT PIN FACINGS 


THE DENTISTS’ SUPPLY COMPANY 
New york 
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F the situation were reversed, what 
anesthetic would you choose? The 
patient, of course, knows nothing of 


the relative merits 
of the several makes 
of anesthetics. But 


you do. 


You’ve read how 
carefully “Ohio” 
Gases are manu- 
factured. You've 
learned the amount 
of research that is 
done in Ohio Lab- 


oratories. You are 


IF YOU WERE 
GIVING IT--- Y¢ 
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At Last... 


OHIO CELLOPHANE 
SURGICAL DRESSING 


Here’s a transparent material with 
a myriad of dental uses: 

Packing suction plates 

For isolating sound teeth from 

those being filled. 

For vulcanizing rubber plates. 

As a separating medium. 

Wrapping instruments after 

sterilization. 

Further, this cellophane is trans- 
parent and enables you to see your 
work. It comes in ai 9 inches wide 
by 12 Feet long. [Plain] $1.50. 

Send for a roll, utilizing the cou- 
pon below and enclosing your check in 
payment. 











INSTEAD OF 
INSIST ON OHIO GAS 
conversant with the steady progress 


that is being made in gas improve- 
ment --- on and on relentlessly, 


year after year. 


So, naturally you'd 
choose “Ohio” Ni- 
trous Oxid for your 
anesthetic, if it were 
to be administered 
to you. So would we. 


(That’s the way we 
make “Ohio” Gases 
- - - just as though 
we were to “take” 


each cylinder our- 
selves.) 


THE OHIO CHEMICAL & MANUFACTURING CO., Cleveland, Ohio 





“Pioneers 


= 








and Specialists in Anesthetics’ 
BRANCHES IN ALL PRINCIPAL CITIES 





The Ohio Chemical & M 


fg Co. 
1177 Marquette St., N. E., Cleveland, O. 


Gentlemen: 


Please send me———rolls of Ohio Cellophane Surgical Dress- 
ing for Dental use, at $1.50 per roll. Enclosed find my check for 
$—_____—___with the understanding that this amount will be re- 
funded if | return the unused portion with a letter of criticism or 


suggestion. 


© Please send me complete information on Ohio 


nesthetic Gases. 


Name 





Address 
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The CUTWELL 
3-Gross Cabinet 
Assortment 








Economical 


—because of quantity 
—because of convenience 
—because of quality 


If there were no other economy in the purchase of a Cutwell 
3-Gross Cabinet Assortment than the saving effected by quantity 
rates, that alone would be well worth while. But with this assort- 
ment even more important economies are realized daily in the 
time-saving convenience of ready accessibility, the avoidance of 
deterioration and waste, and the ease of maintaining a well-bal- 
anced stock. And most important of all is the operating economy 
inherent in the true-running, fast-cutting, edge-holding qualities 
of the burs themselves—qualities that enable you to do faster and 
more accurate work, with less discomfort to your patient . . . Both 
thrift and efficiency are served by your purchase of the Cutwell 
3-Gross Assortment. 

















Complete with bakelite bur holder 
or 1-gross mahogany bake- 
lite turret case - - - - - - $30.00 


Ransom &}& 


TOLEDO 
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A CASTONE Model 


means an Accurate 
Denture 



















All the skill and care you put into producing an ac- 
curate model can be set at naught by its failure to 
stand up under the pressure and heat of the vulcan- 
izer. Eliminate that risk by using CASTONE—the 
new-day model and flasking material that sets with 


the speed of plaster— 
the strength of stone! 


CASTONE sets in 15 minutes 
into a dense, hard cast, with a 
marble-like surface. It does not 
disintegrate in vulcanizing or 
curing, nor show any apprecia- 














ble dimensional change . . . It 
assures accuracy—saves make- 
overs . . . And remember, it’s 
the original Reduced in Price, Too! 
2 ee - See Large can—15 lbs 3.00 
Drum—100 lbs. 13.00 





f. ao. b. Toledo, Ohio 


andolph —-.=—== 


—“~ OHIO 
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Doctor—**2"**t your office 


assistant to write for 
this FREE book on Silv-O-Dent 
Technique . . . It tells where and 
how to use Silv-O-Dent, the non- 
caustic Oxy-Eugenol Silver. 


THE 
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SILV-O-DENT 
COMPANY 


17th and Alberta Sts. 
Portland, Oregon 


| ns 














FOR 
CHRISTMAS 
MONEY 


@) 


Convert your scrap gold 
into cash. 


Send it to GOLDSMITHS! 


Our prompt check will 
cover full value. 


Full allowance for platinum 
and palladium contents. 


Send through your dealer 
or direct 


GOLDSMITH BROS. 


Smelting & Refining Co. 
29 East Madison St. 
CHICAGO 
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TOP 


41 EAST 42nd STREET 


NO LOSS 


QUICK MELTS 


OF GOLD 


CLEAN BUTTONS 








BOTTOM 


Order through your dealer 


BINNEY and SMITH CO. 


NEW YORK CITY 


J 


The DICA Melting Block prevents the loss of gold which occurs 
when a charcoal block burns and cracks. 
DICA Blocks do not burn or crack. 

When you use a DICA Block you automatically solve a dental 
laboratory problem and eliminate a hazard. 
Laboratories and dentists who have adopted DICA Blocks report 
a considerable saving, because there is no loss of precious metal. 
And, too, the block lasts much longer than the charcoal block. 
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HEWING-PILLS AND HONEY STICKS 


HAVE GIVEN WAY TO 
A MODERN DENTIFRICE 






In the eighteenth century, when 
dentistry was crude and oral 
hygiene equally so, chewing-pills 
and honey sticks sufficed for 
cleaning the teeth. Liquid soaps, 
chalks, astringents and gritty 
toothpastes also have had their 
day. Built on the experience of 
the past and embodying the 
newer principles of oral hygiene 
—Squibb Dental Cream is the 


choice of modern dentists. 


Squibb Dental Cream is a mod- 
ern dentifrice—free from harsh, 
gritty abrasives and other in- 
jurious substances. It cleans 
thoroughly, and goes as far in 
the safe and effective care of the 
teeth as a dentifrice can go. 
Squibb’s contains over 50% 
Squibb Milk of Magnesia—a 
product used for over 25 years 
by the Dental Profession in the 
care of the teeth. 


If you send your professional 
card, we shall be pleased to for- 
ward you a complimentary pack- 
age of Squibb Dental Cream for 
your own use. Address your re- 
quest to Dental Department, 
E. R. Squibb & Sons, 745 Fifth 
Avenue, New York City. 





DENTAL CREAM 


AMODERN DENTIFRICE FOR MODERN DENTISTRY 
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THE NATURAL BEAUTY 
AND TRANSLUCENCY OF 


HECOLITE 


APPEALS TO ALL PATIENTS 



















desire above all else, natural appearing den- 
tures. They are sensitive about having others 
know they are wearing "false teeth." 


Ve patients, men or women, young or old, 


Hecolite appeals, at first sight, to your patients be- 
cause of its natural, life-like appearance and trans- 
lucency. And Hecolite retains this natural appear- 
ance indefinitely, because it is permanently stable 
in color and texture. 





Besides its natural beauty, Hecolite also possesses 
other qualities your patients will be quick to appre- 
ciate. It is odorless and tasteless, and does not irri- 
tate the tender mouth tissues. It is the most com- 
patable material, next to gold or platinum you can 
use for sensitive mouths. 


ind 
AE 


YOU DON'T EXPERIMENT 














DECEMBER, 1931 










ORAL HY ” 2 . PN E 
BE cli eee Da age ath” Seton, ibid Riaee as GORE Ba Eee eR 












From your own standpoint, Hecolite has many ad- 
vantages. It is suitable for partial, as well as for 
full, dentures. It adheres readily to all metals. It is 
impervious to acid or alkaline saliva. It does not 
shrink, but brings out accurately every detail of the 
impression. It can be successfully repaired if frac- 
tured. 












fy ER Be Se Ae oe eae pes : 





ORAS ENS STS : 
eens Shel PSE ate TE INS orc Cs cae aT 2 ie ees Be eee ees 


For further information, write the American Heco- 
lite Denture Corporation, 94 East 6th Street, Port- 
land, Oregon, or 41 Union Square West, New York 
City. 










28 REIS IOS I RE, Be NR Se BE TET PE 


WHEN YOU USE HECOLITE 
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What Reply Could You Make § | 


to the patient who might ask — 


: ‘‘Doctor, why did you make me a den- 


ture that tastes like camphor when you 
could have made me one that would be 



















tasteless ?’’ 








You can’t say: “Because the denture 
I made you is more durable.” There 
is no denture material more durable 
than Tasteless AGALYN—it is non- 
breakable. 


You can’t say, “Because the denture 
I made you is more impervious to 
mouth secretion.” Tasteless AGALYN 
is non-porous—there is no other den- 
ture material more impervious to 
mouth secretion. 


You can’t say, “Because the denture 
I made you is lighter and more com- 
fortable in the mouth.” There is no 
denture material lighter and more 
comfortable in the mouth than Taste- 
less AGALYN. 


You can’t say, “Because the denture 
I made you is more translucent and 
has a more natural color.” There is 
no denture material more translucent 
than Tasteless AGALYN and with a 
color more natural. 


You can’t say, “Because the denture 
I made you is more _ economical.” 
Tasteless AGALYN is the most eco- 
nomical denture material ever devel- 
oped—bar none—because of its sim- 
plified technique. 


And you wouldn’t want to say, “I 
didn’t know about Tasteless AGA- 
LYN. 


RR i i I I i is 


Name 


RPL ne gt 5 PINT AO AS OE 


: 
' 
| 
; 


Folks who wear den- 
tures have a lot in 
common. Don’t wait 
until your patients 
learn from their 
friends about = 





THE 
TASTELESS 
DENTURE MATERIAL 


Fill in and mail the 
coupon right now. 


: 
' 


O80 owen 
RE oon ee NT 


= ee a ee oe a a ae = 


THE AGALYN CORPORATION, 1218 Grandview Ave., Pittsburgh, Pa. 
I want to know about Tasteless AGALYN—send me literature. 








Address 
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> f PRE-COPERATIVE CARE 
A nervous patient 1s a constant 
strain on the operator. . . 





One or two of Cook Analgesic: 
Tablets, given half‘an hour be- 
fore any dental procedure, as- 
sures a _ tnactable and quiet 
patient. 









Cook ANALGESIC TABLETS are 
sold through the dental supply 
houses only and exclusively to 
the dental profession. Further 
particulars on request. 








Made Only By 
COOK LABORATORIES, Inc. 
170 Varick Street, New York, N. Y. 
















TRADEMARK AEC. U.S. BR FOREIGN COUNTRIES 
BRAND 
SS 
CARTRIDGES - SYRINGES 
NEEDLES - - - OUTFITS ) 


TOPANOL not only sterilizes the 
mucous membrane prior to the in- 
sertion of the hypodermic needle, 
but also anesthetizes the tissues. 
Thus it eliminates the pain of the 
needle prick, dreaded by so many 
patients, TOPANOL finds many other 
uses in the dental practice where 
true Painless Operative Dentistry is 
the aim. Further particulars on re- 


quest. 
Made Only By 
THE ANTIDOLOR MFG. CO.., Inc. 
170 Varick Street, New York, N. Y. 



















































*The word “CARPULE” (Registered U.S. Pat. TAAGEMARKM REC. U.S. AHO FOREIGN COUNTRIES 
Off. and Canada) is a technical trade mark indi- 

cating that the product associated with that name 

originated with and is offered upon the reputation OCAL NESTHETIC 
and responsibility of Cook Laboratories, Inc. 

tThe sale and use of Waite Cartridges are licensed IN CARTRIDGES,+ AMPULES, 





under patents owned by Cook Laboratories, Inc., 
New York City. 






BOTTLES 








« FREE SAMPLE » 


More than 18,000 professional men have written for 
samples of TRENT to use in making clinical studies. If 
you have not secured your sample, sign and mail the 


coupon below. 
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May we send you . . . FREE 
of charge and obligation . . 
this new scientific device .. . 
The DENTAL FLOSSER? 

Use it personally. You will 
find it a more fastidious way to 
use Dental Floss. Also more 
thorough and effective, in pre- 
venting the source of most de- 
cay and bad breath. 

Use it in office practice. Pa- 
tients will be impressed by your 
adaptation of the most modern 
methods—with lack of personal 
contact. 

Your Dental Flosser is packed 
ready for mailing. Simply send 
the coupon below. 


DENTAL 
\ FLOSSER 


Cartridge of {5 yds. 
highest quality dental 
floss contained in barrel. 


out 
order. Retails at 50c. 








Dental Flosser Company | 
| 11 West Prospect Ave. 


Mt. Vernon, N. Y. 


Kindly send me for personal use and without charge the new 


| Dental Flosser. 
Dr. 
Street 

My Druggist is 
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Pro-phy -lae-tie 
PLATE BRUSH 


Here is a sturdy, full-size brush for 





dentures, made by Pro-phy-lac-tic 
. . . tooth brush authorities for 42 
years. Developed by and for the 
profession. We have been told, 
many times, that its use has changed 


a complaining plate case into a 


happy, satisfied patient. At all drug 
stores, 50/. 


Pro-phy -lac-tic Brush Company 


Florence, Mass. 


The Pro-phy-lac-tic HAND BRUSH is the Doctors’ 


favorite ... A lifetime investment for $1.00. 
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No Wonder 


Dentists And Patients 
Are Enthusiastic Over 





















“VINCE: 


AN ETHICAL PRODUCT 

ADVERTISED ONLY 

TO THE PROFESSION 
¢ 








VINCE 


REG. U. S. PAT. OFF. 


The Scientific Mouth-“Wash 


Because dentists know that Vince 
supplies Nascent Oxygen, alka- 
line in reaction—the most effi- 
cient and rapid germicide for oral 
sterilization. Because they have 
found Vince to be extremely effec- 
tive in the treatment of Trench 
Mouth, Pyorrhea, Gingivitis and 
in pre-operative and post- 
operative treatment. 


Patients too, like Vince for 
its pleasant taste and will- 
ingly cooperate in its 
effective use in mouth in- 
fections. Vince contains 
no irritating elements to 
attack the tenderest mouth. 


SEND FOR PROFESSIONAL SAMPLE 





Please send me for clinical use, samples of powdered VINCE. 


VINCE LABORATORIES, INC., 308 W. 141ST STREET, NEW YORK, N. Y. 
12-31 


Address 
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“Which 


Cement, 
Doctor?” | . 


HEN the dental salesman says, "Which | 
cement shall | send, Doctor?" do you 

ever stop to think of the many tasks that den- 

tal cement will be called upon to perform? 

Today it may be used for the cementation of 

an inlay, tomorrow a bridge or a porcelain 

jacket crown and the next day for a cement 


base or a filling. 


Because one bottle of dental cement may 
serve a score of different uses you should 


choose a universal cement. SMITH'S CEMENT 
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is the finest example of a universal cement be- 
cause it is basically zinc oxyphosphate to which 
has been added 2!/,% of copper silicate. It 
has all the fine working qualities of a zinc oxy- 
phosphate cement and added to this is the 
germicidal effect of a copper cement. 


SMITH'S CEMENT has the utmost in strength 
and adhesion, plus that valuable protective 
quality that makes it universal in its scope. 


Specify SMITH'S CEMENT on your next order. 


For Sale at All Dealers 


LEE S. SMITH & SON 
MANUFACTURING CO. 


7325 PENN AVE. PITTSBURGH, PA. 
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CAPSONITE 


@ THE COUNTER-IRRITANT SUPREME @ 



























Sig.: Use as an antiseptic, germicide, counter-irritant 
and topical anesthetic. Indicated in pulpitis, pyorrhea 
alveolaris, post extraction pain, denture sores, as topi- 
cal anesthetic and in cases of Vincent’s infection. 


Vincent’s Disease 


treatment of Vincent's 
Disease for the follow- 
ing reasons: 


We are enthusiastic in 
recommending the use 
of Capsonite exclusive- 
ly, in the treatment of 
Vincent's Infection. 

We know Capsonite 
will be found to be un- 


1. Capsonite fixes bacteria 
and prevents their further 
ingress into the tissues. 


2. Capsonite destroys bac- 
teria and promotes heal- 





excelled in the produc- ing. 

tion of results when ii ortectt e 3. Capsonite, through its 
_ &§ we GEREN counter-irritant properties, 

applied to the ulcer : stimulates the circulation 

ated areas several times a and dissipates congestion. 

a day. 4. Capsonite will not blis- 


Prevares By , 
STEEL ter the delicate mucous 
Dyn membranes of the oral 
cavity when applied. 


We claim Capsonite is 
incomparable in the 





Trade Mark 
Patent Pending 


Order from your dealer or direct from us 
STEEL LABORATORIES, Inc., Standard Bank Bldg., Cleveland, Ohio. 


Please send bottle of Capsonite. Charge $1.50 through my dealer [| 
| Enclosed please find $1.50] Send C.O. D.C) 





| Name 
| Address 


Dealer 
A __________—__— 
SAR ep a ES OR TSS EIN EDT SES LENG AE PELE SE YON LOTT TEI I A NRE 
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* Doctor, 


| You're Wonderful! 


, PARFAIT will please the discriminating den- 
tist and be the delight of the patient. 

PARFAIT is reasonable in cost and well 

within the realm of the average patient’s purse. 

PARFAIT is a time-tested and much im- 

proved denture material—the result of intensive 

research on the part of technical engineers to 
fill the delinquency of past material. 


Order your next case in PARFAIT 
You will be thoroughly pleased and delighted 


to hear your patients say: Doctor, you’re won- 


derful! 


Sarfai 


The denture of perfect beauty 


*Registered U. S. Patent Office, No. 315950. 





























Beware of imitations 
If you have not tried PARFAIT, send for our free sample offer. 


The Parisien Chemical Company 
Huron Building “° Toledo, Ohio 
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Constructed with continuous clasps, Berry Semi-Tissue Bearing 
Partial Dentures produce a higher degree of comfort and satis- 
faction for your patients. They retain all the desirable features 
of old style partials, and at the same time include new elements of 
strength and durability which help you in so marked a degree to 
attain and hold a successful practice. 


Many difficulties previously encountered with partial restorations 
are overcome with the Berry Continuous Clasp construction. This 
type of restoration distributes the stress over the greatest possible 
number of teeth. It supports the teeth against lateral strain, re- 
tains balanced occlusion for a longer time and preserves the alveo- 
lar ridges. Although the teeth are asked to assume an added 
occlusal burden, even distribution of stress enables them to remain 
firm and healthy indefinitely. 


j? j . 
i f é MaigdaitvT } 


A perfect plaster impression, wax bite and modeling 
compound impression of the opposing teeth constitute 
all the data we need to design and construct a Berry 
Continuous Clasp Partial. If you wish a free Designed 
Berry Dentograph, showing proper position of clasps 
and rests, and estimate of cost, send a snap impression 
and bite. 


TheTAERRY 
Dental prantel Co, 


ST. LOUIS, MO. 





409 North Eleventh Street 
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ENAMODENT’S 


IVP TDA 
greater 


density 


prevents discoloration 


If you have become discouraged 
over your lack of success with filling 
porcelains, due to discoloration, 
(and who of you have not?) then 
you should use Enamodent Filling 
Porcelains. 


Discoloration is due to the porosity 
of the filling material after it sets. 
Thus moisture penetrates, causing 
staining or discoloration, marring 
your efforts to secure beautiful, nat- 
ural appearing restorations. 


Enamodent’s greater density pre- 
vents discoloration. This density is 
secured in the mixing process, and 
is the result of a colloidal silicate 


incorporated in the liquid. This col- 
loidal is catalytic in its action, per- 
mitting the highly fused Enamodent 
powder to be mixed to a perfect 
state of plasticity. On setting, it 
becomes extremely dense and com- 
pact. This greater density, or com- 
pactness, can be readily seen on 
your first mix. 


Two forms of Enamodent are avail- 
able through your supply house. 
One is for use in restoring anterior 
teeth; the other for bicuspids and 
molars. The properties of each are 
fully explained in our free booklet, 
Enamodent Filling Porcelains, which 
we shall be glad to send you. 


Evamoderi) 


Laboratories, Inc. 


421 EAST WASHINGTON ST. 


PORTLAND, OREGON 


New York Office—22 E. 17th Street 














Dentists Like 
NEO-CULTOL 


Dentists like NEO-CULTOL both from a 
: professional and personal standpoint. We 
is know this because they have told us so. 
. Dentists like NEO-CULTOL profes- 
4 sionally because they can prescribe in 

cases of intestinal-intoxication and 
systemic toxemia, with the greatest 

safety and most beneficial results. 




















bs They like it personally for 
: these reasons, plus the fact 
that it is delightfully 
agreeable to the taste 
and is not habit-form- 
# ing. 


Its effect 
arises from 
the lubricant 
action of the 
mineral oil 
jelly together 
é with the func- 
aaa tion - restoring 
. properties of B. 
acidophilus. 


A liberal trial jar 


is awaiting you. 




























Send coupon! 
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i 


1 The Arlington 
| Chemical Company, 
| Yonkers, New York 


f 








’ 

4 I would like to try a compli- 
» mentary jar of Neo-Cultol. 
f 
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THE ARLINGTON CHEMICAL O° 


YONKERS. N. ¥ 














A. D. A. DETAIL REQUIREMENTS FOR INLAY GOLDS (GOLD COLOR) 


oe Brinell Elongation Yield Fusion 


Metals Number length Point | Temperature 


Per cent. Per cent. ‘ Per cent. 
Min. Min.—Max. | Min.—Max. in. 


83 3—12 40— 75 18 
78 0—I5 70—100 12* 
78 0—15 90—140 12* 


*This value shall be reduced % of 1% for each 1% of platinum group metals in 
the alloy. 8% shall be the minimum elongation allowed for any alloy. 
Note that ie requirements apply only to Inlay Casting Golds (Gold Color). 
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ALCOLITE 





Is 


Laminated | 








—and that’s what makes it 


a better denture material 
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Alcolite has no secrets to withhold from the 
dental profession as to the nature of its com- 
position. It is unique among nitrocellulose 
denture materials in that it is laminated— 
built up of many thin sheets laid cross-grain, 
like plywood. This in itself tends to prevent 
warpage. But an even more vital advantage 
is the use of a silicate binder between the 
laminations, which, under heat and tremen- 
dous pressure, fuses with the base material 
into a dense, homogeneous mass, and effec- 
tively seals in otherwise volatile constituents. 
... It is this silicate content of Alcolite that 
gives it its remarkable stability of shape— 
its resistance to penetration of moisture or 
stains—its freedom from objectionable odor 
or taste ... Because of its laminated, silicate- 
bonded construction Alcolite costs a little 
more than other nitrocellulose materials, but 
is worth far more in the results it gives. 


Specify ALCOLITE for 


Lasting Satisfaction 





Manufactured by ALCOLITE, INC., Widener Building 


PHILADELPHIA, PA. 














Distributed by 


THE RANSOM & RANDOLPH CO. 


TOLEDO, OHIO 
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Vilson’s CO-REGA is Used and 
Prescribed by more than One 
Hundred Thousand Dentists. 
Holds Dentures Firmly and 
Comfortably in Place while 
your Patients are Learning 
toWearthem ~ ~ ~ ~ 
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PIONEERING 
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IONEERING was not limited to the days of 

"59. May we have a few minutes of your time 
to tell you about some present-day pioneering in 
the field of dental literature? 


The eyes of the dental profession have been focused 
on the prospect of the new DENTAL DIGEST 
ever since it was first announced last July. The pro- 
fession is expecting something new and different in 
dental journalism and we confidently feel that no 
one will be disappointed. 


At the recent meeting of the American Dental 
Association in Memphis, Tennessee, we submitted 
editorial plans and sample page proofs to many 


(Continued on next page) 
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prominent members of the profession for their sug- 
gestions and criticisms. Hearty approval was voiced. 
In fact, everyone who has seen the “pre-view” of 
the new DENTAL DIGEST has expressed the 
opinion that this new magazine will not only fill a 
real need in the dental profession but will set a new 
style and goal in dental literature and education. 


The new DENTAL DIGEST will present informa- 
tion of which the dentist may make practical use 
in his own office. Even the most technical and scien- 
tific information will be presented in a style adapta- 
ble to the uses of dentists in every type of practice. 
There will be no long essays in your DENTAL 
DIGEST. Fundamental, essential information will 
be presented in a style that makes for simplicity and 
ease of understanding. 


Illustrations will take the place of words whenever — 


they will better serve the purpose of demonstrating 
a method or theory. Many of these illustrations will 
occupy full pages and there will be a generous use 
of color to show physiological and pathological con- 
ditions. 


The page size of this new magazine will harmonize 
with its other modern features. It will be approxi- 
mately the size of Time and The Literary Digest, 
which will allow us to show many phases of tech- 
nique, anatomy, pathological conditions, etc., that 
would be impossible with a smaller page. 
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SPECIAL OFFER 


















Are you interested in writing for the dental jour- 
nals? Nearly every dentist is and it is a splendid way 
to develop ideas and advance one’s self in the pro- 
fession. It requires training, persistence and above 
all a knowledge of the fundamental requirements 
and structure of a good dental paper. 


In order to assist dentists in the preparation of 
papers, either for the dental journals or for delivery 
at dental meetings, we have published a most inter- 
esting little book which covers the essential points 
of outline, form, construction, choice of words, 
style, punctuation—in fact all the usual stumbling- 
blocks in the path of the occasional writer. 


This book entitled Writing for the Dental Journals, 
will be sent free to all new subscribers to THE 
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DENTAL DIGEST. Every dentist should have it 
in his library as it will prove to be an invaluable aid 
in general correspondence and dental writing. 


In order to obtain this book, merely fill out the post- 
card enclosed in this issue of ORAL HYGIENE 
and mail it without postage. Your DENTAL 
DIGEST subscription will not be billed to you 
until the first issue of THE DENTAL DIGEST 


reaches you. 


You will want to save every copy of THE DEN- 
TAL DIGEST and as it will not be possible to 
guarantee back copies we urge you to reserve your 
subscription now. The subscription price will be 
$2.00 per year in the United States, its possessions 
and all countries in Latin-America. In Canada and 
all other foreign countries, with the exception of 
Australia, it will be $2.75 including postage and 
tax. In Australia the rate will be $4.25. 


This is your opportunity to reserve your complete 
file and, in addition, to obtain this interesting and 
helpful booklet, Writing for the Dental Journals, 
without charge. Send in the postcard or see your 
dental dealer at once. You will find the postcard in 
this issue of Oral Hygiene. 


THE DENTAL DIGEST 


1125 WOLFENDALE STREET 
PITTSBURGH, PA. 
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ANNOUNCING 


DEM PET tao 


The newer Dental X-ray film packets 


z 
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In handy 2-dozen and 1-gross checkered boxes. Single or 2-film. 
Easily opened—a convenient rip-tab lifts on bending the packet 


_ , round cornered, easily opened . . . Dentettes after many 
months of preparation are making their bow at your dental supply 
house. In two speeds... . Regular... astandard film for years... 
and Sensitex...a new film...developed to meet theexacting require- 
ments of modern radiography . . . Sensitex films require one-half 
the exposure of Regular... Both in all popular packings. 
CELLOPHANE WRAPPED ‘‘KEEPS DUST AND MOISTURE OUT” 


Send today for a Dentette Sampler 
HODGSON DENTETTE CO., INC., ROCHESTER N. Y. 


ORDER DENTETTES—NOT DENTAL FILMS 


HODGSON DENTETTE COMPANY, INC. 
650 Driving Park Ave., Rochester, N.Y. 


Without obligation, please send free ‘‘Sampler’’ of Dentettes 








NAME 





STREET AND No 





Crry aNp STATE 





Dentat Suppty House 
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the fan were merely defensive? 


EAUTY has enlisted all the arts and sciences 

to insure and prolong her reign, and the 

modern dentist who is alive to the true impor- 

tance of his professional work is Beauty’s High 
Priest. More depends on his ministrations than 

on any other single aid to Appearance. | 











Suppose you began to think of yourself not as 
the ordinary conception of a “beauty specialist,” 
and not as the ordinary conception of a “dentist,” 
but as a professional man whose every move was 
designed to improve Health and Appearance. 
You would be a bigger man in every way! 


Trubyte 


—have helped dentists to grow 


Once you have made that point of view your 
own, you will see what this fundamental urge 
for Appearance means to you. 

People pay real fees just in the hope that their 
Appearance will be improved—witness “face- 
lifting’ operations! Now picture the needs and 
desires of your denture patients and make them 
“see” dentures for what they really are and what 
you can make them with Trubyte Teeth. The 
results in appreciation and fees will surprise you. 
Hundreds of your colleagues have proved this. 

When we ask, “What if the fan were merely 
defensive?” it is only to bring home to you how 
this beauty would suffer if the fan were used to 
hide something that Trubyte Teeth would make 
unnecessary. 

No matter what the restoration needed, 
there’s a Trubyte tooth for it. The Trubyte 
Idea—Enhancing Appearance—will help you 
to Success. 


RESTORATIONS GA) tar RESTORE 
The DENTISTS’ SUPPLY COMPANY 
_—_———_—_ 


of NEW YORK 
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Correctness : Pi | 87.50 \ 


of Design THe 


Correctness of design is the big- 
gest advantage of a tooth brush. 
Design is important. A tooth 
brush cannot be efficient unless 
the design is correct. 


The DR. BUTLER TOOTH 
BRUSH is known throughout 
the country for its correctness 
of design. This, coupled with 
its superior qualities, makes the 





























DR. BUTLER TOOTH A 
BRUSH the most efficient brush ‘ 
— Success Builder! 
Send coupon for our special Dr. A. B. William Suter’s book, 
introductory offer “Dentistry —A Profession and a 
oo oe oe Gs os ow oe oe oe oe oe ow oe oe oe ee oe es os oe Business”, gives sound, compre- 
JOHN 0. BUTLER COMPANY, hensive suggestions on practice 
7359 Cottage Grove Avenue, Chicago, Ill. building. Indispensible to the be- 
Enclosed find $.20 for one brush. ginner . . . enlightening to the 
[] Medium Hard Bleached. advanced practitioner. 400 in- 
-] Hard Bleached. OH structive pages... 283 illustra- 
[] Extra Hard Bleached. 12 tions. Order today. Specify dealer 
[] Extra Hard Unbleached. 31 through whom you wish it billed. 
ne eee Sree TY ae ES ENON TTR T) Ritter Dental Mfg. Co., Inc. 
P XY Rochester, New York 
AGGPOBE. ooo cccccccccccccccccccccccccececcese 

















A Very New Member of the “AJUSTO”’ Family 
“AJUSTO” Mechanical Tooth 
Separator- Polisher 
and Saw 













For attach- 

ment to, a 

only for use 

with the 

‘¢ AJUSTO ” 

Contra Angle 
Set. 





This  instru- 
ment simply 
attaches to the 
*¢ AJUSTO ”’ 


Contra e 
main Et 


The **AJUSTO” 
mechanical separator 
and polisher has a number of 
very special uses for tooth preparation, 
separation, and lishing work. For use in 
smoothing gold and amalgam work, it fills a long-felt 
want. Fully guaranteed for ome year . . . PRICE—includ‘ng 
7 separating saws and strips, $12.00 . . . Have it demonstrated at 


your dealer or send direct to: 


Ralph M. Sitterley, 149 Broadway-Singer Bldg., New York, N. Y. 
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A REAL ASSISTANT 


The new American Dental Assistant's Cabinet No. 1330 ts a 


WELiT-1e) (=e Velol] alot <oM aul -Muivete(-TanMel-Tu14-] Melel-Te-lalile Micelle 


The convenience of the electrical and plumbing equipment; 
hot or cold water supply, with elbow-acting faucet handles; 
and a sink with new features for dental convenience, add 


greatly to the efficiency of the dental assistant. 





It has receptacles for the sterilizer or other appliance, with 
switches and pilot lights; non-glare, illuminated, black vitrolite 


working surface; etc. 
Ask for Catalog 








THE AMERICAN CABINET CO. 


TWO RIVERS, WIS. 


ee ee ee ee 


: THE AMERICAN CABINET COMPANY, Two Rivers, Wis. 
Please send me Catalog No. 21-D 
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Dentistry 


urges zts 
regular ee eee 


Practically all modern dental au- 
thorities agree that acid is favor- 
able to the growth of pathological 
germs in the mouth. Whatever re- 
duces the acid and increases the 
alkalinity of the mouth tends to 
discourage the growth of germs and 
thereby to decrease the possibilities 
of caries. 

This is the reason that an alka- 
linizing agent, such as Phillips’ 
Milk of Magnesia, used as a mouth 
wash is found beneficial as a pre- 
ventive measure. 

The acid-neutralizing power of 
Phillips’ Milk of Magnesia is 3 
times that of a saturated solution of 
sodium bicarbonate and 50 times 
that of lime water. 

Because it is in perfect colloidal 
suspension, it has thorough surface 
contact and is very adhesive—thus 
prolonging its effectiveness. It is 
also soothing to mucous membranes 
and non-abrasive to enamel. 

In line with your modern ideas 
of preventive dentistry, suggest a 
mouth wash of Phillips’ Milk of 
Magnesia to your patients as one 
helpful means of protecting their 
teeth from ever-threatening caries. 


PHILLIPS’ 


Milk of Magnesia 
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Preventive 


Prepared only by the Chas. H. Phillips Chemical Co., New York, N.Y. 
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Combat destructive mouth 
acids these three ways: 


1 Locally, by using Phillips’ Milk 
of Magnesia as a mouth wash. 

2 Locally, by using Phillips’ Den- 
tal Magnesia (a tooth-paste) 
as an alkaline dentifrice. 


3 Internally, by taking Phillips’ 
Milk of Magnesia in small, reg- 
ular doses. 
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Natural or Manufactured Gas 


The National Blowpipe No. 3 can be used cee CAS Ain TP 


successfully not only with manufactured gas |” 
but also with natural gas. This natural gas 
feature makes the National Blowpipe the most 
desirable blowpipe available. It delivers max- 
imum heat, fully under control, most effi- 
ciently and it does not blow out under the 
most severe Operating conditions. 

Send coupon for information. You will save 
time and get better results with a National 
Blowpipe No. 3 

eae eS Oe Se eS Se ee ee a oe a a ae a a a a aS oe a a a oe oo a oe oe oo oS 
National Welding Equipment Co., Ltd., 223 Main St., San Francisco, Calif. 

Please send complete information and prices on National No. 3 Blowpipe. 
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REMOVABLE 
BACO ORTHODONTIC 
ontiy APPLIANCES 














+ 
= : They will serve you best 
Starting 
on Solid BACON MANUFACTURING CO. 
Ground” 416 LaSalle Bldg. Minneapolis, Minn. 











The New T. a C. Unit 


Our new catalog: will tell 
you about the many new 
and practical features. A 
splendid piece of equipment 
at a very modest price. 
Adapters furnished for any 
of the well known engines 
or lights made. 








New Catalogs Ready 
aks 


CENTRAL DENTAL 
MFG. CO. 


418 S. Third St. Louisville, Ky. 
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Over 100,000 Exposures 


“It is a pleasure to report the results thus 
far obtained with your Dental-X, which wag 
installed in this clinic about two years ago 
at a cost of $595.00. This machine is very 
flexible, and has proved most durable. To 
the present time we have made over 100,000 
exposures with the original tube; already 
it has passed expectations. Dr. Kendrick, 
who is in charge of our Dental Department, 
states that on busy days they make 15 or 
16 full mouth rays, or 224 exposures, and 
have never had any fogging of the films. 
We thought you would be interested in 
knowing our experience with your machine. 
We are highly pleased with its performance.” 


(Signed) B. H. SHAWHAN, Business Manager 
THE POLYCLINIC 
Memphis, Tennessee 


“DENTAL-X”’ 


WINS IN BOTH SERVICE AND DURABILITY 


(This message is directed especially to those dentists 
who do not now have their own X-Ray equipment) 











Not one, but hundreds and hundreds of users have | 
é“ ”? 4 4 
told us that the “Dental-X” gives them perfect service, You Can 
that it is simple and easy to use, and, best of all, that it 
more than pays its own way from the start. Read the PAY 
letter reproduced above. Surely such performance proves Mor 
“Dental-X” superiority. ore 
Remember, it isn’t the revenue from negatives that But You 
counts so much, although that is certainly a worthwhile Cant 
item; it is the additional work the negatives uncover 
and the effect on patients who see with their own eyes Buy a 
that the work should be done. 
BETTER 
Get the facts. It puts you under no obligation. X-Ray 
Mail the coupon—today. 


Please send me full information regarding your new, improved “Dental-X” 
and your easy payment plan. No obligation. 


O.H. 12-31 








ADDRESS 











H. G. FISCHER & CO., INC. 


2323-2337 Wabansia Ave. Chicago, Illinois 
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For Amalgam 


Restorations of 


Strength and 
Stability 
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A high silver content is one of the 
factors that produces an alloy with 
the strength and stability of Cran- 
dall’s. 


Crandall’s Alloy is cut in true fil- 
ings, is tested, certified, dated, abso- 
lutely free from ZINC. 


Price per ounce 











I hceccngad $2.15 

5 oz. 2.00 

10 oz. 1.90 

BP Gs sasnittinintieaitenen 1.80 
The 


Cleveland Dental Mfg. Co. 
Cleveland, Ohio 
U. Ss. A. 
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Use Ultra-Violet, 
the Simple and 
Effective Treatment 


You will find the results striking 
and gratifying—when you_ use 
Ultra-violet from a Britesun High- 
Intensity Dental Lamp in the treat- 
ment of dental disorders. The tech- 
nique is as simple as it is effective. 
You simply radiate the mouth by 
short exposures every other day or 
twice a week. There is no pain or 
inconvenience connected with the 
treatments; there is no bleeding; 
there is no scarring; there is no fear 
of shocks; there is no need for 
grinding away any part of the 
tooth; and there is no follow-up 
home treatment. 

Why not use this simple, clean, 
modern, regenerative  bactericide 
and effective analgesic, as a routine 
measure in your post-operative work 
and in the treatment of Vincent’s 
infection and other conditions? 


Mail coupon for 
free booklet 


BRITESUN, INC. 
3735-39 Belmont Ave., Chicago 


Send Dr. Bramer’s booklet, free. 


Name 








Address O.H. 
pwewuwwuwuwvwvwwwweewweweeeeeeee™~ 
(SSUUSESSSEEEDESEEE SE? SUSESCRESS CERES EOSESTECSESEESeEEEES 











ORAL HYGIENE DECEMBER, 1931 


ceataemen sanclcis? sot 
Dioxogen 


N Pyorrhea and those diseases af- 

fecting the gum tissues, mouth 

disinfection is an essential of success- 
ful treatment. 


The gums become so sensitive that 
harsh methods cannot be used, and 
yet the gums must be kept free from 
irritating food residues. 


In such cases Dioxogen performs 
a real service; it keeps the gums clear, 
destroys pus and exudates, controls 
bleeding and has no irritating action. 


Upon request a free sample will be 
sent to dentists who are not familiar 
with Dioxogen. 


Every dentist should try Dioxogen. 


te 


ee ® THE eo @ ©@ 
OAKLAND CHEMICAL CO. 


59 FOURTH AVE. NEW YORK, N. Y. 


OPPO OOOO O ONC NOON. 
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A Moderately Priced 


f X-Ray that has 
stood the test 
of TIME 


“ 
‘i 
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Our Model No. 1 X-Ray now is 
equipped with a Voltmeter as well 
as Milliammeter and the hydraulic 
Time Switch has been revised to 
operate in oil instead of water and 
requires practically no attention. A 
new Console type mahogany Cabi- 
net with beautiful hand rubbed fin- 
ish adds to the appearance. Send 
for new special folder giving details 
of the Weber Model No. 1 X-Ray. 














Price Complete $680.00 
(Eastern Zone) 


$705.00 
(Western Zone) 







Prices include chromium plating 





MAIL THIS COUPON NOW 








The WEBER DENTAL MFG. CO. 
CANTON, OHIO. 
Without obligating me in any way 


o 

i 

| 

i 

| 

§ please send details regarding your Weber 
§ X-Ray. 
i 
t 
i 
i 
i 
| 





Address..... 











2776 





ORAL HYGIENE Decemser, 1931 | DECEM® 











Infection of the Buccal Tissues 


N account of its high glycerine content and other syner- 
gistic agents entering into its composition, a hot and 
thick layer of 





placed between the single layer of a piece of gauze and ap- 
plied direct to the gums may be found of definite therapeutic 
value in reducing the inflammation and a useful adjunct to 
the general treatment. 


The Denver Chemical Mfg. Company 


Sample and literature upon request 


» 





NEW YORK, N. Y. 
























PRICES: 
Per full yard 
ee ib de td $1.10 
Heavy-thin .... 1.30 
Medium ....... 1.50 
eee 2.10 
Per full half yard 
0 aaa $0 co 
ell nL: aes 
Medium .eccccce 
Dy seeeeeces 1. 0 


RUBBER 






DAM IT MORE 
FFECTIVELY—WITH DAM 


Tried and true methods are best in dentistry. 

When filling a cavity, no method of damming is 
superior to that of using a good, tough sheet rub- 

ber—and “Ideal” has been proven the best by the’ 
experiences of thousands of practitioners. Made 
of tough Para rubber from the original wild for- 
est trees of Brazil, its toughness and elasticity 
enable you to stretch it over the tooth on which 
you're working without fear of breakage. Smooth 
finish and practically odorless. 








Buy from your dealer 





Atlantic Rubber Mfg. Corporation 
Successors to Traum Rubber Company Vv 
239-243 Fourth Ave. Dept. OH-31012 New York Sai 
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To the last 
penny... Get 


every cent 
that’s coming 








to YOu... 
















SEND YOUR SCRAP GOLD TO WILLIAMS AND 
GET GUARANTEED RETURNS 


Ler Williams send you some extra cash for 
Christmas in exchange for your scrap gold. Thou- 
sands of dentists have formed the habit of send- 
ing their scrap to us at this time of the year. 
They know that we protect their interests to the 
last penny—that Williams returnsare fullreturns. 


All figures are checked and rechecked and with 
the returns you receive a special Refining Memo 
showing the details of the whole transaction and 
exactly how the amount was determined. Because 
all guesswork and estimating have been elimi- 
nated you can be sure that you get the full 
amount due. 

Get this extra Christmas spending money now. 
Ship your scrap gold to Williams direct or thru 
your dealer, requesting returns in either cash or 
Will-Golds as you prefer. | 


WILLIAMS GOLD REFINING CO. 


San Francisco, Cal. BUFFALO, N. Y. Bridgeburg, Ont. 
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Put Away a Coin 
a Day for the 
Relief Fund 









Little Mickey Fosset, the five-year-old son of a Mem- 
phis Dentist, took one hundred pennies from his bank 
and contributed them to the Relief Fund. 






He is going to put away a cent every day until the 
Buffalo Meeting and contribute them also. 





What an example this five-year-old is setting us! Put 
away a coin, not necessarily a cent, every day for the 
next year for the Fund. What a glorious addition we 
can make to the Fund if we all do this. 








Make it retroactive too, send in a coin for every day 
of the past year so that this year we may exceed all 
previous ones. 







There are dentists who are in need. This money will 
help keep someone from the poor-house. 








¥ 






The Dental Relief Fund Committee 


EDWARD G. LINK WILLIAM T. CHAMBERS 
OLIN KIRKLAND FRED R. ADAMS, SECTY. 
R. OTTOLENGUI, CHAIRMAN 
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ONE OF THESE IS YOURS 


Krekt-Way 
brush tips are 
made in three 
different we. 


tip whose con-- 
caved center 
holds abrasives 
which the 
whirling mo- 
tion cannot 
throw out, and 
a pointed tip 
with which you 
get direct pres- 
sure for clean- 
ing the — 





DENTAL POLISHING BRUSHES 


Krekt-Way Dental Polishing Brushes are scientifically designed for 
professional use. Try them yourself and be convinced. Mail the coupon 
below for booklets telling all about them and how to receive one free, 


KREKT-WAY 


SCRATCH LEPr OW 


he Modern 

SS rentiftc 
I2@ O88 
BRUSH 


The Krekt-Way Toothbrush 
has corrected the wrongs of 
the old cross-wise motion 
toothbrushes and has proved 
itself to be scientifically de- 
signed. It’s made to fit the 
mouth and teeth—to save 
tender gums, yet clean every 
th. 


? 


“mcomewnrerewneeese @.f ee 7 = 


~~ Send me by mail your 40 page booklet..... 
Name 


Street 


REKT.W o. 


KREKT-WAY SPECIALTY C€ 
City LOUDONVILLE, OHIO-US 
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K\eep his head up- 


fr 
andwe'llall || ZZ « 
come through! | 
* 














OU _ recognize _ this 
man. He lives in 
your own town, not 
far from you... 

Though faced with un- 
employment, he is com- 
bating adversity with 
courage. He has retreat- 
ed step by step, but fighting. 
He has spread his slender re- 
sources as far as they will go. 
_.. This winter he and his fam- 
ily will need your help, 

There are many other heads 
of families much like him in the United 
States. This winter all of them will 
need the help of their more fortunate 
neighbors. 


This is an emergency. It is tempo- 
rary. But it exists. It must be met 
with the hopefulness and resource typi- 
cal of American conduct in emergencies. 


Be ready! Right now in every city, 
town and village, funds are being gath- 
ered for local needs—through the estab- 
lished welfare and relief agencies, the 
Community Chest, or special Emergency 
Unemployment Committees... 

The usual few dollars which we regu- 
larly give will this year not be enough. 
Those of us whose earnings have not 
been cut off can and must double, triple, 
quadruple our contributions. 

By doing so we shall be doing the 
best possible service to ourselves. All 
that America needs right now is cour- 
age. We have the resources. We have 
the man power. We have the oppor- 
tunity for world leadership. 

Let’s set an example to all the world. Let’s lay 
the foundation for better days that are sure to come. 


The President’s Organization on 
Unemployment Relief 


WALTER S. GIFFORD, Director 
Committee on Mobilization of Relief Resources 


OWEN D. YOUNG, Chairman 


The President’s Organization on Unemployment Relief is 
non-political and non-sectarian. Its purpose is to aid local 
welfare and relief agencies everywhere to provide for local 
needs. All facilities for the nation-wide program, includ- 
ing this advertisement, have been furnished to the Com- 
mittee without cost. 


_———————————OOOEOOEEeeeeees—___e 
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Are you positive when you give your patient the finished denture 
‘that it is exact in every detail and that it properly fits the patient's 
mouth? If the denture passes these requirements, then you have a 
perfect right to be proud of your work. 

But there are many dentists who aren’t satisfied and whose patients are continually 
complaining about their plates. Month after month, more dentists are using PETRY 
RETAINERS because they know that PETRY RETAINERS, if used as directed, are 
their safeguard against. dissatisfied denture patients . . . Send coupon for a set of 
PETRY RETAINERS—they cost but $2.00. 

en ne 8 RD DD el —— —_— — <= a 
Jacob Petry Retainer Co., 2022 Lowrie St., N. §S., Pittsburgh, Pa. 
Please send me a set of Petry Retainers [] Please send literature [] 
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hg: The Finished Denture— 
Are You Proud of its Exactness ? 


























CHESTER T. SWEET 


Specialist in Jackson erm, Regulating Appliances 


25 years’ experience; ae NS ‘ Using Dr. V. H. Jackson’s 


pioneer and recognized 


leader. Thoroughly (Aeyye 2 \ 
conversant with Jack- [> —=e==MALER Each appliance $15 C.O.D. 
son method with whom \\a@i = | ag Every appliance scientifical- 


associated for years. 


Orthodontic Method 


Exclusively 


ly and skillfully made. 
Omit Stone 


150 West 42nd Street New York City 














Before the Operation ...and After 


AGAROL is the 
original mineral oil 
and agar-agar emul- 
sion with phenol- 
phthalein. It soft- 
ens the intestinal 
contents and gen- 
tly stimulates 
peristalsis. 


In preparation for the operation, one table- 
spoonful of Agarol on retiring in place of the 
usual castor oil, will insure against gastric up- 
set. Again, a few days later, when the patient 
begins to take nourishment, Agarol in half 
doses is the logical eliminant because it stimu- 
lates peristalsis gently without griping or pain. 


Agarol is palatable without artificial flavor- 
ing and easy to take. The usual dose 
in chronic constipation is a tablespoonful, 
reduced as improvement takes place. 


A SUPPLY GLADLY SENT FOR TRIAL 


AGAROL for Constipation 


WILLIAM R. WARNER & CO., Inc. 


113 West 18th Street, New York City 








































The 
Edson 


Principle 





Vulcanizer. 











PRESSURE. 


ameter. 


private and commercial laboratories. 


Kehr and Urban Sts. 
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. «iS now available in a mammoth new Buffalo Dental 


Its utility is unquestioned. The Edson vulcanizes rubber, 
cures condensites, and presses celluloid or pyroxlyin, by 


heat and POSITIVE HAND CONTROLLED ‘SCREW 


Everything inside the vulcanizer is non-ferrous, stainless, 
or rust-proofed metal. The pot is 5!/, inches inside di- 


Heavy, sturdy and strong, the New Edson will find a per- 
manent place among necessary pieces of equipment in 


A booklet showing this new Edson 
@ ij will be mailed you on request. |] @ 


Just tell us your name and address. 


BUFFALO DENTAL MFG. CO. 


Buffalo, N. ¥. 
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Two Drugless Aids 


NTESTINAL putrefaction and constipation are fre- 
quently associated in some way with dental infec- 
tion. Whether it be cause or effect, patients receiv- 
ing dental attention often require a course of bowel 
hygiene to overcome toxemia and restore normal health. 


LACTO-DEXTRIN and PSYLLA 


Your patients will appreciate your recommendation 
‘of these two harmless and natural correctives. 


Lacto-Dextrin (lactose 73% — dextrine 25%) — 
the food with a medicinal effect — combats intestinal 
putrefaction by promoting the growth of a normal in- 
testinal flora, 


Psylla — the sterilized seeds of plantago-psy\lium 
— helps to correct constipation and promote bowel 
regulation by providing bland bulk and lubrication. 


Let us send you trial tins of the above for trial in 
your practice. The coupon brings them to you. 


THE BATTLE CREEK FOOD COMPANY 
Dept. OH-12-3!1, Battle Creek, Michigan 


Send me, without obligation, literature and trial tins 
of Lacto-Dextrin and Psylila. 


DD 0. cnccsee0060005066000snReosoesnssounsseeeseouen 
Address. SCeeeeeeeeeeeeeeSeeeSeeeeegeeeeeeeeeteeeeeeeee 


@eeeeeeceeeoeneeeeeeeeeeeeeeeeeCeeeeeeGeeeeeeeeeeeeeeeeeee 
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Astring-o-sol is the con- 
centrated mouth-wash. i 
Because it is used such a 


little at a time, every bot- Ya =, 


tle can make 48 times its 
own volume. a 











“LASTING GERMICIDAL ACTION” 


“THE RESULTS SUBSTANTIATE THE 48 TO ] 
DILUTION WHICH YOU RECOMMEND 
FOR USE AS A MOUTH-WASH” 


UNBIASED laboratory investigations stand back of every claim made 
for Astring-o-sol. The quotations above are from a report of a lead- 
ing bacteriologist. This report continues: ‘“These tests show that 
Astring-o-sol also possesses superior penetrating power and that it 
exerts its antiseptic and germicidal action after penetration even 
in the presence of blood serum. Its action is not inhibited by organic 
matter to as great an extent as other preparations.”’ 

Astring-o-sol will be of assistance to you—for constant office use 
and when prescribed as a mouth-wash and gargle. Its pleasant taste 
and refreshing effect, the fact that it is a concentrate, its economy 
and convenience assuré the popularity of Astring-o-sol with all 
patients to whom it is prescribed. Frederick Stearns & Company, 
Detroit, Michigan. 


ASTRING-O-SOL 
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Practical znd Decorative 


The finest of answers to the question, 
“What shall I give Dr. Blank?” 


Gr<: Y 
a } ih it 
KK 


i 


i — 
| 


ROM wife or son or 

daughter to you—from 
yourself to your fellow den- 
tist—from salesman to den- 
tist customer—a Rubber Craft 
Foot Cushion is the ideal 
Christmas remembrance. 


® Practical—with its base of 
yielding, deep sponge rubber, 
carrying away the strain from 
feet and legs, taking the sag 
out of the long day, keeping 





———————— 
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the old morale always top 
hole. 


© Decorative—with its many 
parallel blades of tough, long- 
wearing tread rubber... 
black, gray, or mahogany- 
matching maroon... a real 
pleasure to the eyes in any 
modern dental office. 

We'll be glad to send you a 
sample, Doctor, which will 
prove both points. The cou- 
pon will bring it. Be sure to 
specify color. 


' i “J 
oo 
Ww 


Manufactured exclusively by 


Rubber Craft Products 
Company 
653 Ecton Road Akron, Ohio 


RUBBER CRAFT PRODUCTS CO. 
653 Ecton Road, Akron, Ohio. 


Send a free sample cross section. 


II 








Dealer O.H.-12 











Clev-Dent Instrument Sharpener 


Just a touch on the revolving 
stone of a Clev-Dent Instrument 
Sharpener renews the cutting 
edge of dulled cavity prepara- 
tion instruments, carvers, and 
scalers. 

There are no cumbersome or 
complicated adjustments to be 
made. The guide or “steady 
rest” allows the instrument to 
be held against the stone so that 
the correct angle and bevel are 
maintained. 












Price 
Including Stone 
$2.50 


The Clev-Dent Instrument Sharp- 
ener fits over any Cord Handpiece in 
the same way as Contra-Angle U. Also 
made for No. 7 Handpiece. 


The 


Cleveland Dental Mfg. Co. 
CLEVELAND, OHIO, U.S.A. 
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Take note of the ‘Contra 
Angle’’ in the handle of this 
brush — it eliminates side 
leverage, and enables you to 
reach all the surfaces of the 
teeth, regardless of the shape 
of the dental arch. 







Merry Xmas ) 


' cra 
All of your most important patients receive a great many greeting cards for 
at Christmas time. They open the envelope, glance at the name to see if obt 
the sender is on their own Christmas card list, then toss each one in the ; 
heap with dozens of others and forget about them. tin 
Here is an idea that will make your professional greeting card command the 
more than a passing glance. dig 
Send us the names of all of your worthwhile patients and we will im- *, 
print each one on the handle of a Rochester Contra-Angle Tooth Brush. of 
When you send them out at Christmas time you can depend upon having 
made a favorable impression that will outlast the brush. tin 
At small cost you can send a token that will be different and will carry Res 
your message of dental health. | 
Rochester Contra-Angle Tooth Brushes (without names imprinted): : “ 
In paper box container— $4.00 dozen. 
In paper box container—$3.50 dozen in three dozen lots. 
In paper box container—$3.25 dozen in six dozen lots. 
In paper box container— $3.00 dozen in gross lots. 
In celluloid container—$1.00 dozen additional. 

Imprinting individual names—12c each ... Imprinting the dentist's = 

name in lots of one dozen—10c each . . . Imprinting the dentist’s name 
in lots of six dozen or more—8c each. TE 
F 


HARRY J. BOSWORTH COMPANY b 
341 EAST OHIO STREET CHICAGO, ILL. Ho 




















THE PROBLEM OF 
NUTRITION BETWEEN TREATMENTS 


a — 





Bones 


After extractions, insertion of temporary fillings, abutments for 
crowns and bridges, etc., mastication becomes a matter of difficulty 
for many patients. They will seek your advice on the problem of 
obtaining adequate nutrition. 

As part of your semi-soft diet why not suggest the use of Oval- 
tine—the new Swiss “food in a drink?” Your patients will relish 
the delicious flavor of Ovaltine as well as the fact that it is so readily 
digested and assimilated. 

Ovaltine is an excellent reinforcement to the diet, because it builds 
strength and resistance and so helps Nature to throw off the effects 
of toxemia. 

Many physicians and dentists suggest a “night-cap” of hot Oval- 
tine because it helps to lull nervous patients into a_ refreshing, 
healthful sleep. 

Perhaps you would like to try Ovaltine in your own home. If so, 
just fill in and mail the coupon and a supply will be sent with our 
compliments. 


Offer good only once unless OVA LT I N 3 


in — cases and limited She Swiss Food - Drinks 


to dentists and hysicians. Manufactured under License in U.S. A. 
pay According to Original Swiss Formula 


THE WANDER COMPANY, 180 No. Michigan Ave., Chicago, III. 
Please send me, without charge, a regular size can of OVvALTINE for my 


personal use. 
Dept. O. H. 12 
Dr dteitdsiits 


Home Address 
City 
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2° A Worthwhile I 

gp Sot orthwhiule Investment 
= o> w- 
222 2a! Try REYNOLDS’ ARTICULATING PAPER, It is a 
2S ae f worthwhile investment that is very economical, 
S53 $38 Six books of this paper cost but $1.25 
2 -=§ and you will be impressed with its 

8 22 8 greater sensitiveness and its 

pe s of ideal finger protectors. 

+ -) nest Send coupon 

” = 2 4 ' today. 
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Do you have an A. C. Clark & Co. 
Large Unit . . . Clinic Unit 


Cuspidor—All Models . . Gas Machines 


We would like to have every owner of A. C. CLARK EQUIPMENT try ea 
our repair service. This service really is unsurpassable. We can also L 








supply parts for all A. C. CLARK PRODUCTS, all glassware, cuspidor 
tubing, gas bags and miscellaneous parts. 


Write for complete information 


GLAZBROOK BROS. DENTAL SERVICE SHOP 
421 West 63rd Street CHICAGO, ILL. 




















VULCANITE Makes Better Dentures 








Three Essential 
Qualities of the 
gee” ~—s— Perfect: Vulcanite 


In the veneer rubber seek natural tissue appearance— 
it pleases your patients and helps obtain larger fees. In 
the base rubber seek strength—it makes lasting friends. 
And in both, easy workability, for then your laboratory 
can produce a better denture. 

On all your dentures specify McCormick's Blended 
Pink and Base Rubbers. 


Sold by all good dealers and 
used by most good laboratories. 


E. J. MCCORMICK RUBBER CO., INC., PASSAIC, N. J. 

















McCORMICK’S IMPROVED BLENDED PINK 








Most Faithfully Approximates the Natural Gum Tissue 


CV INTs FORA RU 

yer Sl 

“LF > » 
bs sca 

No ee 

£. hee deo. % 

P IRE Spee 

pk ge 
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ru pontics 


FYNXHESE modern teeth have 

within their scope practi- 
cally all the requirements of 
perfect restorations. 
STRONGER, more ESTHETIC, 
more HYGIENIC and INTER- 
CHANGEABLE. These are 
some of the advantages of this 
line of porcelain tissue contact 
teeth. 

Use Trupontics for Finer 
Bridgework. 











THE COLUMBUS DENTAL MANUFACTURING CoO. 
Columbus ,. . Ohio «.« « “A 
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See ® For Long 
Wit =©Wear and 


Smoothness 
in Operation 


A vertical section of the Sani- 
Terry Cord Handpiece reveals : 
several major improvements in 
design which add to its con- 
venience in use, smoothness in 
operation and long service. 
Notice especially: 





(A) Long parallel bearings of 
hardened steel at either end of the 
spindle. Compare this bearing sur- 
face with the usual cone bearing. 


(B) Automatic lock which holds 
the sheath, and latch for its instant 
removal. 


Channels which facilitate the dis- 
tribution of oil to the working 
parts of the handpiece. 


Sani-Terry Cord Handpiece 
chrome-plated 
$20.00 


The 
Cleveland Dental Mfg. Co. 
Cleveland, Ohio, U. S. A. 





Bearing 
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‘Best Post-Extractive and General Mouth 
Wash I’ve Found in Twenty Years” 


“Cooling, Healing . 


Mu-col has been a favorite 
with dentists for more than 25 
years for post-extractive treat- 
ment, as an irrigant and general 
mouth wash. 


Powerfully effective, Mu-col 
cools and soothes, allays inflam- 
mation, relieves soreness, pro- 
motes rapid granulation and as- 
sures desired results. Also un- 


. . - Soothes, Stimulates” 


surpassed in the treatment of 
pyorrhea. 


Mu-col comes in powder form 
—very economical—instantly 
soluble in water. Both saline 
and alkaline. Patients are de- 
lighted with its pleasant taste. 
Try it without cost. Send for 
generous test sample today. 


Enough for 50 extractions absolutely FREE 


MAIL THIS COUPON NOW 


Mu-col Co. ., Suite 219-E, Buffalo, N. Y. 


Please send your generous test sample. 








D.D.S. 





LIBERAL __ 
SAMPLE OF | 

MU-COL |, 
FREE |... 





(Please attach coupon to your Ictterhead) 

















Holding the Mirror 
Up to Nature 


Your patient would as soon have you use bright green 
rubber for the gum shade on his plate as to use a pink 


that was off color. 


Your plates must be as near Nature as possible—which 
means you must use a superior rubber. 


Eugene Doherty’s 
New Improved Pink Rubbers 


in light and medium light shades, 


fully answer every 


possible requirement in the making of gum shades for 
plates. Not only do they make the most natural plates, but 
they are tough and durable to a remarkable degree. 


Eugene Doherty Rubber Works, Inc. 
110-112 Kent Avenue, Brooklyn, N.Y., U.S.A. 


Address all correspondence to Dept. B. 
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This advertisement is really 
an invitation. We are invit- 
ing every dentist to send for 
a free sample of TAXI so 
that they may get acquainted 
with its merits. TAXI has a 
rightful place in every den- 
tist’s practice and a trial is 
convincing proof. 


Once used, TAXI is always 
used for all prophylaxis cases. 
Many dentists are aware of 
the fact that if they want to 
give their patients a prophy- 
laxis that is satisfactory in 
every respect they use only 
TAXI. 


NOTICE: Taxi Prophylac- 
tic Tablets are now avail- 
able in boxes of 200 tablets. 
They cost but $1.00 a box. 








HOLLAND SPECIALTY COMPANY, 


Peoria, Illinois 


I would like to try Taxi and Taxi Prophy- 


lactic Tablets. Please send free sample. 


Dr 


i neo al 




















Address 
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THE McKESSON 
NARGRAF 











No. 754 NARGRAF 


Nothing adds more to the 
popularity and public confi- 
dence in the effectiveness of 
dental surgery than the relief 
of pain and the abolishment of 
fear thru anesthesia. 








Write for special literature. 





McKesson Appliance Co. 
2296-32 Ashland Ave., 
Toledo, Ohio, U.S. A. 
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New Dumore 


Dental Engine 


for Student 
and Laboratory 


ESIGNED as a compact, 
highly efficient unit for the 
student and for the labora- 

tory work of the practicing dentist, 
this new Dumore Allcord Arm En- 
gine with Allcord Arm and Hand- 
piece mounted on a special base, 
takes its rightful place in the well 
and favorably known Dumore Line 
of Dental Equipment. 


The stand of this new unit mea- 
sures approximately 12 inches in 
height and five inches across the 
base. Base and motor are finished 
in highly polished chrome, the 
bracket in black enamel. Univer- 
sal type motor, quiet, vibrationless 
and efficient. Six forward and re- 
verse speeds controlled by foot 
rheostat, S. S. White allcord arm, 
Doriot handpiece. 

This efficient unit is already in 
use by such schools as Baltimore 
College of Dental Surgery, Uni- 
versity of Pennsylvania School of 
Dentistry and others. 

Literature completely describing 
this new engine will be sent upon 
request. 


DUMORE COMPANY 
32 Sixteenth St. Racine, Wis. 


Dental Equipment 
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GRATIS! 


If dentists could 
eliminate gratis 
work they could 
increase their 
incomes. 


(Patented) 


‘GRIP 


(Retainer for Vulcanite Pin Teeth) 


YOUR NEXT CASES 


and stop gratis repairs 


These stainless steel retainers pre- 
vent teeth from breaking loose. 
Particularly effective for close bites, 
isolated and butted teeth. A size 
for every tooth. 


Can be ordered through 
your laboratory. 


U-GRIP CO. 


62 Hanson Pl. Bklyn., N.Y. 
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_Den-A-rex_. 
APPOINTMENT BOOK 
Loose-Leaf Re-fillable 

Each day and full date prominently dis- 
played. Days divided into 30 minute ap- 
pointments. Columns for all necessary data. 

Order direct or through your dealer 
Price: $3.50 Annual re-fills, $2.25 

A. CARLISLE & CO., 
UPHAM & RUTLEDGE, Inc. 

135 Post Street San Francisco 

Ask for literature describing Den-A-reX 
Accounting Record—complete 





in one book. 
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| Ask for our free 





CHART and BOOKLET 


King’s Specialty Co. 
Fort Wayne, Ind., U.S.A. 
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ACI 
MOUTH 


this 
doubly-effective 
way 


NLY too often the dentist is 
confronted with cases of “acid 
mouth” where the general condition 
of the patient must be corrected be- 
fore it responds to local oral treat- 
ment. 

For that reason, Haley’s M-O has 
proved an invaluable aid to the pro- 
fession. It combines, in a perma- 
nent emulsion, milk of magnesia 
and mineral oil. Since these two 
corrective agents now work to- 
gether, M-O may be considered 
doubly-effective in banishing diges- 
tive disorders which are often at- 
tended by “acid mouth.” 

Although M-O provides antacid, 
laxative and lubricant all in one, 
normal doses cause neither leakage 
nor disturb digestion. Patients take 
it readily because it is so nearly 
tasteless. 

Wise dentists look for systemic 
autointoxication or autotoxemia. 
Practical dentists suggest to the pa- 
tient the use of Haley’s M-O. The 
results satisfy both patient and 
dentist. 
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Treat the 
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Cause of 
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Questionnaires sent to dentists 
throughout the country have 
brought confirmation of all claims 
here printed. Haley’s M-O requires 
only a clinical test to demonstrate. 

Procurable at all druggists. Lib- 
eral sample and literature sent on 
request. Address the Haley M-O 
Company, Inc., Geneva, N. Y. 


an emulsion of milk of magnesia and pure mineral oil 
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Have You Tried 


ACRIVIOLET 


For the Treatment of 





























VINCENT’S 
INFECTION? 


If not, we would like to send you sam- 
ples and literature explaining the special 
properties of Acriviolet for the treatment 
of this condition. 


Acriviolet is a combination of an acridine 
dyestuff and a triphenyl methane dye- 
stuff. It has proved remarkably effective 
in over 200 clinical cases observed by 
eminent periodontists. 


Acriviolet possesses superior penetrative 
properties; its bactericidal action is very 
rapid; it is non-irritating and non-toxic. 


{Send for sample and literature} 


ad 


‘Pharmaceutical Laboratories 


She NATIONAL ANILINE 


& CHEMICAL CO., INC. 
40 Rector St. 3: New York, N. Y. 
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Soothing -- Safe -- Stainless 
that’s CAMPHO-PHENIQUE 


You just have to ty CAMPHO-PHENIQUE but once 
to discover its effectiveness in the relief of pain in 
cases of pericemental irritation, pain from devitaliza- 
tion, sensitive dentine, pulp irritation, alveolar abscesses, 
etc. Its action is soothing and absolutely safe. 


Dentists, throughout the world, use CAMPHO- 
PHENIQUE regularly. It is part of their regular rou- 
tine and they use it in all cases as are listed above. It, | 
is a proven aid and one which every dentist can use 
to advantage. 





Send coupon for free complimentary samples. J 
a 


CAMPHO-PHENIQUE CO. 
500 N. Second Street, St. Louis, Mo. 


Please send free sample of CAMPHO-PHENIQUE. 











Dr 





Address 
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Trede March Registeced Unitad States Patent Ollice 


THE PERFECT ARTICULATING PAPER 


DOCTOR, does perfect occlusion 
mean anything to you 


RTICA-PAK is a wax base ar- 

ticulating paper which saliva 
does not affect and will mark on 
any highly polished surface without 
roughing. 
After considerable experiments on 
gold, porcelain, prosthetic and perio- 
dontia cases, this paper has been 
termed the Perfect ARTICULAT- 
ING PAPER. It is used in pros- 
thetic and crown and bridge depart- 
ments of prominent universities of 
the country. 


ARTICA-PAK is manufactured in 
two colors, blue and red. By the 
use of the two you are able to 
double check your bite. First ob- 
tain a lateral occlusion with the red. 





This will give you your lateral 
movement, then obtain a straight 
bite with the blue. This will bring 
out the contact points or high spots. 
ARTICA-PAK sells at $1.00 per 
pack of 10 books, blue. 75c per pak 
of 5 books, red. 


Artica-Pak may be obtained at 
your supply house or 


ARTICA-PAK, INC., 
Suite 704, 41 Union § Square, 
New York, is. ee 


Please send ~ a $1.00 supply of 
ARTICA-PAK (1 


Please send me a .75 supply of 
ARTICA-PAK (J 


Dr 
Address 


Dealer. 
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ASH’S DENTAL RUBBERS 
ENABLE YOU TO PRODUCE 


DENTURES THAT FIT! 


Vulcanite dentures are moulded to 
an absolute fit regardless of irregular 
form, thus assuring comfort to the 
patient and avoiding irritation of the 
sensitive mouth tissues. This is pos- 
sible because of the pliant condition 
of vulcanite which can so easily be 
packed into the mould. 























When you use Ash’s Dental Rub- 
bers you are sure of obtaining in the 
finished denture the fine adaptation 
you have a right to expect of a vul- 
canite plate because Ash’s Rubbers 
after vulcanization are practically 
permanent in the mouth. 

The fine, natural color of Ash’s 
Rubbers is as permanent as the den- 
ture. 


CLAUDIUS ASH, SONS & CO., U. S. A., INC. 
127-131 COIT STREET IRVINGTON, NEW JERSEY 





What other denture material is so 
readily adaptable and so permanent? 
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FORT WAYNE, INDIANA, U.S. A. 






KING’S SPECIALTY COMPANY 









MAKE YOUR PRACTICE PAY 


= USE THE SIMPLE AND COMPLETE 
DENTAL 
ACCOUNTING 
¥A01 Oe 0 Bo Ge Oe Oe Bn, em 00). 0 
SOLD BY ALL SUPPLY DEALERS 


sclUC c rmrmlClCwheelUCUmse 











If your patient arrives with a cold, help him and protect 
yourself, by spraying his nose and throat and then your 
own with 


Pineoleum 


REG. U.S. PAT. OFF. 


Samples on request 
The Pineoleum Co., 52 West 15 St., New York, N. Y. 








































8) ORTHODONTIC 
| APPLIANCES 
EXCLUSIVELY 
| OVER 20 YEARS 
i EXPERIENCE 





























That is why we 
should make yours 





Jackson Appliances Base Metal, $10 Each. 
Made of Clasp Gold, Gold soldered $25 up. 


Every appliance leaving our labora- 


@uarative: tory is unqualifiedly guaranteed 
DR. F. C. THROMBLY’S 


THEADONTIC LABORATORIES 


576 Fifth Ave. as New York 
Room 1201 Bryant 9-0869 


ALL ORDERS MUST BE ACCOMPANIED BY CHECK OR WILL BE SENT C. O.D. 




















sale. The rate is 10c per word, 


cation. 
Pittsburgh, Pa. 





ORAL HYGIENE BULLETIN 


ORAL HYGIENE is mailed monthly to every dentist whose name can be secured. The 
circulation guarantee is a minimum of 60,000 copies per issue. 
circulation approaches a monthly average of 70,000 copies. 

This page is restricted to help and positions wanted, practices wanted and practices for 
initials and figures each counting as a word, each 
initial and figure of the address also counting as a word. Minimum charge $2.00. 
Copy must be in the hands of publisher by first day of month preceding date of publi- 
Cash should accompany all orders—ORAL HYGIENE, 1117 





The present actual 


Wolfendale St., 








FOR 

X- -ray, ‘located Illinois town. Will sell without 

— ray if desired. ‘“‘JO’’ Oral Hygiene, Pitts- 
rgh. 


SALE: Up-to-date dental office, C.D.X. 





EXPERIENCED DENTIST wishes position in 
Illinois as associate, or will take charge of 
office. Highest references. ‘‘3’’ Oral Hygiene, 
Pittsburgh. 


Experienced general practitioner, age thirty- 
two, capable, ethical; desires position, as- 
sociation or. location. Licensed Texas, Colo- 
rado, Illinois and Missouri. Best references. 
**X’’ Oral Hygiene, Pittsburgh. 


FOR SALE: Ohio dental office and equipment, 
Ritter X-ray and accessories, or equipment 
separate. ‘“‘HB’’ Oral Hygiene, Pittsburgh. 


WANT small-town Qhio location with good 
surrounding territory, preferably unopposed. 
Give full details first communication. ‘‘WM’’ 
Oral Hygiene, Pittsburgh. 


FOR SALE: Ohio practice. Modern town of 
fifteen hundred. No other dentist here. Won- 
derful opportunity, can give terms. ‘‘N’’ Ora 
Hygiene, Pittsburgh. 


DENTAL TECHNICIAN: Desires change in 
position. Fast first-class combination man. 
References. ‘‘FL’’ Oral Hygiene, Pittsburgh. 


FOR SALE: Small dental laboratory in beau- 
tiful. western city. Well established. Com- 
pletely equipped. Doing good business. Price 
sixteen hundred dollars cash. ‘‘TH’’ Oral Hy- 
giene, Pittsburgh. 


FOR SALE: Office and practice of prominent 
Illinois dentist. Established thirty years in 
county seat. All modern equipment, practically 
new. X-ray. Small overhead. Splendid oppor- 
tunity. Rella W. Hoover, Shelbyville, Ill. 


WANTED to buy an unopposed dental practice 
in Nebraska. Dr. J. A. Magnuson, Marquette, 
Nebraska, 


























FOR SALE: Office fulty equipped. Practically 
brand new X-ray and gas machine included. 
On most conspicuous and busy corner of suburb 
A a *‘A’’ Oral Hygiene, Pitts- 
urg 





California practice, office in home, both for 
sale. Ideal conditions, no competition. Fifty 
miles from Los Angeles. Dr. Ellwanger, Moor- 
park, Calif, 


FOR SALE: Established modern Ritter equip- 
ped dental office in the heart of Pittsburgh. 
Small overhead. Leaving State to specialize. 
One thousand dollars cash buys complete office. 
ame § opportunity. ‘‘J’’ Oral Hygiene, Pitts- 
urgh. 


WANTED: A combination first class Akers, 
Roach and porcelain Tinker bridge worker. 
Only the best should apply. ‘“‘5’’ Oral Hy- 
giene, Pittsburgh. 











DENTAL EXCHANGE: Positions and loca- 
tions furnished in all States, and practices 
handled for sale, assistants, operators, office 
help, ete., furnished. Mechanical dentists fur- 
nished and located. Gilt edge referencse. Spe- 
cial plans. Services also for doctors, druggists, 
veterinarians and nurses. F. V. Kniest, Peters 
Trust. Bldg., Omaha, Neb. 





IF YOU want to buy or sell a practice, why 
not try the classified department of The Den- 
tal Students’ Magazine? Read by all students, 
including graduating seniors. Two dollars for 
fifty words or less. Write Dental Students’ 
Magazine, 520 N. Michigan Ave., Chicago. 





WANTED AT ONCE: Dentist to look after 
dental practice. Must thhave Colorado license. 
Present dentist old and sick and must leave 
Colorado. Will assist new dentist with ex- 
penses until he gets started. Rare opportunity 
for dentist willing to worp and forge ahead. 
Best of references required. Address Denta 
Speciaty Co., Republic Bdg., Denver, Colo. 





COLUMBIA niet" einchenpenhlaanindnine DIAGNOSTIC UNIT 


Tits 


( ae 
et: ae ¥ neal eS ff 








Combines the X-Ray II- 
luminator and the Pulp 
Tester. Mouth, Trans- 
illumination and Operat- 
ing Lamps may also be 
had with this Unit. 

Clip this ad and mail it 
to us for literature on 
[] Diagnostic Units 
[] Individual X-Ray IIlu- 

minatoe 
[] Pulp Tester Outfits 


Columbia Dental & X-Ray Corp. 
131 East 23rd St., New York City 


DECEMBER, 1931 

















DecEMBER, 1931 ORAL HYGIENE 











Dractice builders 


(Demonstrating models) 








The Ability to Favorably im- 
press and convince your pa- 
tient requires visual plus oral 
explanations. 


Practice Builders, replicas of 
gold cases clearly illustrating 
Roach design partials, are in- 
valuable as an aid in selling 
better dentistry. 


This set of six models in a 
neat case 


$10.50 
ASK YOUR DEALER 


ee eae eee @ SB SB SB SB SO BSB SSB SS Se 2 eS e 


Sign and forward 
to your dealer 
who will send 
you the set of PN 600400060600 6000bneeeeeEnr 
Practice Builders 





seeee ee eee eee er eee eeeereereaeeeeaeeeeee 











Thomas J. DEE & CO., 55 E. Washington St., Chicago, Ill. 


















DECEMBER, 193] 





ORAL HYGIENE 






Make Your Root Canal 
Work Scientific 




































Making root canal work scientific is 
as much a matter of instruments 
and materials as any technique. 
You can be accurate and correct 
in your root fillings if you use 
SMITH’S Silver Center 
Canal Points. 





These canal points have a 
fine silver wire running 
their entire length, 
making the gutta per- 
cha rigid enough to 
reach the finest 





tin 

apex. i 
Ask your dealer te 
. ‘ 80 

to show them Jiffy Cement Tubes provide a conveni- era 
to you. ent, aseptic method of administering a 
medicaments to root canals which are prac- ° 

100 tically inaccessible to ordinary means. ‘ 

r 

for They also serve as excellent carriers for Ad 
$3 cement, placing it directly at the point to which De 






you wish it to flow. 


Jiffy Cement Tubes come in boxes of 40 and sell - 
for $0.60. | 


Lee S. Smith & Son Mfg. Co. 


7325 PENN AVENUE PITTSBURGH, PA. 
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from your dealer or 


Entire week in six columns. Half-hour a 
Gold and brown leather cloth. 81/2 x 7 x 
direct. Write for cnmple page. 


FRANK READ KEARNS, Pub., 719 W. 63rd St., Chicago, Il. 
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—o 8 A.M. to 9:30 P.M. 
ap Satisf, 








action guaranteed. $1.50 










wSE 
VEM EMERAED SYRINGES 


**The Syringe with the Velvet Finish” 





Many dentists have discovered that it is to 
their advantage to use only VIM EMERALD 
SYRINGES. These syringes are ideal for 
every phase of hypodermic medication. 


VIM EMERALD SYRINGES, in their dis- 
tinctive green, are -made from nonsolube 
(Alkall free) heat resistant glass. They may 
be sterilized by boiling in distilled water, in 
steam, or immersed in any accepted sterile 
solution because they are immune to Procain 
erosion . . Send coupon for your copy of 
our folder ‘‘Seven Reasons.’’ 





Price List of VIM Emerald Syringes 
Each 


. 800-T. 


1 
1 
2 
3 
4 
5 
1 


Ce., The Children’s Size 
% Cc., General Operating 
Ce., General Operating 
Ce., Conduction 
Ce., Conduction, Hancock 
Cce., General Operating 
0 Cc., General Operating 


$2.00 


1.00 
1.25 


2.00 
2.00 
2.50 


~3 
LN 





MacGREGOR INSTRUMENT CO., Needham, Mass. 


Please send me a copy of your folder. 


FOC OSHS EHSEHESHEHSHS EHS SHSSSHESSEHSSHSSHSSHSHSSHSHSESSSHSSHSSHSSHSSHESHSSHSHEHSSEHSHEHSSHEHSHHSHSHSSHSHSHSHHSTSHHHHHHHHHHEE®D 


CPS SHEESH HEHEHE EEE EEE SEES HEHEHE HEH HEHHEHSHEH HEHEHE HEHEHHESHEHHHHHSHHH HHH SHS ee 








The New Dental Digest 
See Pages 27612223=4 
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Years of Investigation 


Mroveceney, 

LG SUBELEE NY Tue discovery of NOVO. 

‘ 5903-1930 \ CAIN was the result of 
patient and prolonged experi- 
mentation. Since its introduc- 
tion twenty-five years ago, 
Novocain has been investigat- 
ed more thoroughly than any 
other local anesthetic drug. 
During this long period, in- 
numerable laboratory experi- 
ments have confirmed the 
efficiency and safety of 
NOVOCAIN, while clinical 
experience has shown it to be 
the local anesthetic without 
a peer. 








NOVOCAIN’ | ' 


“ew The Dependable Original a> 


H. A. METZ LABORATORIES, Inc. 


170 VARICK STREET, NEW YORK, N.Y. 





*Trademark Reg. U. S. Pat. Off. Brand of Procain Hydrochloride. 


gaorej3 i} Fret Ares hUFelhlCUDTARUC* 
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A Mirror For Christmas! 








HAT could be a better Christmas gift than a beau- 
tiful Special Double Mirror? One side of the 
mirror is plain, the other is magnifying. It is a constant 
beauty aid, and as helpful to a woman as a mouth mirror 
is to a dentist. 
| This Special Double Mirror has a folding handle, and 
comes in rose, light blue, light green—all the pastel 
shades. There is a contrasting color tip with a ring at- 
tached. The size is 31/4”. 
These mirrors are made by the well known Specialty 
Mfg. Company, makers of Boilo Dental Mirrors. 
The cost is only $1.50. Please be sure to mention the 
colors you want. 


IMMEDIATE DELIVERY FROM STOCK 


Other products of our manufacture: 


SEE RITE SEE RITE 
AUTOMOBILE MIRRORS ELEVATOR MIRRORS 


ANN ZELL 
TRUTH MIRRORS 





SPECIALTY MFG. CO., 39-45 Front St., Brooklyn, N. Y. 
Please send me Special Double Mirrors. 








Colors 
Charge through my dealer. 


Dr 
Address 
Dealer 
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AS EASILY DONE AS SAID » » 


It is as easy to "foil" a denture with FOIL COAT as it is to tell 
about it, in fact, easier. Just paint the surfaces you wish to keep 
free from plaster and proceed with packing, flasking and vulcan- 
izing. No tedious and difficult outlining, trimming and burnish- 
ing of sheet foil to the case. 

FOIL COAT not only saves time but it produces a smoother, 
cleaner, denser surface on the finished denture. There are no 
wrinkles or creases when you use FOIL COAT and the danger 
of misfits is lessened because of the exactness with which it can 
be applied. 


Dental dealers everywhere sell FOIL COAT and we suggest that 
you try a can of it on a money-back guarantee. If you wish 
more information write to us and we will gladly send it to you. 


2 ounces, $1 8 ounces, $3 32 ounces, $8.50 
(A $10 laboratory size includes 8 oz. remover and two service cans. 


Brush included with all sizes.) 


LEE S. SMITH & SON MFG. CO. 
7325 PENN AVE. » » PITTSBURGH, PA. 


——————SSSE=Eoaeaeaamaamama=eaeaaeeeaeae—e—e—e—e———eSS:(— OOOO lll Ole 
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Do Your X-Ray Work at the Chair 












SL iL 


HE well ordered routine of a dental office is often interrupted, 

brought to a halt when it becomes necessary to make a radiograph. 

The patient is disturbed, has to be moved to some other chair or even 
to some other room. 

With the WAITE & BARTLETT X-Ray Unit the patient remains in 
the operating chair for all work. Simply pull the machine up to the chair. 
(Note how close it fits). This SHOCK-PROOF unit is the only unit that 
can be easily brought up to the operating chair and conveniently used 


there. 
t. is by far the most practical X-Ray machine, and it is 10007, SHOCK- 
OOF 


‘SEND THE COUPON—A helpful book on Shock-Proof dental radiog- 
raphy will be sent to you. 


WAITE and BARTLETT 


®eeceu st ea eae aees = Established 1872 me me em oe 


The Waite & Bartlett Mfg. Co., Dental Division 
53 Jackson Avenue, Long Island City, New York 


Name 


Address 
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‘Re-Arm Your (hair With 
a Pair of 


Smith’s 
PORCELAIN CHAIR 
ARMS 


They will work wonders 
with the appearance of your 
chair. Pure white enamel 
arms with wooden cores— 
strong and serviceable, and 


em 


they are very easy cleaned. 
Smith’s Porcelain Chair 
Arms are made to fit any 
dental chair, and are made 
in two styles. 








The Forsyth type arms _ are 
adaptable to any chair. This 
particular type has a flange 
that serves as a “contact 
breaker” and prevents the 
body of the operator coming 


The regular arms are made 
straight for Ritter and S. S. 
White chairs, and curved for 
Harward and Wilkerson 
chairs. 





in contact with patient. 


See your dealer or write 


Lee S. Smith & Son Mfg. Co. 
Pittsburgh, Pa. 
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SPELL IT WITH 


and you have a practical modern theory of 
relativity that has a direct bearing on your 
casting procedure. 





EINSTEIN 


gave the dental world scientific casting in- 
vestments long before the expansion fea- 
ture was used as a sales appeal. Weinstein’s 
“Casting” “Cast Clasp” and “Soldering” investments advanced 
steadily and ever in line with improved casting methods 








UNTIL 


PYRO-MOLDS 


(WEINSTEIN FORMULAS) 


Set the Pace for All Present Day 
Expansion Technics 





IF YOU HAVE NOT READ —“Weinstein’s Research 
Findings on Physical Properties of Dental Investments’’ 
send for your free copy of this limited edition at once. 





MAIL THIS COUPON 


DENTAL PRODUCTS CoO., 7512 Greenwood Ave., Chicago, IIl. 


Please send me FREE copy of Weinstein’s “Physical Properties of Dental 
Investments.” 


Name 





Address 
OER RMRREMNS Se A TRL REN IMRT 
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Submit Mu-Sol-Dent to 


the severest test, and you'll 
get a new conception of 
the Value of a truly 














me” > 


DEGREE A 













ELIE I he 








/ 







“FECTIVE 
NTACID 


Take cases of rapid formation of calculus, or of 
caries, as in pregnancy. Or where soreness and in- 
flammation exists, as in Gingivitis, Fractured Jaw, 
antrum or other sinus cases. 

Select the most severe cases you know of, prescribe 
Mu-Sol-Dent, and watch results critically. You will find 


(1) Calculus formation reduced to a negli- 
gible quantity. 

(2) Progress of caries effectively checked. 

(3) Rapid healing in all cases where an iso- 
tonic, antacid, cleansing agent is indi- 
cated, as an aid to natural healing. 


Mu-Sol-Dent does all these things better than any 
of the old familiar alkalizing agents, because it is the 
only antacid coming within the narrow range of pH 
value essential to success in dissolving and removing 
acid mucinates and “Spot Acidity.” So again we assert, 
“the more critically you test Mu-Sol-Dent, the more 
convincing and pleasing will be the results observed.” 


Write today for descriptive pamphlet and 


FREE SAMPLE 
(Professional Men Only) 


V. B. CORPORATION, 1023 Liberty Avenue, Pittsbursh, Pa. 


u:Sol- Dent 


searsne ANTACID 


TONIC 
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TINCTURE 
METAPHEN 


TINTED 


A Highly Efficient Germicide 
and Stain for Use in Operative 
Dentistry and Oral Surgery 


More powerful than other antiseptics. 
Non-irritating; non-caustic. 
Stains bright orange-red color. 


Non- ent stain; disappears in a 
few Rea. 

Easily washed from skin or linens. 
Apply before making injections. 

For gingivitis, pyorrhetic conditions. 
Apply before scaling, etc. 

Swab out extraction sockets. 

General first aid germicide for cuts, 
scratches, wounds. 


ABBOTT LABORATORIES 
North Chicago, Illinois 


PPPNPY PYPe 


os 


























Equip your office with a Justrite 
Sanitary Waste Pail. Used by 
thousands of dentists as standard 
Office equipment. Opens with the 
foot. Closes automatically. 
Booklet on Request. 
Order from your dealer 
JUSTRITE MANUFACTURING CO. 

2070 Southport Avenue Chicago, Ill. 


HYGIENE 





2811 
















NE ee le | inliealane 


TEA Cups 
and “Dentistry 


ES, | can heartily recom- 


// 
Y mend Dr. Barr. He is a 
careful and conscientious 











ALE AOR RARE I NE ARE te ES 





dentist. He is successful be- 
cause he has virtually eliminated 
pain from his treatment. | no 
longer dread visits to the den- 
tist. You will like him too.” 







Every dentist would be a "Dr. 
Barr" if he could but hear what 
is said over the tea cups. 


You, doctor, can practically 
eliminate pain in your treatment 
by using ANOCAINE Surface 
Anesthetic. Scores of dentists 
have already endorsed its use 
and so will you after trying it. 
Give ANOCAINE a. trial—its 
merits will soon be proven to 
you. 


Send coupon today for a full 
size $2.50 ttle at the spe- 
cial introductory price of 
$1.00. 


OH-12 
RELIANCE DENTAL MFG. CO., 
159 N. State Street, Chicago, IIl. 
Please send full size $2.50 bottle 
Anocaine at the special introductory 
price of $1.00. 
























y 





Address 








Dealer 
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The Oral Howinns (ener 


at the 
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next month 
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FRENCH’S 
DENTAL PLASTERS 


Lead in Quality: Economy and 
Whiteness. Made inthree grades. 
Impression—Setting in 3 to 
5 minutes for impression 
work. 
Regular—-Setting in 8 to 10 
minutes for general use. 
Slow Setting—Setting in 25 
to 30 minutes for vul- 
canizing and _ laboratory 
work. 
We will gladly send samples to 
those who request them, and 


who send us the name and 
address of their dealer. 




















Distributed by your Dental 
upply Dealer. 


SAMUEL H. FRENCH & CO. 


PLASTER MANUFACTURERS 
SINCE 1844 


FOURTH AND CALLOWHILL STREETS 
PHILADELPHIA, PENNSYLVANIA 
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Try this at 
OUR 


Expense 


Efedron Hart nasal 
jelly is useful in your 
practice .. . it pro- 
motes effortless breath- 
ing when a rubber dam 
is used and prevents 
mouth breathing in the 
treatment of oral con- 
ditions . . . also a rou- 
tine pre-anesthetic ap- 
plication to make gen- 
eral anesthesia easier. 


Prove to yourself the 
advantage of Efedron 
in your practice. Send 
for Free Tube Today. 


HART DRUG CORP., 
35 S. W. Second St., Miami, Fla. 
Send me trade size tube Efedron free. 


ere ereewr eer eee eee eee eee eee eeeeeeeeeeeeeeeeeee 
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The Closed Mind 
Often Results in a 
Closed Pocketbook 





Dr. Canning’s simplified method of ““Ortho- 
dontia for the General Practitioner’ opens 
up a new field of service to your patients 


and profit to yourself. 


Send in your models with wax bite for 
a free estimate. 


Denver 


Box 89 


Do 2 Sh) ie eS ee & a eo? 


Colorado 






































































ne emcees 














2814 ORAL HYGIENE DECEMBER, 1931" 








Cooperating with the profession to establish 








a higher standard of prosthesis .... + « «-. 


































The Foundation 
of Successful 
Dentures 





HE base of a denture is its foundation and you cannot 
have a successful denture unless this foundation is prop- 
erly constructed of the right material. 


The PAGE ELECTRO BASE offers you the ideal material 
from a structural and from a physiological standpoint. Silver, 
pure silver, with its well-known antiseptic and tissue toler- 
ance properties is electrolytically deposited on the model, in- 
suring an absolute and perfect “fit” in the most minute detail. 


The pure silver comprising the PAGE ELECTRO BASE is 
not only harder and denser than cold-rolled steel but has a 
conductivity of 100%, silver being the best conductor known. 
Its great strength permits a thinness that is highly desirable. 


The PAGE ELECTRO BASE can be used with rubber or 
any of the newer base materials. It is adaptable to: every 
type of mouth. Dental laboratories in your territory will 
handle your case or you may send the model direct to us. 
There is no equipment to buy and the cost is very moderate. 





Send Coupon for More Complete Information 





DENTAL RESEARCH LABORATORIES, INC. 
Muskegon, Michigan. 


Without obligation, please tell me more about the Pace ELEcTRO BASE. 


Dr 
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Balanced 


Occlusion 


What is it? 

How can I obtain it 
quickly and easily? 
How can I be sure 


I have it? 


Those are some of the questions you have undoubt- 
edly asked yourself when constructing dentures. 
Most of the techniques for obtaining balanced occlu- 
sion have been difficult and tedious. That is why 
Dr. T. Messerman devised his Occlusion Balancer 
and provided a simple and accurate means of obtain- 
ing the following important steps in prosthetics. 


1. Scientifically removing cusp interference on 
finished dentures, thereby rendering balanced 
occlusion. 

2. Procuring Gothic Arch Tracings by intra- 
oral method. 

3. Geometrically proving centric occlusion. 


FREE In order to acquaint you with the most sim- 

OFFER plified method of obtaining Balanced Occlu- 

sion we have prepared an interesting booklet 

which we will gladly send to you on receipt of the cou- 
pon below. 


Mail the coupon for your copy 


CRESCENT DENTAL MFG. CO., 
1839-1845 S. Crawford Ave., Chicago, III. 


$5 on a 10 day trial through my dealer (1). 
Dr 


Please send me FREE your booklet describing Dr. Messerman’s method of ob- 
taining Balanced Occlusion (J. You may send me the Occlusion Balancer for 





Address 








Dealer 
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GET RID OF IT... 


i When telling a patient that a tooth should be removed 
STAINLESS because it is badly decayed, did it ever occur to you 
that she might want to give you the same advice about 

your instruments. People are particular about what they put into their 
mouths. They want you to be also. They buy Stainless Steel cutlery 
for their own table because it’s as clean as glass and has no plating 
to peel off... Take a tip. Make yours a Stainless Office and profit 
ky its permanent beauty. Genuine Stainless Steel is manufactured 


only under the patents of the American Stainless Steel 


Co., Commonwealth Building, Pittsburgh, Pennsylvania. 


STAINLESS STEEL 
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CAN YOU 
PUNCTUATE 
PROPERLY? 


Can You 
Outline an 


Article or a 
Talk? 





If you 
want to 
improve your 
writing or 
speech see 
special offer 
on pages 
2761-2764 
of this issue of 


ORAL HYGIENE 


ORAL HYGIENE 










CHAPTER V. 
PUNCTUATION 


UNCTUATION marks 
are to the written page 
what pauses, emphasis and 

inflection are to spoken lan- 
guage. Set rules for mastering 
the finer shades of meaning in 
the use of punctuation marks are 
as difficult to formulate as set 
rules for pauses, emphasis and 
inflection in the art of oratory. 
Much must be left to the judg- 
ment of the writer and improve- 
ment will come only through 
practice. It is well to review the 
more important special rules of 
punctuation, but it is equally 
well to bear in mind that the 
present tendency is to use only 
such marks as will assist the 
reader to a clear understanding 
of the sentence. 


The Comma (,) 


1. The comma is used for 
separating the words or phrases 
of a series. 


Examination revealed the pres- 
ence of abrasion, caries, pulpitis, 
and an abscess. 

The torture of enduring pain dur- 
ing the preparation of cavities, the 
treatment of periclasia, the extrac- 
tion of teeth, and the removal of 
pulps must give way to painless 
methods of operating. 

2. Commas should separate 
words or expressions in appo- 
sition. 

Dr. White brought a new X-ray 


machine, a Victor with Coolidge 
tube. 


(Reprinted from booklet “Writing For 
e Dental Journals.” 
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TRY THIS BETTER WAY 





OF CHECKING THE RAVAGES OF 





The longer one studies the effects of mouth acids, the 
more one becomes impressed by their far reaching influ- 
ence on mouth comfort and health. Conversely, on the 
efficiency of any antacid employed, depends your success 
in minimizing the acid effects. 


The control of “Spot Acidity” depends on the frequent 
removal of acid mucin. Such removal is necessary to check 
the formation of caries as well as calculus; also in aiding 
natural healing processes in cases of sore mouth, gingivitis, 
and other inflammations which render cleaning with brush 
and paste painful and difficult. 


Scientific tests show that ordinary alkalizing agents are 
of practically no value in dissolving or neutralizing acid 
mucin and “Spot Acidity.” Their-degree of alkalinity is 
too low, as the effective range lies between 11 and 12 p.h. 
Mu-Sol-Dent, being the first and only preparation to an- 
swer this essential requirement of an antacid, produces 
results which are truly astonishing to the skeptic. We can- 
not too strongly emphasize that clinical tests furnish posi- 
tive proof; the more severe the test, and the more accurate 
the control, the more convincing will be the results. When 
you prescribe and test Mu-Sol-Dent, you'll get a new 
conception of how valuable a real antacid can be. 


FREE SAMPLE ON REQUEST 
(Professional Men Only) 







CLEANSING 
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ANTACID 
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Modern Dentistry 
ooo DEMANDS... 


Modern Technique 


OU wouldn’t consider using a hand drill in 

the cavity preparation for an amalgam filling. 
Isn’t it just as important that you use a modern 
method of preparing the amalgam that is to be in- 
serted into the cavity? 


Hand trituration of amalgam cannot possibly give 
the same uniform, homogeneous mixes that can be 
obtained through use of THE GENERAL AMALGAM 
Mixer. This machine produces a kneading action 
on the mix and is the only amalgam mixer capable 
of this. The patented construction of this machine 
makes possible a centrifugal motion, plus a cen- 
tripetal action (tendency to approach the center or 
opposed to centrifugal). This kneads the amalgam 
in much the same manner as the hand. 


Here are Some of the Advantages: 


. A saving of material ...A 
Uniform mixes 
Better 


A saving of time. . 
more completely triturated mass .. . 

. Amalgam free from foreign substances ... 
amalgam fillings. 


Ask your dealer to show you this attractive piece of equip- 
ment or send coupon for more complete information. 


LEE S. SMITH & SON MFG. CQ. 
7325 Penn Ave. Pittsburgh, Pa. 








Please send me complete information concerning the GENERAL 
AMALGAM MIXER. . 


Dr 





Address 





Dealer 
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When financial affairs become per- 
plexing, many a dentist turns to a 
friendly dental salesman for advice. 


This intimate relationship between 
buyer and seller exists in few other 
fields. 


It is a relationship that has been fos- 
tered by established dental dealers for 
more than half a century. 


Many dentists—now successful — 
treasure friendships with dentalmen 
formed in days before success ap- 
peared. 


The eighth of a series published by ORAL 
HYGIENE to help create a better under- 
standing between dentists and dentalmen. 


DECEMBER, 1931 
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Night 1s intended for sleep 


... even for the doctor 


Pun has a way of becom- 
ing more intense at night. 
That accounts for the fre- 
quency of telephone calls 
when the doctor should be 
gathering much needed rest. 
Peralga, the non-narcotic an- 
algesic and sedative, will 
give many a nightly rest to 
the patient and doctor alike. 
It relieves pain quickly, ef- 
ficiently, lastingly—and can 
be safely given under any 
condition. 


Peralga is a 
combination 
ofamidopyrine 
and barbital 


PERALGA 


for the relief of PAIN 


SCHERING & GLATZ, Inc., 113 West 18th St., New York City 




































... Read... 
THE 
DENTAL 
ss COSMOS >= 


The dentist of today cannot confine his 
education to his personal experiences alone 
—he must be alive to the accomplishments 
of his fellow practitioners in diagnosis, 
treatment and technical procedure. 

Prominent and successful dentists may 
not owe their accomplishments to their 
reading of the Cosmos—but the fact re- 
mains that the leading men of the profes- 
sion throughout the world are Cosmos 
readers. 

THE DENTAL CosMOs is your journal. 
Within the issues that make up a yearly 
volume you will find articles on orthodontia, 
exodontia, oral surgery, oral hygiene, anes- 
thesia, prosthesis and radiography. The 
monthly notices of society meetings and 
related announcements, editorials, practical 
hints and review of current dental litera- 
ture are published for your interest. 


$1.50 per year 
e Subscribe NOW for 1932 e 


“Grist,” a specially prepared book- 
TO NEW SUBSCRIBERS et of selected Cosmos articles, will 


be sent free. 
























































THE DENTAL Cosmos 
e Lock Box 1911, Philadelphia, Pa. 
Enter my subscription for one year. Remit- 
MAIL tance $1.50 enclosed. 
THIS 
COUPON Dr 
TODAY 
° Address 
City 
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NO GUESS WORK 


Accurate workmanship is the impor- 
tant factor in successful orthodontic 
appliances. 

Rapell appliances are made accurate- 
ly and scientifically. All work is done 
by the famous Jackson method. 


Send accurate models 


Rapell Orthodontia Laboratories 

























Elizabeth, N. J. = New York Office 
Price—$7.00 661 Jefferson Avenue 55 W. 42nd Street 
Gold plated—$8.00 Tel. Elizabeth 2-6807 : Bryant Park Bldg. 
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Vernon Compressors give 
long service BECAUSE... 


A. The base or leg supports are solid, and are planed to 
insure solid contact with the bench top. 


B. The pulley wheel is fully machined and runs true as a die 
—that eliminates undue wear, because running is smooth and 


even. 
C. And the regulating device permits perfect delivery control. 


Ask your dealer, or write us for data 


LEE 8. SMITH & SON MFG. CO. 
7325 Penn Avenue Pittsburgh, U. S. A. 
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WILSON’S 


Prescribe Wilson's CO‘RE-GA to 
complete a satisfactory denture 
service. It helps the patient when 
he most needs encouragement- 


PLEASE SEND FREE SAMPLES FOR PATIENTS 
a (ee ee 


weneen-n-a-------------------- [| | TheTrial Size CO-RE-GA 
COREGA CHEMICAL CO. |] _ is Furnished FREE to Dentists 

CLEVELAND. onIO USA =|} = Cail the Coupon for 
This Coupon is for Dentists use Only } YOUR SUPPLY 
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If patients knew the superior quality of Masel Ready- 
Made Pure Platinum Crowns, they certainly would want 
you to use them in preference to all others. 

Masel’s Ready-Made Pure Platinum Crowns are ideal. 
Patients really prefer them because of the platinum color. 





Try them today. Send coupon for full information or 
oouait trial order to be charged through your dealer. 








MASEL DENTAL LABORATORY 
1108 Spruce St., Philadelphia, Pa. 


4 
PAT i E oa T ® 5 Please send catalogue A. 
| 





PREFERENCE {” 


Address 








Orthodontic Appliances Exclusively 


All Types of Appliances Made Accurately by Al. G. Broeker 
... $10.00 PER ARCH—Any Fixed Base Metal Appliance... 
Includes diagnosis and assistance, throughout entire treatment 
with charts, treatment sheets, and check-up with study models, 
if desired . . . $20.00 Per Arch, any fixed precious metal ap- 
pliance . . . Send study models for consultation .. . Always 
send Plaster Models. 


Write for Booklet “‘Plan of Treatment’’ 


BROEKER LABORATORIES 


5523 Lisette Avenue St. Louis, Missouri 


DENT-KRAFT ABRASIVE 
WHEELS and CYLINDERS 





























Our Trade Mark _- See that it is on 
is for your pro- all boxes and 
tection, lathe wheels. 








DENT-KRAFT MATERIAL will GRIND and POLISH leaving NO scratches on 
Cast Gold Work, Inlays, Porcelain, Vulcanite, Hecolite, Aluminum, Watts Metal, 
and Amalgam Fillings. Polish rust from your instruments. 

Our NEW CLASP POLISHING CYLINDERS fill a long felt vacancy in polish- 
ing inside of clasps. NOTE. There is no mandrel screw head to interfere with 
occlusal rest. 

They can be shaped down smaller or to a point for polishing fissures in large 
inlays by holding a carborundum stone against it while revolving. 

Also FELT-CYLINDERS to fit same mandrel for high polish or shine. 


SOLD BY ALL DEALERS 
DENT-KRAFT PRODUCTS CO., Congress Building, Miami, Fla. 


FreE SAMPLES 








Please send me Free samples of Wheels 


Name 


Address 
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$3.00 DISPENSER AND | 
OW you can see for yourself how your | : 
patients preter sanitary Vortex Dental | =3- 
Cups to common glasses how well these O5ec 3 
snow-white cups hold alcoholic liquids.. o25% ? 
how convenient and inexpensive they are. | Paice 
Simply take advantage of this liberal oHer: Order : 
e ROLeLOmmet amislelas Vortex Dental Cups at $2.65 a 1000 
(prices sliqhtly higher in Can- 9c 
. eheloDMmelile ME Lemme tileli Mt dale ME Zel? | = 
. RR FREE a$3.00 mahogany finished ~ 2 
or ee dispenser and Allegheny metal . 

. a | cup holder. Use coupon now 3S 
DISPENSER _ << ae sige So 2 & 
= ae orlex |Brs 
ished. Holds * Ps = 
over 300 cups. # C : 3s 

; ip (ompany ] O88 
421 N. Western Avenus a 
(G@ iietel:lommlillalelt - | 
with initial or- 5 In Canada: The Vortex Mtg. Co C anada 
der of 1000 or bs : Ltd Toronto, Ontario 
more Vortex 5 
Bos ase MAIL COUPON NOW! 
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For INLAYS 34, CROWNS 
CAST BACKINGS 


Every batch of Spyco Harp casting gold is manufac- 
tured under strict control, and then scientifically tested 
before leaving our plant. By employing the latest instru- 
ments and equipment we accurately determine the physi- 
cal properties of all our products. Guesswork is therefore 
eliminated, and you are assured of “tested” golds with 
correct and uniform physical properties when you use 
Spyco Hard and the other Spyco and Tinker golds. 


Dr. N. O. Taytor, former senior research director for 
the A. D. A. at the National Bureau of Standards, is 
now in charge of research and development work at our 
plant. Those having metallurgical and casting problems 
are invited to write to Dr. Taylor in care of us. 


Order Spyco and Tinker Golds 
through your dealer 


SPYCO SMELTING & REFINING CO. 


55 South Third St. Minneapolis, Minn. 














Ship us your SCRAP GOLD 


| and receive our check promptly ..... 


® Selling that which can no longer be used, especially when 
there is a ready market for it, is good practise for the dentist 
as well as the business man. 


® You have in your office old crowns, bridges, inlays and 
amalgam fillings. Why not convert this “idle” precious metal 
scrap (your discarded jewelry also) into cash? 


® As manufacturers of Spyco and Tinker dental golds we 
must purchase large quantities of precious metals. Since 
refining is an important part of our business, we are pre- 
pared to serve you most satisfactorily. 


For accurate returns and prompt payment, ship us your 
scrap today, through your dealer or direct. 


SPYCO 


SMELTING & REFINING CO. 


55 South Third Street, Minneapolis, Minn. 





























sh ond this iS why: sage in toning softened gum tissue, 


Ziratol has proved its efficacy io 


—_— agree without reser- dentists, both in general operatit 
vation that tender gums can work and in the treatment of par: 


be strengthened and firmed by reg- ologic conditions of the gums. 


ular massage. That is why Ipana Tooth Paste 
They also agree that Ziratol most contains Ziratol and why so may 
nearly meets the requirements of dentists use Ipana in their proply- 
an ideal corroborant,and when mas- lactic work at the chair and m 
saged into the gums in proper di- _ teaching their patients the cortet 
lution aids the effects of the mas- _ technique of gum massage. 


MEMO to Bristol-Myers Company, 75 J] West Street, N. Y. ¢ 


Without charge or obligation nn 
kindly send me the articles Name D3, 


checked below: 


0) Professional vial of 
ZIRATOL. Address 


O Professional package of 
IPANA TOOTH PASTE. ea 


(please enclose card) 








